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ANNUAL MESSAGE 
TO WEBSTER DEALERS 








1959 


American business began to pull out of the recession of 1958 as the New Yea 
began. In spite of increased foreign competition and disturbances in domestic 
labor relationships, we have been slowly climbing back to complete recovery 
Once more our capitalistic system has stood the test. Production and employment 
figures, excluding the recent temporary setback resulting trom the Steel Strike, are 
at all time highs. Protit margins tor both dealers and manufacturers in our stationery 
industry were somewhat improved in 1959. Competition in all phases of merchan 
dising was never more keen. It is a time for standing firm on sound merchandising 
policies, for only by establishing good credit relationships will you be able to 


participate fully in the busy months ahead 


With 70 years of business experience behind us, we here at the Webster Company 
have learned to be optimistic about the future of our great country and the 
potentials tor peace and prosperity in the future. We all, however, must maintain 


a high degree of moral stamina and integrity in the conduct of our businesses so 


that we will not be undermined by foreign ideologies not in our interests. 


Our business relationship with many of you has extended over long years past 
and we hope for many years to come, and so as we approach the New Year with 
hopes for peace in our time, we wish to all of you, our more than 1,500 dealers, a 


Merry Christmas and a most prosperous New Year. 


Aewetit 


S. Webster (¢ 


13 Amherst Street, Cambridge 42, Massachusetts 





HASKELL 


OF PITTSBURGH 


TABLES 


... for every office need ! 





































TYPEWRITER TABLE 
GT-0361 


36x24 


LEG TYPE TABLE 
GG-0631 


60x30 





PANEL END TABLE 
AG-0721 


72x34 





When in New York 
Visit Haskell's Showroom 
440 Fourth Avenue, New York 16 





Xx w, ite for 


full de tails today 


WePrrrrerrrrrT i Tt eitt ttt 


Stee! Desks 


it’s Haskell know-how that produces the nation’s : ELL Stee! Tables 
largest line of best sellers! The widest design selec- HASK @: Steel Files 


Steel Credenzas 


Haskell pioneered in office steel tables! And now, — 


tion the widest size range .. . 18x18" through : OF PITTSBURG H Stee! Cabinets ; 
120"x42”. A table for every office need . . . decora- ess a mae, 46Stee!l Accessories : 


Senceeenalea ee 


tive and functional, both! 


231 HASKELL LANE, VERONA «+ P.O. BOX 5273, PITTSBURGH 6, PA. 
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A big, new executive chair 


value from {G50 








Model 28-STA 
Retails for only $6725 


Zone 2, $71.95)* 


Bo «= ie 


28-TA, $59.95 25-S, $42.95 27-LA, $39.95 23-LD, $19.95 
63.95)* $46.95)" ($43.95)* ($21.95)° 


1 western states) 


ots 


@ It's a red hot sales item... this big, 
comfortable, fully-adjustable COSCO 
posture chair which you can retail for 
$67.95 with full mark-up! And it's backed 
by the largest full-color ad program in 
COSCO history! Just another big rea- 


son why it will pay you to stock and 








‘. , 
feature COSCO, the /ine that offers you 
more to offer! 

HAMILTON COSCO, INC.- COLUMBUS, INDIANA 
*(Zone 2: Texas and 11 western states.) All prices 
shown are for Naugahyde upholstery. Other 
fabrics slightly higher 
' 


COSCO als fte yrable values i 


chairs 


tas, tadles 
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hg j 
john A. Gilbert In This Issue 
Walter S. Lennartson 
Vl 
Clarence O. Schlaver 
22 Experts View '60—Sales Potential Up. 
Carroll Cihlat Despite some pessimistic factors, Peter B. B. Andrews and the Board of 
Fd Analysts of Future Sales Ratings projects record-high sales potentials in the 
Edith De Sort various divisions of the office equipment and supplies industry. For example, 
(rt Di the range of potential sales increases in office machines in 1960 is from 3% 
Leonard Schimek in standard typewriters to 31% in copying machines 
Bureau Manager 
Richard G. Johnson 
Market A 26 Dealers Say: '60 Will be Better. 
Peter B. B. Andrews 
Here is a grass roots and sidewalks, as well as surburban, report on what the 
& iin dealers believe ‘60 has in store for them. Their forecasts are in the main 
qi: Mp: optimistic but the air of caution is compounded from fear that the long 
Se “lees steel lay-offs may result in tightening of supply. Likewise, they say that 
tendency to discount selling can reduce the profit potential 
Published t rd of eacl 
nth { eding the month of 
5S by 1] Oftice Appliance 
«daa dame g rae 31 Office Planning: Austere Beauty Dictates. 
Apptco, U Phone: Di An illustrated report on how Business Interiors, Inc. of Oak Park, Ill. met 
: : the challenge to its professional ability in furnishing the general offices of 
teem — international headquarters for the Church of the Brethern in nearby Elgin. 
bi eee ; qe years Pictures reveal the professional character of the job and the text tells how it 
9; Canad $ $6.00 $8.5 was accomplished 
sCO "tian $6.00 $10.00 $14.0 
Single Cop Linited States, 50 
for ( : ada pot : cena 
-ked February Buyers Index Issue 36 Decorative Accessories: Integrate Ash Trays with Design. 
arts / $?. 00 
~ in cies ") Here is good advice, accompanied with photographs of strikingly-designed 
ain OrFice A NCES is registered items, on how the ash tray can become an integral part of the entire office 
the United States Patent Of installation. It is pointed out how the great variety of ash trays available to- 
and Washington, D. ¢ day allows the dealer-designer to complement an office interior with a model 
DU OCopyright: Contents covered that does more than hold ashes 
} by Copyright 9, by the Office 
Appliance Second-class post 
re paid at Chicago, Ill. and at 
1tiona ing office 
IANA 7 
The word ppliances” in the Departments 
— e Orr APPLIANCES 1S used 
in its iter ens¢ systems 
vices, pt ts or supply items Index of Advertisers 154 News Notes 
vhich a f @ to an office Want Ads 152-3 Third District 116 
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ucts the dealer can sell hut ais j he mi Navy Work there definitely t he new itenis tor 


"It has always been my plan to produce not only the prod We intend to expand the development department so 


+ 


Linsky Tells Aims for Expanded ee ee oe 


nylon post binders, to meet th 


Wilson Jones Co. and Improved nands of modern high-speed record 


Keeping 


° ° A completely w 400-pag ut 
Relations, Service to Dealers ic Scie Sedo: bontehdl bad ll 
in the hands of the dealers or 
“The problems of the statior are not exactly strange to mx tore the first of aw 
With this reassuring statement, Jack Linsky of New York City webs baci kpane: om 
new chairman of the board and president of Wilson Jones Co., als greta mats — oa 
president of Swingline, Inc., which is now the largest stockholder of ee if ry cecutive. “™ 
the W-J company, prefaced an exclusive interview with OFFICE AI ns ak this eal 5a snatindles 
PLIANCES regarding his new and challenging position in the office Oy Fe aur sd - 
supply and equipment industry ness 
Mr. Linsky, who started his car rt tationer needs help and w These statement 
at the age of 14 with Langstad plan to give it to him OFFICE APPLIAN¢ dit 
506 6th Ave., New York City, as My first important ove in this backed up by Mr. Linsky’s letter of 
errand boy and has been in the st lirection is to institute a policy point November 6 to dealers in wl he 
tionery industry for more thai g to 48-hour servi on stock of stated. “Awareness of your 
years, obviously spoke from exper fers. Plans toward this end are being promptness in eeting the 
ence when he asserted formulated and details will be a govern Wilson Jor relations with 
“It has always been my pla nol 1 in the near futur vou from this dav forward becaus« 
produce not only the products tl Spelling out his ideas for helpis nothing will so readily assure the 
dealer can sell but also to do | th lealer Mi Linsky deliniated ss of this great enterpris h 
missionary work and create th thes ies progress and 
sumer demand which will enhance t New engineering and product togaees 
dealer's sales nt: expanding on progres Please feel fr 
“We at Wilson Jones ca h Wilson Jones has already mad time that I can 
create a market. The dealer is 1 \ xtensive program of prod Your comments will 
a position to do this but the 1 otion, sales aids and c [I am sure, and dee] ippreciated., | 
facturer can help him sell the goods r education, y own part I extend cordial go 
Mr. Linsky stated emphatical M training rograms f wishes from the new Wils 
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[he ta to strengthen rather 


’ ; i dedicated, wor 


r vo “ success and pro " 
W ils | sd 
Th l rs do writ Mr. Linsky 
been amazed by the 
ired eratulatory letters at 
i Since he has as 


ind financial 
\ lones. The « xpressions 


says, will always 


af 
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The new board 
that idea in 


While this description ts accurate 

by no means makes clear that one 
side is far more important than the 
other two. This is the side comprised 
of dealers who are Wilson Jones cus- 
tomers. My own success in this in- 
dustry is due solely to recognition of 
this fact: that th requirements of 
ur dealers for the 


value and 


tops in quality, 
service are the controlling 
onsiderations in all our dealings with 
them. For 40 years this has been my 
guiding business principle 

The new directors in addition to 
Mr. Linsky ar  & 
New Y ork 
Chicago industrial 
nt: John I 
the Massachusetts 
Jack Mintzer 


Aranow, a 
attorney; Herman Finch, 
relations consult 
Gardner of Boston and 
Investment Trust; 
Swingline, Inc., sales 
Jacob Schroeder, president 
f B. P. Hotel Co., New York City 
Martin Schwaeber, New York at- 
torney; Alan Seff, Swingline, In 
ce-president; and Reuben Thorson, 


Webber, 


manager 


Chicago partner of Paine, 
lackson & Curtis 
Gardner, Thorson and Finch were 
former directors who resigned because 
policy disagreements in 1958. Mr 
had been a Wilson Jones 


board 


Aranow als 


from the 


Mr I SKY iS hairman of the 


board and president succeeds Ben- 
jamin Kulp, who retired. The follow- 
ing resigned as directors at the No- 
vember 2 board meeting: Edward F. 
Buenger, William E. Knight, Charles 
W. Lubin, Alan J. Altheimer, Warren 
M. Dobbertin, Rudolph Kalivoda, 
George H. Wolcott and Albert Pick. 

Buenger and Knight remain vice- 
presidents. Dobbertin remains as treas- 
urer. Wolcott, along with Kulp, has 
retired. Lubin, Altheimer and Kali- 
voda, were not otherwise employed 
with the company. Julius Tucker, own- 
er of Business Systems, South Bend, 
Ind., and Sam Brown, South Bend 
financier, did not resign and remain 
on the board 


R. C. Allen Merger 
With Fairchild 
Not Approved 


“The proposed merger with Fair- 
child Camera & Instrument Corp. was 
not approved by our board of direc- 
tors at the special meeting held Oc- 
tober 23," C. S. Hexton, president of 
R. C. Allen Business Machines, Inc., 
APPLIANCES 
Under the proposed plan Fairchild 


informs OFFIC! 


(maker of cameras, electronic equip- 
ment and releated items) would have 
exchanged 30,000 present shares—or 
60,000 of the new shares under a 

for the 300,- 


Allen shares. 


two-for-one stock split 
000 outstanding R. (¢ 


Stone Now on Board 
of Addressograph, 
Multigraph Corp. 


B. J. Stone, executive vice-president 
of Addressograph-Multigraph Corp. 
was on November 10 elected to mem- 
bership on the board of directors. At 
the new board's first meeting, he was 
elected a member of the executive 


committee 





Turn page 
for another spread 


of lat news 
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Expansion of Olivetti Line 

To Underwood Dealers Seen i i, a 

Following Stock Transaction Sell Used NCR 
Cash Registers 


The full impact of the acquisition of 405,000 shares of Unde: 


wood Corp. stock by Olivetti of Italy may be months in coming as Successful settlement of an 
é private suit against the National Cas} 
executives of both companies huddle to plan for the future, but one 
Xegister Co. has been announced bi 
thing is certain an immediate extension of a portion of the Olivet Miller Huggins of Anderson, Ind 
cre , tional president f the Independent 
ti line to those Underwood dealers who need and want equipment 
a , Cash Register Dealers Association 
« ~ yi ° ) } = = ‘ 
Editors of Orrick APPLIAN« suit was brought in 1958 by a nati 
learned that plans are already under wide group of small businessmen 
, aed onl lities in four U.S. cities, in Canada 
way to supply the Underwood sales gaged in the sale of cash registers as 
He % England, West Germany and _ Italy ; 
organization with some of the Olivet well as office equipment and 
, H cay Olivetti is operating plants in Italy a: | 
line of business machines B a 4s pes of calculating equipment 
. reat ritain, Pain, Argentina ind f 1 ‘ 
From an expressed Olivetti point Brazil Stanley Hayman of Washing 
- raZi . . ret of 
of view, the two lines are compl m D.C., executive secretary of the 
tary rather than competitive. This boils While not mentioned, it is obvious ORE, Pons Cut tae he sett 
. t agre ft does not provide 
down to the fact that Olivetti cor that some changes will probably tak ee oe 
. : ; : the payment otf in a iges 
siders that its dealers now have and place in the future that will se We | ; 
rf . i lave Deen Victorious 
sell a full line of business machines Olivetti machines manufactured in the ; 
NOWEeVE!r in iccompiisnhing § the 
. P ce tt United Stat D of . 
With the addition of certain Oli l l ates and S| ecialization i purpose of this suit b btainineg 
equipment, the Underwood de alers inufacturing for both corporatios , nd substantial changes in the pract 
should now have the same oppor the other far-flung installations nd activities of the National ¢ 
tunity. Th idvent of an Underwood Register Co. in the nd 
A letter from Underwood Corp Olivetti’ or an “Olivetti-Underwood on of used National Cash regist 
went out to all dealers immediately Orporation is marked as a possibility the settlement agreement is 
. . * * , natur of 3 ) ate consent d 
following the decision to sell a cor but such a move, the top executives e of a pris ent de 
Y - ‘ inciudes rovisions ft the direct 
trolling interest to Olivetti. It b Ral stated, is certainly not in the immedi . 
: nf } by the National Cash Register C 
with the words: Here is the goo ite picture rs 
< ' the independent dealers of all Nati 
mews .. ., indicating the fact that ere : ps 
: : Olivetti foresees the acquisition Cash registers traded in pu . 
the capital of Underwood Corp by the company in the conti 
P : f Underwood stock as the first ste] Pi ; —s | 7 
would be increased by nearly $9 mil c. United States 
; ‘ expanding global international 


lion and plans were already unde: er 
trade. It ts another breach in the bar H. O. Whistler Wallas, Tex 


way to aggressively ex sand sales a D1 dent f th ere S64 
) BS ‘ riers Ol closed markets which have oe . . 


who ne gotiated tne 


tivities. 
Kept fre trade from being a reality ’ 
It was pointed out that the acti ‘ ent together with Huggins and H 
should not be considered a “merge: Top brass of Olivetti are now sit an, hailed the agreement as th 
in the present use of the word. It ting on the Underwood board of di significant and far-reaching news in th 
.. s ee re rs f ir first cash register indust: if the ¢ 
is instead a “equitable distribution of tors. One of their first stated jobs — — 
7 ; 43 Ss to get Nn aggressi\ 1 profitabl ernment s consent ! ee against 
functions, tasks and products get an aggressive and profitable | : 
, h id roduct level National Cash Register (¢ n 
* > . Seam — 4 resea;©r¢ in< roc ( aeveiopment 
This, to the Olivetti way of think = 4 fA LO RS Ee 
ing means close co-operation 11 ll program under way to bolster the Un 
’ , = albany of a new and bette i for the 
3 , aerwood organiz: é | yp , 
phases of research, product develo; ~ zation and open new ealer and an important change it 
\ ) _ rar . y) < 
ment, technical research and manu ever r the American firm's sale onomy of the wh sh revist 
facturing techniques. The immediat er justry. It should be a great inspit 
goal is to bolster the Underwood small businessmen through 
‘ ’ d St: 
sales picture. This, it was stated, 1s nited States 
not going to be an overnight job. It Che final judgment of settlet 
: : shill . , iscontinuance of tl Suit was 
will be, in their opinion, an uphil Excuse Us. Please | 
n the United States District C 
climb that will take time. . ; irri : 
The broad future of both com, Che story of expansion and mod- mney AY “ ge 
Natl Mi: Setediee shade ernization of the Bradenton Office District Court Judge Thomas F. M 
nies is now der inte e studies Moc: : == wa i i 
led. Bott Equipment Co. in the November is- Robert Clare, J ney 
was “vealed. om companies a! . ; ; Terre spies ch Revict ' 
on panies **°— sue of OFFICE APPLIANCES er- National Cash Register B 
” te “wr yo hot} ‘ naed ' : cpa ; the 
expected 60 expan operations, ( roneously placed the company in a 1 Hallring attorn 
in the United States and in the world Sarasota. Fla. In fact. as the name 1 the Associatior 
markets. clearly states, the company is in 
Underwood has manufacturing | Bradenton. Fla 


8 OA—12/59 








[Three Manutacturers Push 


Decimal Packaging Idea 


Gr g interest in the decimal system of packaging 
1S lenced at recent stationery and office supply 
shows. Representatives of this industry 

raised 1 expressed support of the new concept of 
kaging units of tens and hundreds instead of dozens 

\ It. a number of manutacturers who have in 


ire studying decimal packages agreed to 








hange their findings with other manufacturers in the 
1us . 
Durit the 1959 NSOEA convention, Carl W. Pries 
gy \ president of the Venus Pen and Pencil Corp aah 
|. T. Suydam, dealer sales manager of Burroughs ¢ orp., pg ig 
C. F. Stevens, advertising manager of The Globe Wer ae siadhiadiaies 
cke ( and Len Hehner, manager of advertising and (left to right) a ball pen, and will not break while 
sales se it Venus, met informally to exchange their Len Hehner and writing.’ 
xperiences. All agreed a direct relation of packaging to Carl Priesing 
our de il monetary system is a forward step from a te Pies 7 Charles of the Ritz, Inc. has ac 
handising and cost viewpoint. They state that sta reve Ben quired 1000 of the closely-held stock 
1 manufacturers alike should support the idea roughs Corp of the Venus Pen & Pencil Corp. 
Sim] pplication of the decimal system to items pur nd Chet ok It is the intention to operate Venus 
hased or sold in tens and hundreds, makes rapid com a — as a wholly-owned subsidiary with 
itatior billing, invoicing and inventory control pos all present Venus executives continu- 
sible. This is one of the outstanding advantages cited by ing in active management. Trade pol- 
nufacturers and dealers icies and manufacturing operations 
will be maintained as heretofore 
- Richard Salomon, president of 
, or Charles of the Ritz, tells Orrice AP 
\ enus I olicies Unchanged PLIANCES that the acquisition of 
; - : Venus is another forward step in the 
Following Charles of Ritz corporate growth and diversification 
: . of his company. His company was 
Purchase of Firm’s Stock founded in New York City in 1916 
and today has approximately 1,000 
[he purchase of Venus Pen & Pencil Corp. by Charles of the Ritz, employees throughout the United 
Inc. (cosmetics manufacturer) will not alter in the slightest respect the States, Canada, England, France, Bra- 
policies which Venus has developed through the years,” Richard zil, Argentina and South Africa. 
Lewisohn, Jr., president of Venus, tells OFFICE APPLIANCES 
F tatement of reassurance t 
ffice supply dealers. Mr. Lewisoht The negotiation with Venus is the 
itinues: “With this transfer in owt result 
rship of Venus stock, there is con Dealers are assured that Venus will 
LOT nt on the part of both ontinue its policy of mecting indus 
pat that the management, Op try competition with new and im 
rations 1 policies of Venus will proved products. To this end Mr 
ed a present lines of devel Lewisohn points out that during the 
ent past year the company has introduced 
President Lewisohn points out three writing instruments which it be 
Charles of the Ritz. Inc. is one of th lieves are revolutionary ‘The Venus 
st distir shed and_ successfu 365° ball pen, first to carry a 365 
women's cosmetics day guarante the Venus Col-Eras« 
ts management ha first color pencil that is truly erasable 
okit for a thriving busines ind the Venus ‘3500 all purpose 
pletely different encil with a new lead that writes as 
h it contd purchas black as soft lead, is as strong as a 
of diversificatic hard lead, makes as many copies as Richard Lewisohn, Jr. 
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Random Notes 


At 


someone wondered out loud if it wou 


a recent meeting of dealers 41 
idea to eliminate list prices | 
picture in the office equipment and sup} 
He expressed the belief th ler | 

be healthier if dealer would start 


delivered merchandis 1 add < 


cat h 
ot 


expenses plus a fair profit is 


cost 


selling price. Other dealers agreed wit! 
but looked askance at the work olved. It 
easier to determine a retail 
a manufacturer's list pri 
Approval of the ideas or 
editorial in the August issu OFrFt 
is heartening. Progressiy 
the of 


profitable activity 


“work” building 


. 

Negative news about Fair Trad LWws 
public press so frequently that it is easy 
impression that the whole fair tra idea 
on its way out. Then comes a report from 
Fair Trade stating 


fair trade acts that 


reau of Education on 
states still have 
and enforceable. Included in this group a: 
whose Supreme Courts hav leclared 

tive fair trade acts constitutio Fo 
in the big business category Calif 


New York and 


states there have 


Pennsylvania. In th 


been no Supt ( 


Next Month 


The January issue of Orri \ 
ther explore the topic of suy 

the automated office f: 
Here will be told the 


expe! 
who 


have successfully s 


Office Appliances 
Publisher ... ] \ 


Assistant Publisher ... Cha Ww 


Treasurer ............. 
Director, Marketine Sert Sr 
Circulation Manager H I 
Production Manager 

OFFICE APPLIANCES was ! ( 


terson and developed thr 


ESTABLISHED 1904: Su 

can Stationer, New York, 

trade journal serving the 

Trade Journal & Office Syst Jew " 
Office, Franklinville, N.¥ Of \ 


{ 
i 


I 


th rchandising 


ustry 


ilidity l ide acts. Of th (ohio i 
ss new mmer when the stat gislatur 
put a new fair trade act into effect by riding 
gubernatorial vet t would appear that the fair 
trade idea still has considerable vitalit 

© 

People wh 1 conventions are oft heard 
It I get from this meeting only of dea that 

[ can put to work my business the time and mor 

| iw \ spent Here is a th pit 

CsFORGE ¢ business macl le ales 
C;reat N k, N. \ (pr ssed at the r nt m ting oO 
East ¢ (oti Machine Deal Associatior 

You'd be amazed to know how many portabl 
\ s I sell firis in Offices for use at home Al 
hough wrtable typewriters have become mass 
k ms tney yl an be sold in of if dea 

1 th les le look for sal pportunit! 

se Alr 1 on the value of typing, busi 

ss girls a goo rospects for a mach to us t 
hom 

ah ; ¥ > 

4 





I 
lies. Manutact w 
I “ n salesmen pre] , a 
Products Ww ewed in th rehens 
. Y laf 
( By ress. | ] 
( azo, 1908: Off Outhtter, Chicag 
National St New York, 
ADVERTISING REPRESENTATIVES: New York Cits 
iv WwW. ! Monty Cumming, ] I rt S 
FE. 4 St.. New York N.} M 
Chicago: H t Ss V pres t lack M 
McD Bly ( I 
Los Angeles: | tE. A nsdort, Jack O Sta 
I \ Cc \ 
Ang ( DU nkirk 
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THE COMPLETE LINE FOR RECORD STORAGE 


8 top quality products . . . each exactly right for its particular purpose. They 
offer customers specialized equipment that meets every record storage require- 
ment. They give progressive dealers unequalled coverage of the market. Among 


them are 3 modern, efficient NEW items that are in a class by themselves. For 
further facts on these products, write today for information and dealer packet. 


BANKERS BOX 





ASK FOR OUR NEW CATALOG— 
Completely new, completely differ- 
ent and just off the press. Ask for 
Catalog No. 1460. 





Ne a 


BONUS STORAGE UNIT LIBERTY RECORD 
STORAGE BOX 












LIBERTY “400” STORAGE FILE 


STAXONSTEEL TRANSFER FILE 





LIBERTY 
RECORD BINDER 






TANDEM STORAGE FILE y TIE-PAK 


gy .* ; 
7 STRING BINDER 


BANKERS BOX COMPANY « 2607 N. 25th AVE., FRANKLIN PARK, ILL. 
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*TRANSFER TIME 


That time when all enterprising dealers give ‘‘filing 
and finding’ devices and supplies intensive sales 
effort is here! Now is the time to make the contacts, 
make the surveys of your customers’ requirements 
and above all — make sure your inventory 
is ready for the heavy demand. GUSSCO dealers 
have definite competitiy e advantages because 
the whole GUSSCO “‘filing and finding’ 
line is designed for our dealers. Check 
your stocks. Send your order in NOW 


“TRANSFILE” FILES — ‘‘GUIDE-O-FOLDER' — ‘“‘GUIDE-O-FILE”’ 


Get ready for 








Now TRANSFILE Steel 


Reinforced Fibre Board Files 


match the new look of modern offices. 


The new gray finish added to all the features of low 
cost filing and finding for which they have long been 
renowned, firmly establish TRANSFILE Files as the 
finest value in fibre board files. For surprisingly low 
cost your customers can keep all their semi-active and 
inactive records right at their finger tips. 
TRANSFILE Files can be stacked as high and wide 
as desired. The patented Interlock feature welds them 
into staunch batteries. With all the weight of the 
drawer and contents supported on steel, the drawer 
movement is surprisingly easy. 

3 styles and 13 sizes. Put these new gray finish 
TRANSFILE Files on display at once. Available in 


Traditional Green of course. 


-— Crygde 
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bigger “I.T. Sales! 
GuitO fol 


Pat. Pending 






























The GUSSCO line of 
Filing and finding’ sup- 











plies is complete. You can 
always depend on us for 
quality and uniformity. All 
GUSSCO Products repre- 
sent the best “buy” for the 
moancy 


=> 


CUT FILING & FINDING COSTS 30% 














~ 
IN IN 
NY 


LETTER 
LEGAL YX 
INVOICE ' 
X-RAY 

LO-FOLDERS 

SIZES 





THE HANGING | Ei aia meal ee 
It’s fact not fiction. Filing and finding with Guide-O-folders 


FOLDER ith is so easy, fast and positive that savings up to 30% can easily 
wi be effected for all of your customers. And when you 
demonstrate that the change-over to Guide-O-folders is made 


adjustable Metal Tab at a net saving of present file drawer space, you have made 


another juicy sale — and another satisfied customer. 
Selling Guide-O-folders is just that easy. A demonstration 
gets the order. Go after this business — it’s sure-fire profit! 


System at Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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YOU'RE IN LINE 


FOR BIGGER PROFITS 





THE QUALITY LINE OF 
BUSINESS FORMS 





And here are three big reasons why: 





ENNIS is your most complete source of 
business forms in the nation, producing 
every needed form from the latest Snap- 
A-Part, Register or Continuous forms to 
the full range of everyday forms. 


Ej ENNIS has this vast supply on tap for 
you, ready for fast delivery when and as 
you need it. You can go after the big vol- 
ume jobs at competitive prices .. sell any 
job more profitably. 


E} ENNIS is your supplier .. not your com- 
petitor! 


Grow with the growing ENNIS line . . write today for 
catalog and complete information. 


$h ANNIVERSARY 1909 * 1959 
e 
{} Ennis 
BUSINESS FORMS, INC. 
(formerly Ennis Tag & Salesbook Co.) 


Western Factory Home Office and Factory Eastern Factory 
Paso Robles, Calif. Ennis, Texas Chatham, Va. 





Warehouses — Birmingham, Houston, St. Louis 
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Letiers 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blud., Chicago 6, Ill. 


Profitless Prosperity 


Dear Editor: 

Here are some reasons why some stationers 
make no profit: 

Higher taxes, higher rents, higher salaries have 
not been offset by increased sales, greater profits 
or reduced overhead. 

In an effort to have the finest looking store in 
town, many stationers have dipped too heavily 
into their working capital, with the result they 
are losing valuable cash discounts. 

Too many stationers are paying the bank 5 to 
6% interest, or more to carry a sizable list of 
overdue accounts, who in return pay no interest 
on what amounts to outright loans. 

Collection costs on delinquent accounts have, 
in many cases, eaten up most, if not all, of the 
original gross profits on those sales. 

Salesmen have been paid higher salaries or 
greater commissions than the gross profit on their 
sales warrants. There are stationers today who pay 
up to 60% of the gross profits on sales. 

Salesmen's expenses can do much towards put- 
ting a dealer in red ink. It takes a top notch sales- 
man to justify the use of a company car with all 
expenses paid. 

Obsolete inventory can be a deciding factor in 
the profit and loss statement. Use of stock control 
and the persistant weeding out of slow and dead 
items can do much to boost profits. There are 
few dealers today who could not pick a thousand 
dollars of extra working capital off their shelves 
by disposing of dead merchandise. 

Stationers who are content with their present 
clientele of customers, no matter how good they 
are, and who are not striving at all times to create 
new business, are inviting trouble. We cannot 
keep all our accounts, so we must add new ones, 
constantly. 

A constant drive to sell better quality merchan- 
dise not only is a proven way to earn greater 
profits, but it is also a way to hold customers. 
The customer who buys on price alone is always 
vulnerable to attack by the competitor with the 
next lower price. 

Finally, the evil of all evils in our business is 
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the ever increasing tendency to give more and 
larger discounts. A recent review of certain coun- 
try record book quotations, over a period of the 
last 10 years, showed a gradual but steady drop in 
prices from $17.50 in 1949 to $12.25 this year. 
The cost is $12.00. If the stationer cannot get big 
business at a profit he should drive for smaller 
accounts which will afford him a decent return. 
Mr. Stationer, if you plead guilty to any of 
the above situations, correct them, one by one, 
and when they are all corrected, you will be in 
the black to say. 
PauL W. CHENEY 


Venice, Fla 


Parker Letter on Fair Trade Approved 


Dear Editor: 

What a wonderfully refreshing letter (October 
issue, page 14) Mr. George Parker of the Parker 
Pen Co. has written. In 10 long years as a retailer 
in this industry this is the first time I have seen a 
letter of this sort published by a leading figure 
in a major branch of the industry. It would be 
expecting too much to look forward to more such 
letters from people who are in key positions in 
the producing end of the industry. However, any 
thoughtful person must conclude that only when 
many more people who are in the same position 
that Mr. Parker is in have arrived at the same 
conclusions that he has and have the courage to 
abide by them will the industry attain the stability 
which will work for the betterment of all the vari- 
ous segments. 

A careful examination of the national economic 
setup will reveal to any save the most obtuse that 
no major industry even attempts to operate in the 
hodge-podge, cut-throat, cloak-and-dagger atmos- 
phere that ours does. In every other major indus- 
try, save perhaps home appliances, adequate safe- 
guards are maintained to protect all who have in- 
vested their time and money in that industry from 
the multitude of abuses that ours is beset with. 
Again, three cheers for Mr. Parker and would 
that there were more of him. 

F. C. GEHANT 


Gehant & Dickinson 
Dixon, II! 
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TAKE A LOOK AT 








ONGHORN 


CARBONS and RIBBONS 


They give the look your customers 
want..sharp, clean, crisp. They 
give the kind of performance that 
brings repeat sales. 





WATCH PROFITS LOOK UP 


When you stock our complete line of 
sales-leading carbons and ribbons for 


the office. Write 
today for illus- [Pe 
trated catalog. 

\ 





ENNIS CARBON PAPER CO. 


A Division of Ennis Business Forms, Inc. 


Eastern Factory 
Chathom, Vo. 


Home Office and Factory 
Ennis, Texas 


Western Factory 
Paso Robles, Colif. 


Branch Offices ond Worehouses at Houston, Dallas, Waco, Birminghom, Monroe, Le., 
Los Angeles, Denver, St. Lowls, Sonford, Fle., 
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Hope Named Chairman 
Of Negro College Fund 


STANLEY C. Hope, president of 
Soundscriber Corp. and president of 
the National Association of Manufac- 
turers, has been elected chairman of 
the board of directors of United Negro 
College Fund, Inc. 

The pioneer of cooperative fund 
raising for higher education, the Fund 
conducts annual nation-wide cam- 
paigns to help support 33 private, 
four-year, accredited colleges. All but 
one of the member institutions are lo- 
cated in the South. The Fund's board 
includes the presidents of the member 
colleges plus 17 directors-at-large. 

Mr. Hope is the retired president of 
Esso Standard Oil Co. He was also a 
trustee of the Esso Education Foun 
dation established to provide financial 
assistance to privately supported col 
leges and universities. 


Hein Outsmarts Army 


HAROLD HEIN, of the Mid-City 
Press and vice-president of the Station 
ers Association of New York, took 
heart when his alma mater, Penn State, 
lost to the Army football team 59 
years in a row. He also took action 

Hal collected some records of West 
Point noises — songs and cheers and 
just plain crowd sounds - 
them to the Penn State coach, Rip 
Engle. For weeks the team practiced 
with the roar of Cadet songs and 
cheers in the background. The result 
of this bit of brainwashing Penn 
State 17, Army 11. 


and sent 


Jones Is Printer’s Man 


BRIAN JONES of the Buffalo Office 
Supply Co., Inc., has been elected 
president of the Master Printers Sec- 
tion of the Printing Industry Associa- 
tion of Houston, Tex., for the coming 
year. 


Former Grid Star Promoted 


CrypE W. VONGRIMMENSTEIN, 
former football star at Purdue Uni- 
versity, Lafayette, Ind., has been 
named vice-president and general 
sales manager for Van Ausdall & 
Farrar, Inc., Indianapolis, distributor 
of dictation equipment. 
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He Aids Handicapped 





f 


Millard Hanenson (center), owner of 


Millard Hanenson, Inc., manufacturer « 

leather items in New York City, is the 
recipient of a special citation for meri 
torius service from President Eisen 
hower for outstanding accomplishment 
in employing qualified physically handi 
capped people. Orin Lehman (left), 
chairman of the New York State gov 
ernor's committee on employment of 
the physically handicapped, presents the 
citation to Mr. Hanenson on behalf of 


the president 


Active in Toledo 


Mrs. ELoIsE STRAHLEY, in charge 
of advertising and an executive of the 
McManus-Troup Co., Toledo, office 
furniture and printing firm, has been 
named to the dual responsibility of 
serving as membership chairman and 
head of the telephone committee ol 
the Women’s Advertising Club of 
Toledo, in which she has been active 


for several years 


Hansen Feted by Friends 


A group of dealers, wholesalers, 
manufacturers and travelers in the in 
dustry feted ED M. HANSEN of thi 
Miller-Davis Co., Minneapolis, Minn 
at Charlies Cafe Exceptionale on Octo 
ber 15 

Ed’s retirement after many years of 
service with the dealership was noted 
by his friends and he was presented 
with a lounging chair. A book of 
friendship letters is being sutitably 
bound for presentation later 

Committee in charge was WALTER 
Husss, Bos Davies, RALPH KE? 
rLER, MERRILL HAsty and Ep Wi 
LIAMSON 


Warkentin’s Cattle 
Win Show Ribbons 


TeED WARKENTIN, who heads the 
Southwestern Stationery & Bank Sup- 
ply of Lawton, Oklahoma City, and 
Ponca City, Okla., spends a lot of 
time at his Lawton ranch where he 
raises prize Hereford cattle 

Some of his animals, which were 
entered in the American Royal Live- 
stock show in Kansas City, brought 
home ribbons. 

A blue ribbon winner was a junior 
heifer, which placed first in her class 
Other Warkentin ribbon winners were 
third-place pair of calves, third senior 
heifer, fourth-place get of sire, and 
fourth junior yearling 

This was the best showing made by 
Warkentin’s animals since the ranch 
began to enter a few animals on the 


major circuit 


James D. Bushman 
Heads Sertoma Club 


JAMES D. BUSHMAN, partner in 
Capitol Typewriter Co., 212 N. Har- 
vey, Oklahoma City, has been installed 
as new president of the Sertoma Club 
of Oklahoma City. Bushman is active 
in the Oklahoma Office Machine 
Dealers Association, having served 
that organization several years as sec- 
retary-treasurer. 


Advertisers Hear Head 


GeorGE W. HEAD, advertising and 
sales promotion manager for the Na- 
tional Cash Register Co., was the 
speaker recently at a joint meeting of 
the San Antonio Advertising and San 
Antonio Sales Managers clubs. He 
told the Texans of the status of ‘Ad 
vertising and Selling Today.” 


Burroughs Man Honored 


RUSSELL T. STARK, director of 
purchases for the Burroughs Corp., 
has been awarded the 1959 Homer 
Hauger award given by the Purchas 
ing Agents Assn. of Indianapolis. The 
award was established by the group 


1s a memorial to Hauger, longtime 


purchasing agent of Holcomb & Hoke 
Manufacturing Co. 
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Loma Loom, 
the carpet 
that grows 
out of 


Now watch carefully: you're looking at the most functional carpet you’ve ever seen. Carpet with its own 
inseparable sponge rubber base. Loma Loom is not rubber-backed carpet. It is not merely carpet attached 
to rubber. Loma Loom is all-in-one carpet with two working sides. Here’s what this means to you: you use 
no underlay. Loma Loom is ready for installation on any surface, easily, economically. Sections can be 
cut out and replaced with virtually no seams showing. Unlimited design possibilities. Loma Loom comes in 
a full decorator color range and a variety of superior qualities—from ultra-luxury to ultra-economy. 

en Carpets Corporation, Los Angeles and San Francisco, Calif.; Vol T. Blacknall Co., Atlanta, Ga.; Florwall Inc., Pittsburgh, Pa.; 


Carpet and Furniture Distributors, Inc., Syracuse, New York; Theodore Johnson Carpet Co., Minneapolis, Minn.; Kelly Inc., Seattle, Wash.; The 
w England Floor Covering Co., Hartford, Conn. and Boston Mass.; A. D. Radinsky & Sons, Denver, Colo.; Elias Wilf Corp., Balt., Md., Phila., Pa. 


, rae 
1 Loom, the carpet that grows out of sponge rubber, from Sidney Blumenthal, One Park Avenue, New York 16, N.Y. Burlington 
A Division of Burlington Industries CSD 
e 








1959 
Office Equipment 
Dealer of the Year 


O BE eligible for recognition as the 1959 Office 
T Equipment Dealer of the Year a man must be out- 
standing in many ways. He must be effective as a business- 
man, participate usefully in industry association activities, 
give of himself in terms of time, skill and energy to serv- 
ice clubs or civic enterprises, and be concerned as a hu- 
manitarian about the opportunities available to people of 
all ages and circumstances in his community for full and 
useful lives. His company may specialize in the sale of 
office supplies, office machines, office furniture, or a com- 
bination of two or all three of these categories. He need 
not be the owner of the business nor is the size of his busi 
ness a consideration 

Because this industry is blessed with many men who 
qualify, finding one who can be selected as the Dealer of 
the Year is no easy task. Yet OFFICE APPLIANCES is mak- 
ing the search and will announce a choice early next year 

When the Man of the Year idea was launched in 
1956 a panel of judges made the selection from a group 
of men nominated by members of the industry. Ivan Allen, 
Jr., Ivan Allen Co., Atlanta, Ga., was chosen in 1956 and 
john Coleman, now deceased, former head of the Bur- 
re uughs ( orp., Was selected in 1957 

Last year the rules were changed and the choice was 
restricted to dealers. George Stuart, George Stuart, Inc 
Orlando, Fla., received the honor 

As in 1959, the Dealer of the Year’ award will be 
presented shortly after the first of next year. The presenta- 
tion will be made in the winner's own community, where 
he works and lives. A full report will follow in OFFic! 
APPLIANCES, presenting the man, his family, his business 


and his community to all readers 
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CURTIS-YOUNG CURTIS-YOUNG) 


CORPORATION « WEW YORK NY CORPORATION « NEW YORK W. ¥, 


A 


CURTIS-YOUR 
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Clean To The Touch — Instantly Smudgeless Copies! 


@ LIVE-CELL is the first radi- @ One weight, one finish—LIVE- 
cal, revolutionary inprovement CELL handles every typing re- 
in carbon paper in over 25 years. quirement with every type- 

writer—manual or electric. 





@ LIVE-CELL carbon is clean, 
copies are smudgeless the in- 
stant they are made. 


@ Copies are permanent, sharp, 


clean and clear. CELLS REPLACED 





¢, LIVE-CELL manifolds beauti- O20 eeeesesecccooce 





@ LIVE-CELL outwears ordinary fully, making all the copies you cums SUEENO ot GARE. acen 


carbon paper at least 3 to 1. want at one single writing. LIVE INK CELLS. The pressure of type 


roe 


ber releases QUID INK from these 
cells transfers it directly to the copy 
sheet. Other cells flow in to replace the 





empty ones giving a seemingly endless 


CURTIS-YOUNG CORPORATION cepetiien of Gat cates OSS Sea 
110 West 18th Street New York 11, N. Y. ; ane 












NEW YORK CHICAGO PHILADELPHIA 





Euntis-Younc 
_ 


~ 





W 


arbon Papers * Inked Ribbons * Carbon Paper Ribbons * Carbon Copy Sets © Spirit 
* Master Units © Printed Master Sets * Duplicating Supplies * Copyholders 
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OA Editoria! 


Specialize or Die 


Tic office equipment and supply dealer who fails to specialize in pat 


ticular products for the office and does not become widely informed 
about their applications and the techniques of selling them faces the 
prospect of business death. The exact time of the demise cannot be forecast 
because of such variable factors as the progressiveness of competitors and 
customers, location and character of the dealer's market, and the strength 
of personal ties between the dealer and his customers. But liquidation, fast 


or slow, is inevitable. 


In any merchandising field or any phase of commerce and industry 
— the only assured constant is change. Transition is always in progress 
Currently changes in the distribution pattern in the office equipment and 
supply field are coming at a greatly accelerated pace. Now is the time, before 
rigor mortis begins setting in, to become aware of the trend toward specializa 
tion and take steps to participate profitably in the movement. 


Specializing does not mean departure from the complete dealer idea. 
On the contrary, specialization on product lines or within departments ex- 
tends service and leads toward ultimate establishment as a complete service 
dealership. Search for and hire specialists. Or dev elop present employees 
who exhibit a flair for certain types of products or systems. Costs are in- 
volved, costs that may not be recovered immediately, but they are expendi 





tures that safeguard the continued existence of the business. 


Don't treat specialization superficially. The dealer who dabbles in 
furniture or machines or systems or automation supplies or 
office design, does not succeed. Customers soon recognize the lack of ex- 
pertness, and competition of genuine specialists precludes any degree of 


success to the dabbler 


An oftice equipment and supply business no longer can be built and 
maintained if the merchandise offered is restricted to staple products or 
so-called demand items. The dealer who is equipped with specialists will 
’ 


also get the “demand” business. In consequence, the non-specialist will en- 


counter a continually shrinking market 


Invest in specialization WX ithout it the chan es of srofitable Survival 
I 
are getting slimmer with each turn of the wheel of time 
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More and more important firms are stand- 
ardizing on Art Metal design and quality in 
their office furniture. Art Metal's complete 
line simplifies your customers’ purchas- 
ing...eases your own inventory problems. 


Art \ata 


4! East 42nd Street, New York 17, New York 
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Experts view 





. Furniture 
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ales potential UP 


‘60 — 





by PETER B. B. ANDREWS 


market analyst 


though some pessimism exists on the 1960 gen 


eral business prospects, due to tight money 
peace scares and increasing worldwide competition, 
the over-all consensus of the Board of Analysts of Fu 


ture Sales Ratings projects record-high sales potentials 


for the various divisions of the office equipment and 
supplies industry 
Sales advances are anticipated, in varying degr by 


ull of the classes of office machinery, furniture and sup 


plies covered in this study. The range of potential sales 


ncreases in office machines in 1960 is from 3% wu 


‘tandard typewriters to 31% in copying machines. In 


| 
oft ice supplies generally, che 


the category ot range Ol 


yotential sales advance 1s from 5% adhesives to 


15% in atlases, maps and globes. The Future Sales Rat 


! 


ings survey also shows optumism on office furniture 


There the range of sales-rise possibilities runs from 4% 


for storage and wardrobe cabinets to 11°¢ tor reception 
1 furniture. 


room and loung 


Predictions Based on Active Promotions 


The oftice considered by the 


Board to be 


juipment industry 1s 
of the most thriving, major markets in 
reservation 


196I( 


the entire industrial structure. The only 


1 


made Dy tne 


Board in depicting this favorable 


prospect for the office equipment industry ts that the 


otional efforts must b« 


industry's pron 


more comprehen 


rystallize more fully the tremendous 


sive in 1960 to 
this industry over coming months 
On the oth is believed that half-hearted, 


1 


would net smaller gains than 


pote ntials 


hand, it 


lefeatist-type programs 
he consensus the Board now projects 
Concern of some businessmen that a lessening of ten 


sions with Russia will bring steep and sudden cutbacks 


nding and thus remove a major stimulan 
ot shared by the Board. It is believed 
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that the potential ill effects of such a move are so ev! 


dent that the more likely eventuality would be a slow 
utback in armament, accompanied by beneficial offset 
ting actions such as sharply greater spending for public 
works 

Also, a stepup, for example, in building of nuclear 
argo and passenger ships and related peacetime nuclear 
effort, would help to cushion any general econom« 
shock resulting from reduction of our armament efforts 
Then, too, defense savings, if great, would be likely to 


be accompanied by tax cuts for both individuals and 


By and large, the Board sees a strong business foun 
dation ahead, with good buying power and successful 


Saies activity indicated for the enter] rising businessman 


More Paper-Work by More Office Workers 

Opt mism on the offic equipment ndustry is based 
too, on the growing vastness of pal r work, both in vol 
ume and complexity. The Board emphasizes the rapidly 
growing number of charge, checking and savings a 
ounts, insurance policies, mortgage and installment 
loans, as well as the urgent need for more detailed 
records to facilitate better management and control, and 


the enlarged bookkeeping resulting from Government 


payroll taxes, unemployment insurance and other a 
unting details required by regulatory agencies 

The monumental, and rising, fig work is indi 
in two ways: the growth of the office equipment indus 
try and the continued increases in office staffs, despit 
the jump in automation 

Shipments of office equipment af da supplic s hav 
rained almost 800% in the last 20 years. Impressively, 
roo. TN percentage of clerical workers in the nation 
mployn nt setup has grown from LO“? twenty years 
igo to 15% now. More than 9,000,000 Americans now 
work in offices. more than double the total of 20 years 
vO 

Today's payroll for clerical hel; running at the rat 
of $3 0,000,000 a year. Even though there are 107 
000 more clerical workers on the payroll today than a 
y ». there remains a scarcity of office workers 


throughout industry 
Scarcity of skilled office workers has helped to stimu 
rise in clerical salar The rise of about 
920 in the last decade surpasses even the rising wag 
Yr th mor unionized manufactur ng industries. It is 
t only the increasing importas and cost of offi 
workers which has encouraged business and government 


to buy more office machinery 


Mor nsiderations also h ntered the pictur 
vith siral workers in many cases being lured away 

off with superior machines, furniture and sur 
UNA rs 

I B 1 also views as f il to the | ht 
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PETER B. B. ANDREWS Economist, Market-De- 
velopment Counsel and speaker, Peter B. B. 
Andrews, Market Analyst for Orrice APPLI- 
ANCES writes with extensive experience on the 
trends and sales potentials of the nation’s 
many important individual industries. He has 
contributed industry analyses to no less than 
100 of the country’s leading trade magazines, 
as well as sales-projection-engineering studies 
for some of the country’s top industrial enter- 
prises 

His future sales ratings represent the 
world’s outstanding series of forecasts (over 
two decades of 
forecasting on the 
100-plus _ leading 
trades of the 
United States 
through his 307 
man Board of Ana 
lysts of Future 
Sales Ratings 
comprising Gov 
ernment and pri 
vate industry econ 
Omusts, Statisti 


cians and market 





ing experts.) 
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prospects for office equipment sales potentials the con- 
tinued upsurge in population. Population now exceeds 
178,000,000, compared with 151,000,000 plus, in the 
Census year 1950. Our population thus has gone up in 
less than a decade 27,000,000 people, a jump of 18%. 

Marketingwise, that is like adding in this short pe- 
riod another state of Texas, IIlinois, Massachusetts and 
Washington. And, every new individual and household 
in the nation effects new records and additional paper 
work 

Business “population” is on the rise, too, not only as 
to numbers of incorporations, but also as to numbers of 
branches in this country and various parts of the world. 
During the two recessionary periods 1953-54 and 1957- 
58, growth in the business population was slowed down. 


100,000 More Firms in Operation 


Manufacturing, mining and the transportation divi- 
sions were most responsive to the slowdowns, while 
the service industries and wholesale trade were little 
affected. However, 1959 experienced large gains, with 
the result that the number of firms in operation hit a 
record total over 4,700,000, a rise of about 100,000 
over the business-population aggregate at this time last 
year 

For further perspective, business population totaled 
1.557.000 at the be ginning of 1958, 4,503,000 at the 
beginning of 1957, 4,419,000 at the beginning of 1956 
and 4,323,000 at the beginning of 1955. The average 
annual rise of business population over the past decade 
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Estimated Potential 





5 Star Rating for Office Sales Changes 


Equipment Industry — 
1960 over 1959 


Third Year in Row 


Generally, the Board can find few industries 
in the American business structure which face 
sO promising a future as the office equipment 
industry. 

With the feeling that promotional ettorts 
within the industry will be strong to take ad- 
vantage of the numerous favorable factors out- 
lined in accompanying paragraphs, the Board 
has assigned to the office equipment industry 


Office Furniture 


— , 
for 1960 the outstanding future sales rating of Bookcases .........-- - Up 6% 
five stars—the third year in a row that the in Storage and Wardrobe Cabinets _.. Up 4% 
dustry has received this designation Chairs, Metal. ...................... Up 8% 
A rating of five stars is the highest an in Chairs Wood Up 4% 
stry Cc re sig ing 3e5 ative Out- 
dustry can get (signifying “Best Relatiy u Desks, Metal Up 9% 
look’), the gradations of lower sales expecta cle Winall U 6° 
tions running down from there to four, mg Ss, -—_ igen e P 7o 
three, two and one, the last of which represents Filing Cabinets Up 7% 
the least favorable outlook in relation to other Office Machine Stands Up 9% 
industries. Partitions Pree eevee be Fale Up 10% 
Reception Room, Lounge Furniture Up 11% 
Safes . a oe, . Up 7% 
Shelving TS le, Ph det Up 5% 





continued... 
has been 60,000, with the largest advances in 1955, 
1956, and 1959. 

Important, too, from the vic wpoint of visualizing the few years more 
broadening market for office equipment and supplies, of electronic computers to perform millions of computa 
these businesses are in the best financial position (on tions with lightning speed, but the Board also finds 
the whole) they have ever known. Net working outstanding progress in typewriters, calculators, book- 
capital of American corporations increased $3,000,000,- keeping, billing and photocopying machines. 

000 in the second quarter of 1959, totaling $125,400, Automatic “clerks, computers, calculating machines 


000,000 at midyear, a strong, new high record all sorts of basic devices have been made more effi- 
cient and are vastly speeding clerical tasks. The fantastic 


ment industry are the impressive advances in machinery 
improvement, mechanically and externally. In the last 
attention has been focused on the use 











Working Capital Largest Since Early 1950's 

This rise represents the largest quarterly gain in net 
working capital since the early 1950's, and reflects an 
increase of $7,700,000,000 in current assets partly ott 
set by a $4,700,000,000 increase in current liabilities 
Manufacturing firms accounted for $1,700,000,000 of 
the $3,000,000,000 increase in net working capital 

Trade firms had an increase of almost a billion, a 
counting for most of the balance. Most companies have 
large cash positions and represent good sales targets for 
the promotion and sales managers of the office equip 


ment industry. The profit position and prospect likewise 


is considered excellent by the Board, with the majority 
of American businesses likely to report unprecedented 
peaks for net earnings of the year 1959. The above- 
mentioned jump in net working capital alone is more 
than a full year’s total sales of the industry 


Conducive, also, to greater sales by the office equip 
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electronic giants of I.B.M., Remington Rand and others 
are awesomely impressive and face a brilliant prospect 
but, to give an example, too, of a fundamental item, 
Victor Adding Machine reports that its advanced prod- 
uct is enjoying a sharp gain in demand 


This Board is the most experienced economic-pred t- 


1Ict 
ing panel on all the nation’s industries in the world, 
having forecast in Sales Management for the past 25 
years with a favorable batting average of accuracy the 
future sales potentials of the 114 leading industries 
of the United States, of which the office equipment in 
dustry is one of the economically most important 
Looking at another index, the Board's enthusiasm 
over the office equipment industry is shared by invest 
ment fund managers. About a year ago, business-equip 
ment shares accounted for less than 10% of the value 
of the five largest fund holdings. Now they account 
for more than 17% of these funds’ holdings, a stamp 
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Office Machines 





Accounting Machines . . Up 8% 
Adding Machines .......... — Up 7% 
Addressing Machines ._.. .. Up 11% 
Autographic Registers . Up 4% 
Bookkeeping Machines . Up 7% 
Calculating Machines ... . Up 9% 
Cash Registers ....... “a —— Up 9% 
Checkwriters and Protectors .. Up 12% 
Copying Machines _.... . Up 31% 
Dictating Machines . Up 16% 
Duplicating Machines Up 5% 
Intercommunicating Equipment ... Up 20% 
Mailing Machines . Up 13% 
Tabulating Machines .Up 9% 


Time-Recording Machines - Up 7% 


Typewriters, Electric ...... .. Up 30% 
. Typewriters, Portable ___. . Up 12% 
Typewriters, Standard 2000... Up 3% 


of the rising trend of endorsement 

As market analyst of OrFICE APPLIANCES, the writer 
surveyed the views of this Board, and obtained exclu- 
sively for OFFICE APPLIANCES the specific 1960 ex- 
pectations Of increase or decrease in potential sales of 
18 lines of office machines, 12 lines of office furniture, 
ind 25 lines of miscellaneous office supplies. The antici- 
pated consensus of sales changes in each of these lines 
over the coming year is shown in accompanying charts. 

These estimates are minimum anticipations; in other 
words, the Board believes that the 1960 potentials actu- 
ally are greater than these, and that dynamic sales effort 


in this industry would be rewarded with greater gains. 
The business foundation for 1960, as visualized by the 
Board will happily lend itself to such sales expansion 


by the office equipment industry 


Employment Plays Important Role 


An important prop to the economy's strength, and 
therefore to the office equipment industry, is employ 
ment. It is on the rise now, with the spur to income all 
the greater because of the continued uptrend in wages 
ind salaries 


More than 1,000 employers have given pay increases 
» their workers since mid-1959, partly reflecting a wish 
» avoid a strike such as tied up the steel industry for so 

long a time this year. Half of these settlements have been 


tor tet nts an hour or more, in line with the advances 
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Carbon Papers ....._._._.._._.._.... Up 5% 
Copy Machine Supplies ........... Up 15% 


Duplicator Supplies 000.0000... Up 7% 
Filing System es keds Up. 5%e 


Inks, All Types ... ina SS 
Inked Ribbons .. ® _. Up 7% 
Loose Leaf System Equip. Supplies Up 6% 


Office Stationery . ene a 
Paper Fasteners 2 Up 3% 
Pencils, Mechanical 0000000000... Up 6% 
Pencils, Wood-Cased 00... Up 6% 
Pens, Ball Point ... --synsasiastsiines a 


Rubber Stamps, Supplies . senate a 
Shipping Room Supplies... Up- 7% 
Stapling Machine Supplies ........ Up 5% 
Visible Records, Equip., Supplies . Up 8% 


Copyright OFFICE APPLIANCES Magazine, 1959 


that were developing in the early part of the year. 

Small wonder, then, that the nation’s total spending 
for goods and services now is running at a big $485,- 
000,000,000, or about 10% higher than a year ago. 
Gross national product, representing the nation’s spend- 
ing for all goods and services, is pushing steadily to- 
ward the once-considered fantastic $500,000,000,000 
(half a trillion dollars!) level. 

This mark is expected to be surpassed early in 1960, 
as the nation’s spending for goods and services, includ- 
ing products of the office equipment industry, continues 
to rise vigorously. 

Further indication of buying power—attainable in 
large degree through promotion and salesmanship—is 
the fact that consumers now have $519,000,000,000 in 
savings reserves of various kinds. True, debts of con- 
sumers also are at new highs, but at $164,000,000,000, 
they're in logical proportion to assets, with a record- 
high net equity after debt, of $355,000,000,000. That 
figure compares with $342,000,000,000 a year ago, a 
jump of $13,000,000,000. 

Further potential buying power comes from more 
than $400,000,000,000 owned by consumers in corpo- 
rate preferred and common shares, bonds and notes and 
investment company shares, representing still more mar- 
keting evidence why the Board believes that the enter- 
prising tradespeople in the office equipment industry 
can make 1960 the best year in their history. 
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Dealers say: 


‘60 will 





be better 


Up 9.6% in total sales volume 





Up 7.9% in office furniture 
Up 7.8% in office machines 
Up 7.7% in office supplies 











ealers in office machines, furniture and supplies categories of office machines, furniture and supplies 
expect to sell ‘‘like sixty in ‘60 there is naturally some difference between the predic- 


Despite the long steel strike which they ad tion for each division of sales as compared to the over 
mit may cause office furniture supply to tighten, these all figure 
dealers from the 50 states including Alaska and Hawaii The dealers, epresenting every-siz business in each 


have revealed almost universal optimism to OFFIC! of the 50 states, were asked these questions: 

APPLIANCES through an air-n survey just concluded |. What do you expect will happen to your total 
Optimism of the dealers Itogether shared by les volus 1960? 

other observers despite the 80-day halt of the steel strik« Up Of Down of No change 

under Taft-Hartley. The impact of the strik s felt ir » Wh hanges do you anticipate the following 

many quarters, will mean the slowing low nom bas itegories 

in the first part of 1960 and tighteni of inventories Of Furnitt 

both then and later UP O% Down q No change 
Over-all the retailers expect th volum b. Off Machines 

to increase 9.6% over their 1959 figures. Breaking dow1 UP O Down a No change 

their forecasts into specifi tegories these same re Office § lies 

tailers anticipate a gain of 7.8% in off machines UP % Down % No change 

7.9% in office furniture and 7.7% in off supplies Comments on the 1960 business picture were in 
One thousand dealers wer ried and the response ted and they were freely given with all candidness 

was far beyond the usual iverag for such surveys 7 h It is of st to note the close comparison between 

10% increase in over-all sales figure was most frequent the dealers’ estimates and those given by Peter B. B 

ly quoted but the few who pr les f se and Andrews and his board of analysts for the manufac 

those whose crystal ball gaz rose tit urers’ 1960 picture. Mr. Andrews predicted 11.67 

made the final average 9.6°% iles gal oftice machine compared to the dealers 
Because all dealers do not hand! ich of the thr 7.8% hig 'O> for office furniture in contrast to 
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the dealers’ 7.9% prediction and 6.88% for office sup- 


plies alongside the dealers’ 7.79% forecast. 

(Mr. Andrews’ detailed analysis is found on page 
22-25 of this issue). 

‘Steel strike,’ “labor unrest’’ and “discount sell 


ing’ were the three negative factors most frequently 
mentioned by the dealers. Almost universally they said 
that prolonging of the deadlock between the producers 
of steel and the workers could result in shorter sup- 
plies for 1960 

On the other hand there were many reasons for opti- 
mism noted, namely: 

Growing population which results in more cus- 
tomers 

Automation and mechanization of offices. 

Improved sales and management methods by the 
dealers in marketing office furniture, machines and sup- 
plies 

More self-service store operations 

Office planning which results in selling the com- 
plete office and increasing the volume of a single sale 

Improved farm market picture 

Many commented upon the harm that discount sell- 
ing was doing to the dealers’ profit picture. Some com- 
mented that for this reason larger sales volume would 
not necessarily bring increased net for 1960. 

It is noted that the forecasts are very similar for each 
section of the United States and no depressed area is 
in evidence. The optimism ranges from the Pacific to 
the Atlantic and from the Canadian border to the Gulf 
of Mexico 

Comments regarding the 1960 business picture as it 
is forecast by dealers came from practically every state 
including the 50th one, Hawaii. 

The firm of Alexander Bros. in Honolulu, which had 
an increase in typewriter sales of 88.6% in the period 
from June 30, 1958, to June 30, 1959 and 27.38% 
in all office equipment, forecasts a total sales volume 
increase of 10% for 1960. The upward trend for office 
machines is expected to be even greater. Alaska dealers, 
likewis« anticipate a 10% increase 

Here are coast-to-coast comments on 1960 prospects 


CALIFORNIA 


HoLLywoop—"We find sales leveling off. Our cus 


tomers are watching their dollars and are buying for 
urrent use mainly. But we do expect to maintain our 
volume despite cut price competition.” Crown Office 
Supply Corp 


SAN FRANCISCO Although only a small business 
man I watch trends in business closely. Having added 
to my sales forces I look forward to an increase, I hope, 
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of 10 to 20% in volume. Service is our biggest asset 
and it is paying off handsomely.’’ James W. Madden. 


VENTURA— We expect to and hope to make possi- 
ble through hard work and diligent application a 5% 
increase in all categories.” N. L. Piper, County Sta- 
tioners, Inc. 


COLORADO 


BOULDER—"'Growing population in our area and 
new job possibilities will be the factors in a natural 
increase.’ Jack F. La Torra, La Torra Office Supply. 


PUEBLO—"The 1960 picture looks good. Ws should 
do at least 10% more business.”’ Shopmier Office Equip- 
ment. 


FLORIDA 


Bartow—''Had the largest sales in our 20-year his- 
tory last month and if continued this month (October) 
will overshadow September. Next year, barring unfor- 
seen developments, should beat 1959.”" Till Office 
Equipment. 

LEESBURG—"'If the steel strike ends everything will 
be up.” William V. Simons, Simons Office Equipment. 


YOUNGSTOWN—''I believe there will be a trend to- 
ward stabilization, durability and economical retraction 
at least there should be. There must be a stop for 
foreign goods and there must be a stop for racketeering 
by labor and political baiting of it.” R. H. Arnsperger. 


GEORGIA 


VaALDostA— "Until tight money begins to loosen, 
business in this part of the country is anticipated to con- 
tinue in decline. The steel strikes is apparently begin- 
ning to hurt and no doubt will have its telling effect 
well into 1960, even after the strikers get a settlement. 
The way it looks from here most of the big business 
has gone to the larger cities.’ W. B. Barnum, W. B. 
Barnum Office Machines Co 


IDAHO 


Moscow— ‘Dealers situated in areas primarily serv- 
ing college towns must be prepared to handle additional 
business. The schools are growing.” E. B. Lemman, 
Lemman Office Equipment 


NamMPpaA—'We expect the biggest year in our his- 
tory.” Kalbus Office Supply 


ILLINOIS 


AuRORA—''The steel strike may curtail delivery of 
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furniture at the first of the year, causing a drop in 
volume for 1960.” Fredrickson’s. 


BARRINGTON Business could not be better. It 
looks real good. Bob Tichy, Bar-ton Stationers 


CHICAGO A forecast of 10% increase in sales vol- 
ume is subject to a quick halt to the steel strike.’’ Harry 
Hofherr, Kendrick Furniture Co 


¢ ° 
We have the biggest corm —cancaco—"since we are a new company (1 year) 
and are operating within the confines of a new media 

. (with over a score of years’ experience in the office 

crop ever in lowa and furniture field as a storekeeper), we are most optimistic 

It is our humble opinion that the furnishing of 

offices has now elevated itself from the realm of mer- 

chandising as a storekeeper to the professional level of 


. >] 
farmers will spend ees proper planning and specifying the exact and true 


needs of the client. This should be irrespective Of W hat 





inventory a storekeeper may have on his floor or ware 
house.” Norman Ginsburg, Office Interiors 


DeKaLB—'‘Our business has increased each year for 
the past 10 years We expect it to do the same in 1960.’ 
Bob Hickman, Hickman Office Equipment Co 


DIXON Anyone’s guess is as good as the next 
There are so many tremendously powerful factions in 
sharp conflict with each other, i.e. manufacturers vs 
unions, republicans vs. democrats, tight money vs. free 
spending, the gobbling up of more and more markets 
by big business, etc., that I can’t see much progress 
being made in the foreseeable future by small retail 
businesses.’ F. C. Gehant, Gehant & Dickinson 





GRIDLEY If we can get the steel strike settled and 
F ° the labor situation controlled we should have a very 
Desire of people to good year. But if labor gets too greedy and prices go 
up we may be in trouble and the foreign manufacturers 

will reap the harvest.”’ Stoller Business Machines 


| 


have what they want LAKE ZuURICH—‘We have noted an extensive in 


terest by management in having the facts of quality 
and utility brought to its attention. There is quite a 
. . ° ; shift in the responsibility of final purchasing from 
1S at a high point lesser personnel to higher-ups. Price is not as much a 
factor as is quality and reliability of manufacturer 
George H. Dahl, Stockroom Office Supply Service 


SPRINGFIELD It is our belief that office furniture 
sales will be up for 1960. But the present steel strike 
could have some effect on this.”’ J. A. Peck, Springfield 
Stationery Co., Inc 


INDIANA 


CONNERSVILLI “Estimates of from 5 to 10% in- 
crease in sales volume naturally depend upon availa- 





bility, particularly in steel furnitur Harry Selm, 
Boone's, Inx 


ELKHART Unless the manufacturers of office ma 
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sary to sell their products, the entire machine business 


will wind up in drug and discount houses in the next 
few years.”’ L. Mishkim, Camellia Office Equipment Co. 


SouTH BEND—'Dealer sales will hold fairly steady 
in most areas. However the basic profit will be in the 
supplies and imprinted forms’ business rather than fur- 
niture. Discounting of profit will keep most companies 
even with 1959 in 1960.” Ralph C. Nichols, Business 


Systems, Inc 


IOWA 


GARNER This year has been better and I expect 
next year to go up. We have the biggest corn crop ever 
in Iowa this year and we will prosper as farmers will 
have more money to spend.’” M. J. Jorgenson, North 
lowa Printing Co 


SHENANDOAH— ‘We must all watch our cost of do- 
ing business and not stop promoting. Business will be 
good.” Edward W. Pulley, Standard Typewriter & Sup- 


ply Co 


Sioux CIty Our economy here is good, better 
than ever. Purchasing power is better. Desire of people 
to have what they want and buy it is at a high point 
1960 should be good.” R. D. Anderson, Sioux City 
Stationery Co 


WATERLOO—"1960 should be a very good year if 
steel equipment is available.” T. Wayne Davis, Latta’s, 
Inc 


KANSAS 
EMPORIA Our goal is 5% up all down the line 
J. F. Stem, Stem Typewriter Co. 


MAINE 


PORTLAND With increased volume we hope that 
our profit picture will remain the same as last year.’’ D 
H. Church & Sons, Inc 


MASSACHUSETTS 


MELROSI This past fiscal year ending 6-31-59 had 
an over-all increase of about 25% over last year. We 
are looking forward to still more and feel sure the busi- 
ness is available Buzzelle-Colella Co., Inc 


MICHIGAN 


D1 


rROIT Sales should be up slightly because of 
our direct mail program. The terrible situation of dis 


ounts in Detroit will keep profit down to nothing.’ 


LINCOLN PARK—''1960 will be a boom year for the 
dealer who accepts the need for capable management 
selection and delegates departments and responsibility 
Only the active dealer will move ahead."’ Norman D 
Dodge, Dodge Office Equipment Co 
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MISSOURI 


Et Dorapo SprinGcs—"Having a business that has 
just been established for one year I expect a sizeable 
increase as I become better known and my stock is en- 
larged.” C. A. Hendricks, Hendricks Coin & Office 
Supplies. 





KANsas Crty—"Increase in volume is expected be- 
cause of local warehouse set-up and addition of new 
modular furniture.”” Ray Edelstein. 


NEBRASKA 


NEBRASKA City—"I believe that business as a whole 
will be up next year. However, a great deal will depend 
upon the settlement of the steel strike.” J. L. Lollman, 
Lollman’s Office & School Supply. 

OmAHA—"A lot depends upon wha happens in 
labor disputes. If we are not too badly harassed by 
strikes as we have been for the past three months 1960 
should be a very good year." John Ford, Jr. Peterson 
Lithograph & Printing Co. 


NEW JERSEY 


Mr. Hotty—"Our area appears to be bristling with 
an air of optimism, even in the face of the current steel 
supply threat. 1960 should be the year of kick-off for 
a steady climb to office supply sales volume and all- 
time high in the middle 1960's.’ Leonard J. Meier, 
Town Hall Stationers, Inc. 

OceEAN City—"'We expect to wind up 1959 with 
a substantial increase over 1958 and see no reason why 
the spiral should not continue in 1960, basing our pre- 
dictions on maintenance of good customer relations and 
sound selling procedures.”” Raymond McHenry, Office 
Supplies & Equipment. 

Rep BANK—"We have remodeled our store, using 
the Bullman Co., and set up self service islands. The 
remodeling was completed last month and since then 
our sales have increased 100%. I am looking forward 
to an exceptionally good year.’ Joseph R. Serpico, 
Serpico’s Office Equipment Co. 


NEW MEXICO 


TucUMCARI—"T think we will have a good year in 
1960. The economic picture is much better in this sec- 
tion.”” Delmar Lee, Tucumcari Office Supply. 


NEW YORK 

ALMOND—'‘Our area is losing industry and popula- 
tion. We will make up the difference by upgrading 
sales.” E. §. Mason, Mason's. 

CORNING— ‘Business will be even better in 1960, 
than in 1959, if there is no change in the world situa- 
tion. We expect really big things in 1960." Cunning’s. 


ENpICOoTT—'"'We anticipate about 10% drop in office 




















to shortage of 
McDonough, 


furniture and office machine sales duc 
steel in the first half of 1960.” L. | 
Georgia-Hanks Endicott Cor; 


SYRACUSE—'" "The surface has hardly been scratched 
in office furniture and with good hard selling, dealers 
should greatly increase their volume in 1960. The 
strike will be over and we should have great prosperity 


J. Hillsberg Safe Co., Inc 


OHIO 


MASSILLON—'"‘Outlook is excellent unless damaged 
by strikes.’” William H. Straw, Massillon Office Ma 
chine Co., Inc. 


OREGON 


PORTLAND—'"'1960 will without a doubt be a good 
year in this area. I look for continued good business 
the first three quarters, then a 


showing an increase for 
Linville & Danielson 


slight decline.”’ George Linville, 


PENNSYLVANIA 


PHILADELPHIA— Business seems to be on the in- 
crease. However, the labor picture is not encouraging 
and may cause a reverse in the current trend. Also, re- 
cent price increases may meet resistance which is not 
felt as yet.’ Charles W. Lukens, Yeo & Lukens Co 
STATE COLLEGI We anticipate an increasing share 
of the electric typewriter market through the introduc- 
tion of new products and greater emphasis on this year 
Local business conditions are favorable and we expect 
our share of the expanding office equipment market.’ 


Thomas E. Kerr, Nittany Office Equipment 


RHODE ISLAND 


East PRovipENCE—''I think the ‘Roaring 60's’ will 
be evident in the first quarter but beyond that there 


are too many economic questions that need answers 


to venture an opinion Raymond F. McGrane, E. L 
Truman Co. 
WoOoONSOCKET—' Our estimate (7% increase in 


total sales volume) is on the conservative side. We ac 
tually think that the increase will be greater.’’ Ralph 
C. Pilkington, Woonsocket Typ 


writer Co 


SOUTH CAROLINA 


CoLUMBIA—'"1960 will b year of general growth, 


more automation and more emphasis on quality and 
professional SETVICES 1. G. Holmes. Columbia Office 


Supply Co. 





SOUTH DAKOTA 


HURON The reason we expect a considerable drop 
in our office furniture and machine sales is that there 
were severe drought conditions during this past crop 
season in our market area, plus the fact that pork prices 


Kiel Bros., Inc 


are way down 
TENNESSEE 

CHATTANOOGA— ‘Steel will not be available to our 
industry in any quantity before the first of the year. 
Surely our present inventories will be down and cus- 
tomers in many instances will be waiting for deliveries 
as we are able to make them.” George Cooper, Jr., 
Cooper's Office Supply. 


JACKSON—"‘Our cotton market will be good; picking 
just about completed. Steel strike is already effecting 
us with delivery of racks and chairs poor at present.” 
H. C. Hooper 


NASHVILLE— ‘Closer contact between the manufac- 
turer, representative and dealer is the best thing for 
the industry. Today’s relations are at an all-time high.” 
Charles G. Lepley, Office Equipment Division of Cut- 


ters Exchange, Inc 


TEXAS 
AUSTIN Usually the last three months of the year 
are best for us and should improve our estimates (2% 


gain in total sales volume and 8% in office furniture) 
Supplies are most difficult because of rapid change in 
outlets. Many items long associated with legitimate 
stationers can now be obtained in a wide variety of 
outlets—groceries, supermarkets, jewelry stores, drug 
stores, cut-rate houses that sell anything, and filling 
stations.’’ Allen K. New, The Steck Co 


BAYTOWN— It will take 10% more volume to main- 
tain profits in these days of give-away merchandise.’ 


Robert Matherne, Matherene’s 


Et Paso We believe that the ‘Fabulous Southwest 
area offers the brightest future in the years ahead for 
any section of the country.’ Francis J. Allen, F. B 
White Typewriter Co. 


VIRGINIA 


ARLINGTON Thoughtful and intelligent merchan- 


dising, coupled with well-planned, diligent sales effort, 
will surely produce increased sales volume in 1960, for 
most signs indicate that business, in increased volume, 
will be available to those who get out and look for it 


Hugh H. Hemsley, Virginia Office Machines Co 
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office planning 


A euide to layout, design and furnishing for workability and livability in offices 
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activities performed in these —_ 
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keeping of financial records; the hoiding 
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CCEPTING the job of designing the general 
offices of a 250-year-old institution with world 
wide operations becomes more than a job for anyone 
When Business Interiors, Inc., of Oak Park, Ill., won a 
bid to plan the offices of the international headquarters 
the Church of the Brethren in nearby Elgin, IIl., this 
furniture dealer took on more than an order to 
furniture; it accepted a challenge to its pro 
ssional ability 
The firm's director of design, Robert E. Collins, was 
lly aware as the officers of Business Interiors 
the work done would be heralded around the world 
probably another 250 years 
O year before construction was to begin, Business 
Interiors learned of the imminent installation when the 
ontacted Collins. He was referred to the 
Brethren’s building committee on the basis of previous 
| d on the company’s ability to fulfill all aspects 
the project 
Collins was appointed to design all interiors, select 
furniture and accessories and write interior specin 
ons. The systems to be used in the church offices 
were not the responsibility of Business Interiors. A 
nt firm was contacted by the building com 


to do this work. Collins was given a report ot 


Austere beauty dictates 


ARTISi°S 


SKETCH 


of 


* 


~ 


entrance 








and lobby afea 


. continued 









rviews 
of the 


the desired work flow which was based on int 
with each employee and a complete history 
operations. 
During the months follow 

Collins studied these work r« quirements it 
with basic architectural drawings. Conferences were 
held periodically with the architect and building com 
mittee at which the plans developed by Business In 
teriors were presented and molded within the scope of 


his initial contact, 


ng 





conjunction 


the client’s desires 

Each problem which arose was discussed at length at 
these meetings and firm decisions made. All principals 
involved were kept abreast of each aspect of the project 

Collins’ design throughout was governed by the 
Brethren’s personal creed of rugged simplicity and high 
standards. These basic requirements posed unique prob- 
lems which challenged the firm's design ability 

One of the big problems overcome by Collins was 
the design of the book store operated in the building 
It had to function profitably, yet could not have a com 
mercial appearance. This was solved by designing 






eM ee 


—— 





shelving similar to that of a library but which at the 
same time provided a ready view of the book's covers 
Another problem peculiar to the installation was the 


arrangement of the board room which was to be used 
throughout the year by a staff of 28, but which also had 


to accommodate 50 members of the Brethren’s General 
XECUTIVE OFFICE as bleck and r =) cnensine 
Brotherhood Board during annual meetings EX! ITVE OFFICE, top, has black and rust se  COVetng by Ke 
TI | ( 1] t} j in contrast with oak paneling, gray carpeting and white drapes Desk 
; ( iT p it q( prise : ' : 
r€ solution ae 6 op wae MEPtISeS = Six Steelcase. Furniture in library is also by Steelcase. Shelving of blue ¥ 
custom-made tables which formed an elongated hex supplied by Allen Wood Steel Co 











finished with gray Formica tops. Chairs 


GENERAL OFFICE Steelcase desks are cher 


} ‘ for mar mo fr r . | . oO 
Naugahyd Na a k paneling is used for wall cov g 


are covered with yellow 
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need to torn 
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custom-n ade 


units which forn 


Sketch above 


is 


by Knoll Associates cor 
elongated hexagon. Units 


large horseshoe which will increase 


of artist's plan 


agon. By interchanging the units a large horseshoe 
could be formed to increase the seating capacity to 50. 

The library of the general offices had to be so de- 
signed to house rare and historical books and records 
and also to make books, magazines and other reference 
materials readily available to staff members. The pews 
and other chapel furniture had to reflect rugged sim- 
plicity to complement the native granite boulders of 
the chapel walls 

The danger of rugged simplicity turning to monotony 
when used in executive and general offices reception 
area, book store, library, employee's lounge and cafe 
teria was met by Collins’ judicious use of accent colors 
The whole installation was integrated by picking up 
the white, tans and olive of the architecture yet interest 
was maintained by separating areas with accent blues, 
black and brass. 

Floor plans were prepared, with interior renderings 
provided for major areas and color boards supplied for 
every area. The design and bid were accepted as a 
package 

The cost of the job was broken down by areas with 
each piece itemized and included in a cost recapitulation 
of the entire building. The total billing consisted of 
150 pages and was bound in book form. Copies were 
distributed to all principals. This method was used, for 
some of the principals are located in Europe and Africa 

Suppliers for the installation were Knoll Associates, 
Herman Miller Furniture Co., Richard Winters Asso- 
ciates, Steelcase, Inc., Allen Wood Steel Co., Duraloom 
Carpet Mills, Mohawk Carpets, and Angelo Testa 
Textiles 








decorative accessories 


Integrate ash trays with design 














7 
he success of a complete office in 
/ stallation is as dependent upon the 
attention paid to “the little things 
' when decorating, as is the consideration 
of every detail when designing the of 
fice system. 
One of the littlest, and often thought 
of as being insignificant accessories 
found in the office is the ash tray. This 
insignificance is the result of abuse or 
misuse. 
An asset can be made of this des} 
top work horse by choosing an ash 
tray which becomes an integral part of 
' the entire installation 
By picking up an accent color from 
the drapes or carpet, it ca 1 integrate a SATIN WHITE CERAM 
| desk, with its surroundings. Ceram IC insert of tray shown 
trays can be custom colored to fits eight-inch square 
your needs. ss stand. Lists for $50 
Brass or wood models can carry to oe fe nae Mgere- 


a side table the stucture and feeling of Ss New York 16. N.Y 


a dominating desk 











The great variety oil ish trays avail SOLID ALUMINUM tray 
! able today allows the dealer-designet hown left s machined 
. ? . a . 
to complement an oftice interior with and pure x 
, List pri is $20 
a model that does more than hold a sf D ier an 
ashes, regardless of pr limitations ie Mk Bite 
imposed by the client Arts Co., Inc., 1721 Eln 
wood Ave Buttalo 7 
NY 
j 
> 
oa —— 


] IMPORTS FROM JA 
PAN .. . iron clam 
shell is 12”x11” and $8 
list. The triangle, also of 
iron, is 71/”"x121/.” and 
lists for $6. From Dec- 
orative Imports, 408 Jack- 
son Sq., San Francisco 
11, Calif. 
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na Saal a ; 
MATCHING SETS of ceramic accessories can 


yften supply all the accent color that’s needed 
in 


an office. The ash tray with center bridge 
lanter and candy dish shown above are fron 
t Haceeer Potteries, Inc., Dundee Ill 



































New Products 








Introduced by the CoTTONSMITH FuRNITURE MrcG. Co., Winston- 
Salem, N.C., this walnut receptionist desk features a desk drawer that 
serves as a steady typing platform, as well as the machine's storage 
area. Already available for portable typewriter use, now being per 
fected for heavier machines 

Inquiry Card No. 1 





REGNA CASH REGISTERS, INC., 175 Fifth 


Manufactured by the McDoNALp Prop- Ave., N.Y., N.Y., has developed this add 
ucts Corp., Duk-It Bldg., Buffalo, N.Y., ing calculating machine featuring a traf 
these desk accessories are made of heavy 
gauge steel. The dignified charcoal gray 
finish is burn proof. Trimmed in satin 
aluminum-resists corroding 

Inquiry Card No. 3 





fic signal window showing green when the 
machine is clear and red when in use 
Many new electric and manually operated 
nachines 

Inquiry Card No. 4 





THE Protectro Mrc. Co., 237 E. Front 

St., Owatonna, Minn., has come out with 

this study stand which holds reference 

material at the proper angle, open to the 

page you want. Folds flat for carrying 
Inquiry Card No. 6 


For More Information Use Inquiry Card on Page 43 
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JoHN D. BrusH & 
Co., INc., of Rochester, 
N.Y., has manufactured 
this in-floor safe hav- 
ing an inner key lock 
compartment and de 
posit slot. Weighing 
only 60 pounds and 
easily installed in any 
concrete floor, the S-2 
ofters theft protection 
for gas _ stations and 
small businesses. Solid 
steel walls are 1/3- 
inch thick, and a heavy 
concealing cover fits 
over the two-bolt, three 
number combination 
lock Total interior 
depth is 13 inches 

Inquiry Card No. 2 





This stowaway stapler, produced by the 
Bates Mrc. Co., Orange, N.J., contains 
105 staples and has a folding, chrome 
plated staple remover fastened underneath 
the base. Can also be used as a tacker or 
as a hand plier, finished in dawn gray with 
matching gray plastic knob 
Inquiry Card No. 5 


PROTECTALL SAFES, a 
division of The Mos 
ler Safe Co., 320 Fifth 
Ave., N.Y., N.Y of 
fers this combination 
oney and record safe 
Upper half is a money 
safe given a Merchan 
tile Safe burglary low 
class “E insurance 
rating, less 10% dis 
count for its Under 
writers’ approved re 
locking device. Safe 
ocker is equipped with 
counter-spy dial and 
carries Underwriters 
Laboratories Inc., “T- 
20" label and reclock- 
ing device label 


Inquiry Card No 
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new in style...speed... spirit! 























The gift thats new in style-speed-spirit! 
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SMITH-CORONA 











For Smith-Corona dealers — 
Strong advertising support 
wraps up holiday sales! 


Ney er before 


Galaxie! And 


Now at 


Smith-Coror 


f the Galax 
Christmas gift 


Full-page, 


da Evening 
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the height of your holiday 


a portable like the all-new Smith-Corona 
never before advertising support like this 


for any portable typewriter! 


selling season, 
reminds millions of magazine readers to 
ie new in style, speed and spirit. It’s the 
that’s wonderful to give, wonderful to get! 
full-color ads in the November 28th Satur- 


Post and December &th Look turn readers 


into portable prospects .. . prospects into buyers .. . help 
Smith-Corona dealers wrap up the profitable holiday 
portable market. Good reasons why you should feature, 


promote and sell Smith-Corona! 


s/c] 


SMITH -COROGNA 


DIVISION OF SMITH-CORONA MARCHANT INC. 
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Desk Series... 
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Tee ee i by Li 


A 800-2—made to sell for approx. $200 


Don’t Pass This By... 
fhe Newest and Most Exciting 
Line in the Industry 


The WILLIAMS DESK SERIES has received the widest acclaim since its 
introduction. At the recent NSOEA Convention and the West Coast NOFA 
Regional Convention, it scored immediate successes 

As well as serving the small dealer, we are giving exclusive territories t 
volume buyers. May we suggest you check into this line at once. If you 
haven't as yet seen it, order a sample for your floor and you will see why the 
WILLIAMS DESK SERIES is the talk of the trade 

The model illustrated above is made of standard high quality Williams in- 
terchangeable components. It has a 78” fan form plastic top with an indented 
front. The genuine walnut drawer pedestals follow the contour of the 
and the exquisite appearance is created by using our stock steam bent pedes 
tals. All Williams desks are made of interchangeable components, easily as 
sembled and allow for greater variety 


Better Design * Better Priced * Better Constructed ¢ Easier to Assemble 
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Superb Styling at Lowest Price 


~~ 

































































Our prices on these units are considerably lower than other competitive lines. 


Build Greater Sales & Greater Profits 
win These SS Values 


! a 
ndividu 
S d wa 
il qu 
oF sust 
Factory locat 
New York Cit 


OA—12/59 


, warehouse PLACE YOUR ORDER NOW or SEND FOR 
LITERATURI 


wall cases, illustrated above, may be used as shown or as 
yr as components of a modular desk. All cases are of 


r genuine walnut veneers. The filing cabinet is legal width 


letters or legal size hanging folders. Drawers operate on 


Automatic locking device included 


in Henderson, Kentucky. Stock available from factory or 





WILLIAMS OFFICE FURNITURE CO. 


ED GOLDEN, President 
175 FIFTH AVENUE e NEW YORK 10, N. Y. ¢ ORegon 4-8087 
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New Products . ; ved 





~ P; oe “ ve - > wy 
Luxco, INc., 100 King St., La Cross: 
executive chairs 
tion and function 





DHE 


uced their standard series of ; 
itn 


which feature a combination of dern design, quality construc 


In addition to the three models of the 


GEVAERT 
St., New York 
: inum printing plate that can be prepared in less 








Co Oo! 321 W 


an alu 


AMERICA 
N.Y has deve Oped 


executive suite cnairs 
shown above, Luxco has also manufactured a deluxe secretarial posture chair, als nan one minute for offset duplication of optically 
available in their packaged “room full of chairs” off reduced or enlarged images. Above, the exposed 
Inquiry Card No. 8 egative and aluminum plate are being placed in 
leveloping machine 
Inquiry Card No. 9 
[op speed of two hundred op! per 


the features in the new 
del mimeograph trom A. B. Dick 


Co $700 W Touhy Ave Chicag 


ite 18 one of 


I A newly developed automatic fluid 
inking syst enables the achine to 
| ) é 10.0 ) COpics arte 5 gle 
hilling of the ink cylinder. A ggzing 
ceiving tray, which acts as an auto 
atic copy stacker and permits i ! 
ate collating, tolding or two-sided min 


eographing, is standard equipment. It 
also incorporates two feed rollers, made 
friction daycollan, a newly de 


This 


never loose its grip on papet 


of high 


veloped synthetix new material 1s 


claime { to 
not oxidize. A Spe ial 


because it does 


auxiliary paper retainer kit is included 


tor feeding round cornered papers and 
certain hard-to-feed card or paper stocks 


Inquiry Card No. 10 





Newly issued by the 
YEM SALES CORI 51 
Brooklyn, N 
Y., 1s this file 


Coffey St 
which con 
bines the features of a 


personal file and a check 


hile The full-sized front 

partment, complete 
with A-Z folders, is large 
10ugh for a person's fil 


ing needs. The triple rear 
features 12 


and 


partment 
K-S1Z¢ envel pes 
for a full year’s can 


lled checks. Available in 


ipels 





Inquiry Card No. 12 


For More information Use Inquiry Card on Page 43 


42 


ntormative pamphlet giving 





CorRP. OF AMERICA, 375 

N.Y., has designed this 
Built for 
of the features of 


OLIVETTI 
N.Y 


standard 


THE 
Park Ave., 
prismatic typewriter 


hard, continual use, some 


this machine include a margin release key 
which also provides for automatic para 
graph indentation, and for release of a key 


pile-up. Has 45-key keyboard 
Inquiry Card No. 11 





CAR 
Mass 


ixing tray 


THI 
First St., Cambridge 
nas added a 


paints have been introduced by 
Dept. TP, 239 
the company 


instructions on the use 


gray finish, this file is 
sturdily constructed of fur Safety, non-toxic 
niture steel, with full pi rER'S INK Co 
ino hinge, spill-proof snap As all-in-one units, 
ck and key, and full and an 
irrying handle of tempera colors 


Inquiry Card No. 13 
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QUICK SERVICE | 220ice Gunrcau . . - 


OFFICE APPLIANCES 


INQUIRY CARDS* Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 


)A's 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 











New Products 


4 ‘ 
To obtain more information about any of the NEW PRODUCTS 

he new products in this issue which carry the (2348s 2 6 ome eee 
key numbers 16 to 90, simply circle the cor- 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
esponding key numbers on the card at the 31 32 33 34 35 36 37 38 39 40 41 42 43 44 4 
ria nd mail at once. Your inqui ill b 46 47 48 49 50 5! 52 53 54 55 56 57 58 59 60 
right and nce. Your inquiry wi e 61 62 63 64 65 66 67 68 69 70 71 72 73 74 75 
forwarded without delay. 

4 


SALES STIMULATORS 


101 102 103 104 105 106 107 108 109 110 
Hin 012) 113 4B ETB NM 820 
NEW CATALOGS 


121 122 $23 124 #%125 #§26 «#6127 «©6128 «©6129 )~=«130 
131 132 133 «#134 «#135 «6136061370 «6138 «6139S 140 


Sales Stimulators 


To obtain more information about any of the 
monufacturers' sales aids described in this 
ae elocin the bev gumbers en the card @ December 1959 issue of OFFICE APPLIANCES, 


: d i Feb: 1, 
right which correspond to the numbers as- Card void after february 1960 


signed to the Sales Stimulators. Mail the card 





























promptly. 
romptly ™ 
Position 
Company 
| Business Address 
City Zone State 
New Catalogs 
To obtain copies of recent catalogs or price 
lists described in this issue, circle the key sareaez 
. numbers on the card at right which corre- 3 223 3 (F > 
spond to the numbers assigned to the New oe ye, o 
on : . ° ~ = a — z | 
Catalogs. These requests will be promptly Pe 2 = 
forwards to the manufacturers s : re] oy 
3 = 
4 , GO = 
a ® 6 
os *This service is restricted to dealers and whole- ’ = 
salers in the office equipment and supply field vane 
<c 
| | 0000 0 g 
"wa 
PTT] | Fe = 
| wv 
1 | | * FO = 
an- NOW 
ryt | O Sm oO 
In< << mM 
dy subscription card at 2 mS ° ° @ 
jht is enclosed here for eaosec7aa > 
onvenience. Use it to ? S ce aa 
renew your own sub- > =F; > ° 
° e 
or tear it out and . C] Ei tire ~ 
friend, salesman or e o.° nm Aw HW ° 
, os ~ «® > 
active in the retail 3 ¢ 33 3 s 
fi tationer machine, or y S 5 S S 4 z 
] ° ery uci ’ , s +> 
—— on a.” — — = rm + 
CAR y you will be helping a 39 -— w . 
, . *) 2 “es “e “- 
f greater service to = e ¢ “ve 
; oY a2 °5 S& 3 . = 
a s> + 4 “ ww ok 
e. ee ee ee : ¢ 
& = 55 
= *e 
smewm ws 8 
5 ean tf 
o 7 S&S S - 
= ?8ss “i 
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/ NU-KOTE \ 
( all dealers ; 
; know that! 7. 

4 














Nu-Kote handles almost all copy jobs, we've never had it 
so good from an inventory standpoint.” “The only people 


\ dealer's dream come true—that’s the original plastic base 
NU-KOTE, the carbon that outlasts ordinary carbons three 


to one! Listed below are just a few of the dealers who've 
written us about their Nu-Kote successes, and here’s a 
sample of their enthusiastic comments: “Convincing a 
skeptical customer is simple—a demonstration of Nu-Kote's 
first-to-last legibility makes the sale.” “Since one grade of 


who are more enthusiastic about Nu-Kote than we are? 
Our many repeat customers!” But why take anybody’s good 
words for it when proof is only penstrokes away? Just fill 
in the coupon and send for your own free sample of revolu- 
tionary Nu-Kote. 


Joe Wigon, Portland, Maine / Macke-Williamson Stationery Co., Rochester, New York / Ryan and 
Williams, Inc., Buffalo, New York / Virginia Stationery Co., Inc., Richmond, Virginia / Eriksen’s, Inc., 
Toledo, Ohio / Color Art Printing, Kirkwood, Missouri / A. R. Taylor Co., Memphis, Tennessee / The 
Bidgood Stationery Co., Mobile, Alabama / Westwood Office Supply, Inc., West Los Angeles, California 


NU-KOTE® is a product of Burroughs Corporation, Mittag Division 








z | FREE SAMPLE! GET DEALERSHIP FACTS! 0A-19 
2 | Dealer Sales Department 
= Burroughs Corporation, Detroit 32, Michigan 
z 3 a Without delay send me a FREE SAMPLE of NU-KOTE 
£ typewriter carbon. | 
> | Also information on how I can become an M&V NU-KOTE | 
dealer | 
| NAME eee 
| FIRM NAME : | 
| FIRM ADDRESS_ . 
° ° 
7 fart’ CITY 2S — j 
| In Canada write Acme Carbon & Ribbon Company, Limited, Toronto 13, Ont. | 
| P. S. Another profit-puller plus: fast-selling Burroughs adding and cash machines. 
She mee ee ee ee ee ee a Sc 4 
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New Products 





FLASH Merc. Co., 169 Murray 


5, N.J., has announced its new 


rule which 


to 


inch 
metres 


and 


from This 


inches 


justable tips to imsure accuracy 


facilitates 


Ge 


or outside measurement. The 
is 1.27 centimeters (or inch ) 
2 metres (or 78 ¥%& inches) | 


numbers bonderized onto 


steel. 


Inquiry Card No 
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Ww hite 


N 





, 
nNHea 


IN 


i] 


{ 


1 i le r ft tadi¢ 
£ I s ha Dee! 
( ALLEN B ss M 
I s, Mict Consisting 
S ines reat 
M 6, sh n he 
rers ( 
t I 
‘ ¢ } | 
signal 
Inquiry Card } 
I I IN« 
WX S N.Y 
ind 
Fs f t 
ct the 
id fj 
Ing la No l 


| 


to-dat 
which 
plied 
Ul At 
brass 
teri 
place 
find 

Ink 


\¢ 


globes 


REPLO« 


gansett 


Inquiry Card No 


piat in 

Kes 
names s to 
nie id 


rV 











card file 


been 
& H INbus 


business nas 


A handy 


placed on the arket by 7 


TRIES, 8528 Fishman Rd., P Rivera 
Calif. Made of molded plastic for lesk 
top use, the fil as revolving slots for 
the alphabeti hling of as many as 500 
cards. A quick twirl and p ot selector 
knob on the top ejects the needed group 
of cards 
Inquiry Card No. 15 





This pencil sharpener was ted especial 
iy for executive APS« | DUCTS 
IN« P.O. Box 84 Bever Hills, Calif 
This all-steel unit IVES ; inif y pertect 
point. The ma is a special engi- 
neered automati reed NUCK steel 
three-position adjustable stop { hine, me 
dium or blunt ts. On pencil is 
sharp, further turning of tl indle does 
not dissipate any r tl f Avail 
able in salmon ‘ green, be ind the 
standard hamm« id gre [his teature 
an effect wort! [ ivings 
Inquiry Card No. 18 
A new in 
f S lupli 
cating 1k ive § peen 
announced AMODI PRODUCTS 
IN« s M A Av Bridge 
port ( | tains sh or 
ritating s iwhtly 
scente | ts f inde 
pendent ct tne 
hand clean fe f skin 
| ickag s pottle 
vhicl I t i 
time A id 
whicl k ’ 
to-get-at # 
gers inder 
ti nats. ¢ s Z 
in igent 
Inquiry Card No. 2¢ 


For More Information Use Inquiry Card on Page 43 
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happy holidays 
to you trom 
Royal Futura 


his is the headpiece that’s been making headway for Royal 

Futura Dealers this Christmas season. 
[It perched on the Futura in a full-page ad in LIFE in 
irly November—and reached 28,000,000 people. It blos- 
in a colossal three-page spread in LIFE in early 

December, reaching 28,000,000 more. 
[t's been on window streamers, platen-cards, easel-back 
rint counter-cards, gift tags and—well, you name 
n Royal Dealer stores all over the country. 

It’s been working for Royal Dealers. Keep it up in your 
h December 24 and it'll keep working for you. 
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New Products ntinued 


This new line of free standing able office 
partitions has been introduced CUTLEI 
MetTat Propucts Co. of Camden, N.J 

are available in a wide variety of modular com 
ponents with or without upper glass panels 
Many combinations are made possible by the 
number of sizes to choose from: 12 inches wid 
to 66 inches wide in six multipliers, including a 
9-inch and 39-inch panel. Standard heights on 
39 inches, 54 inches, 68 inches and 84 inches 


Made of 


cay auge onderized-galvanized 
heavy gauge bond l-gal i 


steel with a baked vinyl alkyd finish. Furnished 
in 10 basic decorator colors. Colors to specifica 
tions are available upon request 

Inquiry Card No. 2! 





Name plates that can be gui kly assembled 
by anyone for mounting on doors, walls 
or desk plates have been produced by the 
COLBERT Du (AST cS. 10107 Adella 
Ave South Gate, Calif. To be used out 
doors or indoors, these “persona plates’ in- 
clude letters, frames, and mounting screws 


with marine brass plating, that has a semi- 








satin finish. Its gold color is preserved with 
a baked on clear enamel coating that pro 
ects the plat igainst tarnishing. The 
letters are set off against rich black back- 
ground of vin polished to a mirror 
finish. Available in gold or chrome plating 
on special A kit es with a full 
color displ ] containing QO frames 
: complete with ck backe nd ites in 
Te Sikes Co., INc., 20 Churchill St., Buffalo 7, N.Y., has placed a new group of uphol dividually wrapped in cellophane. mount ® 
stered seating pieces on the market. Especially for the office furniture trade, all a f con ing screws envelopes f 2 letters and 
temporary design to be coordinated with new styles of wo 1 desks which have been ear screws. and tters of t ilphabet in a 
ing for the last two years. A new upholstery selector 1s soon going out to sikes di > quantity and apportionment aranteed to 
Inquiry Card No. 22 complete 20 names 
RI¢ 
we . 
fabi 
A new deflatable globe has been in into 
troduced by the GENERAL GRAPHICS 
‘ Corp. of Clifton, N.J. The globe ts V 
printed in 3 pt oy screen a is “rs Ma: 
round, made or | sections t is made 
f polyvinyl chloride a substance adv. 
which will heal or absorb itself, thus that 
aking it unbreakable. It also permits ity, 
writing directly on the globe Che vent 
giodbe comes equipped with a twin-axis an 
gyro-swivel permitting finger-flip ro- r 
tation in all directions. Packed in flat selec 
boxes, making them easy to ship and or ¢€ 
store Come in four-foot or hve-foot : a effec 
i imference Special overlays can be SHERFY s Ltp 7 Townsend St., San find 
nade for specific needs. Also, for an Francisco, Calif., has developed S ern) 7 
globes can be mo like, chemi mpregnated foam pad para 


For More Information Use inquiry Card on Page 43 
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additional charge 
torized, lighted or both 


Inquiry Card No. 


which 
able background tones f 


other du 


rel ves 
plicating masters 

no powders or abrasive 

wear of machine gears or 
, 

are packaged in a seal-ti 


bag. They are pre 


smudges 


and undesir- 
rom xerox and 
The pad leaves 
esidue to cause 
rollers. 20 pads 


ght polyethylene 
noistened. One bag can 


be used as much as 100 times before dis- 


pensing 1s necessary 


Inquiry Card No. 25 


OA-12/59 


deer 


Ls 
fact 
pose 
spec 
soap 
look: 


Cc 
Witl 


OA- 








1/59 





VINYL gives you values 


unequalled by fabrics 


7s 



































. . . and Masland Duran gives you values unequalled in vinyl 


RIGHT HERE, LET’S MAKE ONE POINT CLEAR: 
we are not suggesting that all vinyls are superior to all 
fabrics. Naturally, the question of relative quality enters 
nto such evaluation 


What we are saying—and emphatically—is that 
Masland Duran elastic fabric back gives you overall 
.dvantages that you cannot afford to ignore . . . and 
that these values, deriving from unquestioned top qual 
ity, give furniture certain essential features that con- 
ventional upholstery materials cannot. 


Take its decorative scope, for instance. You can 
select this versatile vinyl in deep, rich textures, printed 
or embossed patterns or aristocratic antique leather 
effects. Colors, too, are entirely different from any you'll 
find in conventional upholstery materials . . . incom- 
parable beauty in everything from delicate pastels to 
leep colors 


Look at it from the standpoint of economy. Even in 
factory offices and reception rooms where seating is ex- 
posed to grime and wear, Misland Duran requires no 
special maintenance. In fact, frequent cleaning with 
soap and water is all that’s needed to keep it fresh 
looking. Wonderfully resistant to scuffing and fading. 


Consider it, too, from the angle of easy evaluation. 
With this quality vinyl! you don’t have to be an expert 


OA—12/59 


on pick, ply warp, denier, etc. Just run your hand over 
its textured or leather-like surface, bearing in mind that 
this lovely color-fast vinyl can be kept clean with the 
greatest of ease and the smallest of expense. Only top 
quality vinyl gives you this important advantage. 


Finally, because Masland Duran lives up fully to its 
claims of inherent strength, color fastness and resistance 
to wear, you are not faced with the costly need for 
too-frequent reupholstering or replacements .. . a fact 
that explains why Duran is so widely preferred as the 
upholstery covering for every type of office seating 
from reception area to board room. 


Make a breakthrough to greater beauty and economy 
in upholstery by making a break with tradition. Re- 
member, vinyl gives you value that fabrics do not .. . 
and the unquestioned best in vinyl is Masland Duran. 
Be sure to specify it on all types of office furniture. 


THE MASLAND DURALEATHER CO. 
Dept. 59, Philadelphia 34, Pa. 


ELASTIC FABRIC BACK 


WMlasland Duran 


vinyl upholstery 
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New Products _. 


continued 





Especially made for the rough use given note books 
by school children, the EzyinpeEx Propucts Corp 
153-13 Northern Blvd., Flushing, N.Y., now is mar 
keting these loose leaf plastic-tabbed divider pages 
They are now available with the ring holes reinforced 


Representing 
MONARCH Ft 


the 


new 
RNITURI 


with Duratest, a new acetate product 


dividers is individually colored 
Inquiry Card No. 26 





Each of the five 





variations. Table inserts available in walnut or off-white plastic, 


THE HANSON SCALE Co., North 
brook, Ill., is marketing its posta! 
scale for use in the home or small 
office. It has a full-sized mechanism 
which is rare for a one-pound scale 
Its independent steel channel con- 
struction isolates the 
the The large dial with 
bold numbers making reading easier 


mechanisn 


fron case 


to avoid errors. The pointer indi- 
ites exact postage for first class 
air mail, third class (circulars and 
merchandise) Foreign rates are in 
“official postal guide” available with 
each scale. It comes in gray, beige, 
mist green, and antique white. The 
platform is 2% inches long x 2 
nches wide. It is finished in high 


. ] 
impact plast 


Inquiry Card No. 28 


A new time recorder of 
the LATHEM TIME ReE- 
CORDER Co., 76 Third St 

N.W., Atlanta, Ga., is 


automatic. Al 
though primarily designed 


con ple tely 


for payroll timekeeping, it 
can be used for job 
time 
are made 


also 
records. Registrations 
automatically, in 
two colors, when the time 
card is placed in the slot 
at the top of the case. A 
hole is alongside 
each registration, a detect- 
ing device for positioning 


made 


of consecutive registra 
tions, eliminating over 
printing. Long lines of 


employees can register 
time cards swiftly and a 
curately 


Inquiry Card No. 30 


Co., 





(re 


A 


styles in multiple seating and multiple 





bench units by 


High Point, N.C., is this chair and table combination 


It is 44 inches wide, 31 inches deep, and 33 inches high. There are over 30 other 


seating foam filled 
Inquiry Card No. 27 





A 


patented, German-made ruler having built-in rollers 
allow easy movement up or down the page has been 
ade by the RoLt-RULER Co., Box 164, Riegelsville, Pa 


A spiral 
tween horizontal 





index window automatically measures distances 
lines 


Inquiry Card No. 29 


as close as 1/16 of an inch 


This new bo kcase in- 
troduced by W. (C 

HELLER & Co., Mont- 
pelier, O., is available 
in two sizes, providing 


Shelf space for 130 
books. The new units 
are finished in natural 
oak or natural birch, 
with a black rubber 
base which resists 
scuffs and _ scratches. 
Additional scuff resist- 


is assured 
by a triple coating of 


ance overall 


hard surface lacquer. 
It is 48 inches high 
and 3 feet long. The 


three shelves are eight 
inches deep, featuring 
top-to-bottom ad- 
l-inch in- 


easy, 
justment aft 
trevals 


Inquiry Card No. 31 


For More information Use Inquiry Card on Page 43 
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“Wonderful! 
then I'll tell him you’ll 


keep the chair.”’ 








P. S. to dealers: 
A trial is all it takes 
to sell Gunlocke. 





momeoniae 


Ww H. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 








dal 


New Products . continued 


$295 


CLEARTYPE” 


Business Control Atlas 


of the UNITED STA and CANADA 
STAN 


Lb Se 4. ewe 
er 





* Seow Corettmee 


ele : ‘enter ne 


+ ae ents 


Ses ten in sth ot pap ano and 0 6S paps 
ties tor onch crate oh the USK omclwdong Blows wm 6 
ond toe each provence of C scant ata aicead 
Map of off Cameco 
Folding desk wre map 4) 8 





~ 


4 


The desk top, all-purpose, copy maker in 


13- 


and 


18-inch sizes has been designed 


by CopyMATION, INc., 5650 N. Western 


Ave., 
moist 
opaque, 
prints, to be used immediately 


Chicago, Ill. Through the semi 
diazo process, it 


black-on-white 


delivers leat 
semi-dry finished 


Makes any 


number of copies for a cost of less than 


1 cent per 


letter-size page. Photocopying 


accessory processor 


52 





Inquiry Card No. 34 


For More information Use Inquiry Card on Page 43 


features a full page map 
and index for each state 
f the U.S. and each 


is 
har 
by 
COV 
bin 
list 
on 
In 





The 
PRI 


ington Blvd., Chicago, IIl., does away 
costly 


nin 
Ort 


the 


letterheads at the same time 


Sage 


ove! 





vince n 


ld t, desk-size map 
the U.S. is also in 
ided [There are 120 
x 11-inch pages. It 
we protected ror 
d use and long wear 
its hard dirt proot % 
er and spiral plastu ¥ 
ding. This atlas also 
s population figures 





{ERICAN MAI Co 

6 | i2nd St 
w York, N.Y. an 
nces the publication 
its new Busine ( 1 


} 
atlas 


{tla This 


( anada A 


towns and counties 
quiry Card No. 32 


letterhead die 
NT-O-MATIC Co., IN«¢ 


new Impressor Ol 


724 W 


printing of letterheads 
work. New 
this 


eograph development i 


sorated in device now 
perfectly 


the body m« 


running off of 


is printed 
die plate at 


Inquiry Card No. 35 


base of impressor 


THE WORDEN 
Holland Mict 
introduced 
ordinate 


laminated 


WOrTK 


fee «faces and a wi 
aa riety of pedest 


signs. Cabi 
desks have chro 
and frames 
ference table st 


aist avalaDle 


the planning 


~ conference 


Squdal 
Qu. 


Inguiry 





Wash 
with 


used on 


enabies 


reproduced 


Stencil is easily positioned 


their 


SCTICS 
permits the flexible 
rangement of 
The series ofters 


Card No 








RALPH E. Baker (¢ 
Rd., Clifton, N.] 

plastic strip which 
bottom of any file c: 


floors against rust ; 


ly depressions ofte 


\ isible 
Inquiry 


nets, when 


A cOompiete 
stripping has 


caster line 
Co., 9200 Inr 


Speedy handling of up 


te 15.000 active rec 
ras is enab ed dD 
push-button controls 
n the double drur 
revo-hle of the Mos 
LER SAFI Co 320 
Fifth Ave., New York 
NLY To find a card 
the clerk simply touct 


es the proper button. A 


selectomati control 
system then revolves 
the proper drum and 


, 


iutomatically stops 1 


when the desired sec 


tion reaches the posi 


tion convenient to the 
ards are 
aut 


open int 


operator. The 


easy to find and 





atically 
visual “V 


Inquiry Card No. 33 


o., Ine 302 Allwood 


has produced rigid 


attaches easily to the 
ibinet 
ind stains and unsight 
n left by heavy cab 
rearranging oftice 


Card No. 46 


It protects oftice 


ine DD na 
been added t the 

the MASTE! MrF« 
an Ave ( ve lane 


©. Now snagging of stockings « 
clothes resulting fri worn chart 
edge can be avoided. Protects chairs 
desks, walls and furniture. Avail 
able in thre difterent sizes: SIX 
inches long one inch wide, de 


Signed to ht s« 
long x 
and 12 
for upper back 


} 


incn 


inches 


washers imbedde 


nail holes, wi 
able in brown « 


Inquiry 


at corners; Six 


wide, for chair arms 


long x inch wide 
edge of hair. Meta 
led in stripping f¢ 


nly 


Card No. 348 
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The Case of 
"The Purple Monster" 


Only a harmless sheet of hectograph. But it's 
caused more havoc than a basketful 
of wildcats at a kennel show. 
Girls who type Master Units for Spirit Duplicating . 
have been plagued by smeared hands, 
faces and clothing. No wonder they refer to the 
process as ‘The Purple Monster" 














Sell 


Kleen Master 


the Plastic-Coated Master Unit that Stays Clean 


Now! 


Yes, KLEEN MASTER is so clean, your cus- ing squeals of delight on its cleanliness, 


tomers can actually rub their fingers on the 
coating without a smear. It's vapor sealed 
to lock out moisture so it can't bleed. That 
means longer shelf life, too. 


you'll be able to prove that KLEEN MASTER 
produces brilliant copies and longer runs. 


There's never any danger of tacking, 


either in typing or printing. If you've ever 
done any pre-printing on Master Units, 
you know what a pain in the neck tacking 
has been up to now. 


lf you aren't getting your share of this 
lucrative business, we suggest you ask 
the buyer to let you demonstrate right in 
the duplicating department. Besides hear- 





Write today for samples, 











prices and a@ suppi\ our ‘ 

= new sveowe PEERLESS COMPANY 

9 =: “The Case of INCORPORATED L 

eo the Purple Monster”. General Office and Factory : Peerless Place 
‘ Newark 12. New Jersey 

- 

Jf / , 7 a 7 
y= rf , 7 - ( “ tf . / . 
CML VM tt (MCE typewriter ribbons, carbon paper ribbons, carbonized rolls, Peerless rubber keys. 


9 OA—12/59 53 








New Products «5 »'' 


FLASH FILING, INC., 2634 S. Chet 


Fresno, Calif., is introducing this 
desk shelf with built in, legal s: 
zontal trays. It is 28 inches wide x 


inches high x 91 inches deep. An 


lent medium to provide additional sj 


for the college student's desk 
desk and the purchasing 0: 
partments 


shnipping 


Inquiry Card No. 41 





54 





Cw new paper drilling machines 
for small shop and office duplica 
needs 
have been CHAL- 
LENGI MACHINERY Co Grand 
Haven, Mich. They drill up to two 


inches of stock at a time, and will 


tor operations and drilling 


de Signe d by the 


indle cornering, slitting, and 


' , 
slottin Dy means of special attach 


ents. The Challenge-Climax CA is 


1 hand-operated bench model The 
Factory CF is a stand type, foot op 
ated model, shown above. A large 
irdw 1 work table 19x31! 
inches, pe its handling large sheets 

witl swe and accuracy 


Inquiry Card No. 39 





Verifax copy paper C in seven colors 


offered by the EASTMAN 


being 


to the 


} 


Ooo 


KODAK 


Co Rochester } N.Y to users orf LUI 


1 distribution systems. The new 


hen pre-printed and collate 


S the same purpose as the mult: 
syste rf aking several copies 
on different colors of 
Inquiry Card No. 42 
| Mic Al LirH SALES Cor! 
i145 W iSth St New York 
N.Y has mnounced — the anu 
t I }-incn ind 5-1n 
i iT paper tter especi 
tor duplicating departments and 
se with the new electron 
Mh KK ping systems It I f s i 
t trame construction port 
Dilit sim] operation. A front 
\A ¢ ipbrato iufto iticaily me 
} yacK gauge to diy s10ons 
f an inch for precision 
tt A L5-inch. The t 
ge ft Kness in the s ict 
S ; inches high. There 1s 
\ King if bette nz < 
| :) t 5 Nn is sheet 
: _— K 
r s peratior t 
‘ f 5 v 1cé 1 pn 
s s profession nz 


Inquiry Card No. 44 


lransparent plastic 
products of the FaBri-Kal 
Ave.., 


chair pads are the latest addition 
Corp. 242 E. Kala 


Kalamazoo, Mich. Constructed of strong 


plexiglas with beveled edges the pads are 
for longer wear. They offer durability and 
to most chemicals and are available in man 





Inquiry Card No. 40 





Windsor spirit duplicator, man 
by Duprints, IN« 1502 S$ 


15, Calit., ss hand 


The new 
ufactured 
Main St., Los Angeles 
operated with automatic teed 
a pressure adjustment for different weights 
of paper stock and for light, medium and 
dark copies It handles paper sizes frof 
+ x 5 inches to 9 x 14 inches 


Inquiry Card No. 43 





t-2 a new polyvinyl general-p s ihesive 
1 developed by the W. J. Rusco ¢ 175-8 
Blvd., Akron, O. This industria 1 house 
| K » * r n 
c uision 18 aValia A package ne 
brush top bottl f 
squeeze bottle I 2 s S S 
siastic Containers 


Inquiry Card No. 45 


For More Information Use Inquiry Card on Page 43 


OA—12/59 








Ret 
You 
You 





OA- 





(7/)/) Reduce Ball Pen Refill Inventory 


PATENTED 


MICROPOINT 
REFILL 
FITS ALL BALL PENS 










Gives you up to 


(2) S47, PROFIT 


ONLY \\ * A new improved product 
: 4.9c * Colorful new packages and displays’ 
RETAIL / * Skip-Free writing! Nationally advertised! 





I 
CHECK THESE BIGGER PROFITS! 


SINGLE DOZ. DISPLAY 
1 dozen refills 


Plus 2 FREE! 


ger NO. 400 DISPLAY | . «= NO. 200 DISPLAY 
bs pa 4 dozen refills 2 dozen refills 


Plus 16 FREE! Plus 6 FREE! 


os | 

te. Blue ink. | 
Assorted 

| 


oa point styles | == point styles 
- Ss a 
5 | 





Assorted ink 1 ink color, point 
colors and style per display* 
PROFIT 48% 

Retail Value $6.86 

Your Cost 3.60 


Your Profit 3.26 





PROFIT 54% PROFIT 51% ' 
*When ordering the Single-Dozen Display, use 
| the following stock numbers: 
Retail Value $31.36 | Retail Value $14.70 | tot Color me i ~~ 
ve 
Your Cost 14.40 | Your Cost 7.20 | Red — 
Black 2 3 
Your Profit 16.96 | Your Profit 7.50 | Green 204 304 


WHY SELL TWENTY WHEN ONE IS PLENTY? 


Order From Your Wholesaler or Direct, Giving the Name and Address of Your Wholesaler 


MICROPOINT, INC. sunnyvvace, cCALir. 


CREATOR OF ADVANCED WRITING INSTRUMENTS 


IN CANADA: Ben Sanders Co., Ltd., Toronto 1, Ont. (Prices Slightly Higher in Canada) 
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New 


Products 











TAPE INDEXES, IN¢ 512 Eat. | if pying 
Denver, Colo., is distributing a fl HUN Potro 
index tab made with laminated §S Sper o., Oyra 
Brand transparent tape printed wit! f 
color letters. The tape is packas fluids 
handy roll dispenser with an attacl s¢ t 
bar. The tape itself is perforat f n¢ f 
proper separation between index tal ntios tras 
Inquiry Card »® i8 hot py pay 





A featuring A f t at 
thn thir ball Liat whict 
t pen ink s dupli sheets 
iddition n sets at te of 
to tl Not line by the sheets | he 
Est pd | PENCII AS st been introduced 
Co ( Ww ilkes [ [HOM AS ATORS 
| P It in leal IN¢ Dept P LOU 
instrument ror iccount Cl st Ni York 
nts, be ind all N.Y Since n idjust 
I ha t < fin work } is ne i rr 
it t ( vers. In veight or finist f stock 
I fe f ( inch tf the stations 
i nd t ellow tured on Ut iator 
ba ed pen distinguishes ( he i¢ 1 less 
th ink by its ! K nute Ver 
tching point. Available satilit is increased by 
in blue red green and od; 1S in 
iCK Size sheet tre three 
Inquiry Card No. 46 s x hve inches to 
ll inches x 14 inches 
It a_ sheet sses Of 
bles the ichin 





ps instantly. 


Inquiry Card No. 47 





Chis hardwood tr { ar scale ruler DY 
ne or t nev ALVIN & Co., | Pa Ave 
ichines ntrod 1 Dy Windsor, Conn s black numerals cleat 

Copyis1 IN¢ y imprinted again smootl c 
> N.Y It I lored surtace ?-incl Ss are 
te phot ivailable. Scale # for the hitect. 1s 
st \ ! livided nt th ynds teenths 
! t nt t rhths fourt halt Scale 
S In f Fill, tor engi S$ di ] ing 
sferris i eSSES tl to the decimal syst varying f to 
‘ n ight 0 parts to the incl 1 SIX different 11es 


Inquiry Card No. 50 





The planax binding system, whi ta | ssing 

shects, is distributed through C1 Ltp., Montreal 

Que., Canada. It provides the only known method that will . 

gather these forms—without burstin if f ks whose To solve the problen of lack of display area, the S. A. Hirsh Mec. Co 

flexible backs permit the reading of sheet right to the 8051 N. Central Park Ave., Skokie, Ill., has introduced this new folding 

margin. Binds any kind of paper up to 18 inches nd display table which can be set up or dismantled in an instant. It provides 
square feet of display space 


three inches thick 
Inquiry Card No 


For More information 
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Inquiry Card No. §2 


Use Inquiry Card on Page 43 
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NEVER BEFORE! 








@ Fits the hand for use as a plier! 
@ Chrome plated, rubber feet... handsome, rugged, durable! 
@ Holds strip of 105 standard staples ! sail 


ACK CADET 


Brilliant new sales-mate to the world famous “‘Aceliner’”. The most modern, most useful, finest low-priced 


4 @ Instant, jam-proof LIFTOP' loading! 


@ Movable anvil: staples! pins! tacks! 























quality standard desk stapler introduced in the past decade! Does every job much higher priced staplers 
do—quickly, neatly, effortlessly. ACE Cadet is a sure winner at $4.75*! Don’t delay—stock and display 
ACE Cadet (furnished with self-service, self-selling display unit) for your fastest stapler sales in years! 


<< 


_ 4 


ACE CLIPPER X ACELINER 





a 











ACE PILOT 


ACE STANDARD 


ACE... the World's Finest COMPLETE line of Stapling Machines and Staples! ACE FASTENER CORPORATION 3415 North Ashland Ave. Chicago 13, il! 


*Slightly higher in the West t Trademark Ceneda: Canadian Staples Ltd. 6705 Upper Lachine Rd., Montreal; 258 Wallace Avenue, Toronto 
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Sales Stimulators, Catalogs 


ig, To stimulate the sale of their new Ace Cadet 
staplers, the ACE FASTENER CorpP., 3415 N. 
Ashland Ave., Chicago, Ill., is now offering 
this display as a permanent merchandiser 





It takes up less than one square foot of 
space, fitting on the counter or sitting in the 
window. The display is made of bronze 
plated wire and metal, with rubber feet to 
protect fine surfaces. The total color eftect, 
with new Ace packaging, is an overall deep 
gold, complemented by white and black, to 
enhance the four-color stapler shown. This 
is a self-contained unit which holds 12 
staplers and 12 boxes of staples; it serves as 
re: : a complete stapler and staple department 
THE Linpy SALes Co., 9601 W. Jefferson ie 

Blvd., Culver City, Calif., is displaying its new 
Cavalier retractable ball point in a silver foil 
merchandiser. The pens themselves, with 


The staples are packaged in a 12-pack, throw- 
way container, which is easily replaced in 
back of the display when the staples are 


sold 


colorful barrels and shining chrome caps. rest 

in stark relief on a background of white styro 

foam. 12 gift boxes with each displa 
Inquiry Card No. 101 


Inquiry Card No. 102 





THE CARTER’S INK Co 


239 First St Cambridge 





Mass has announced a 

redesigned wire display 
ick f Marks-a t the 
pany s felt-tiy KEI 

I} ick is use f ge 
S Ma k | ] \1 
hold $37.92 worth of met 


handise in less than one 








half a square foot of shelf 
space Its new reature 1S 
six looped prongs, which 
hold the carded ‘‘Marks-a 
lot re § rely than 
before. The oped prong 
lesign S( helps reduce 
tearing when the cards are The all metal Buddy Jr. stapler, made by WILson Jones Co., 209 S 
removed |! the rack Jefferson, Chicago, Ill., is now wrapped in a heat-sealed, plastu 
The point-of-purchase sign bubble pack. This clear package is sealed 51-inch x 8-inch 
ocated on top of each card, on which is printed loading instructions and household uses 
Lk has aleo been restvied Inquiry Card No. 104 
Inquiry Card No. 103 
Ginterman A new office and institution ata 
log featuring their new fi saver 
casters has been released by SHE! 


HERD CASTERS, IN¢ P.O. Box 672 


Benton Harbor, Mich. It in les a 
caster guide for furniture hart 
showing odels and their pplica 
tions 


Inquiry Card No. 121 





a a 


a - \S Ars 
Ne Ae&ea fer *ve: 
Seen above is a reproduction of the famous ¢ 
rier & Ives winter scene print, now being used 
as the Christmas season display of the WATER 
MAN Bic PEN Co., INc., 1 Waterman PIl., Sey 
mour, Conn. The full-size color reproduction con 
tains a separate sleeve above it saying ‘Greetings 
from Waterman.” Miniatures are als n gift 
packaging 






The display to the left is made tf 
use with the gummed spi-roll folding 
labels made by the SMEAD Mec. Co., 
309-311 E. Second St., Hastings 
Minn. Made to fit into the standard 
dozen unit packing 


Inquiry Card No. 105 
Inquiry Card No. 106 


For More information Use Inquiry Card on Page 43 
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SIMPLIFIES PRODUCTION! 


s Decartite 

meets or ex- 
ceeds NEMA 
Specifications 





“ONE 
ad O8 ©. Ct ae 
PLASTIC 
ee) 5 
SERVICE 








CUTS COSTS! . 


a © Oe | Oo) | 1 i ee Oo) I 8d a oO) 


Now office furniture manufacturers can simplify “top” production 
problems and cut costs one easy way. Decar “One Package” 
custom top service makes today’s most modern mass production 
plant your very own high speed facilities for plastic laminates, 
complete finished tops or any stage in between. Decar volume 
produces quality-proved Decarlite high pressure plastic laminates 

fabricates them to a variety of core materials, including honey- 
comb ...shapes and finishes edges...all to your specifications at 


competitive prices. Gives you a complete “one source of supply” 


that lets you produce a better product at lower cost automatically 










TOPS FOR OFFICE FURNITURE... 
DECARLITE HELPS YOU SELL! 


The beauty and durability of Decarlite Plastic Tops make sales 
isier. Decarlite colors, designs and natural wood grains win fast 
pproval of the most style-conscious buyers. Decarlite’s stain, 

nd liquid resistance give them the plus value they want for 


xtra wear with minimum care! 








PLASTIC CORPORATION 
1212 North Central Park Avenue ° Chicago, Illinois 









Manufacturing. 1322 University Ave., Middleton, Wisconsin * Foreign Soles: 120 Wall $t., N. Y., N.Y 


Decar Production 
Facilities Include: 
Shaping Routing 
Slotting Drilling 
Counterboring 
Finishing 
Edge Finishing 
Metal Banding 
Plastic Banding 
Decarlite Self Edging 
Custom Graining to 
match your woods 


‘WRITE TODAY “ 


for Decar's new 









“One Package” Brochure 
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Sales Stimulators, Catalogs 


THe EBERHARD FABER 
in Sc oe PENCIL Co., Crestwood 
W ilkes-Barre Pa 1S 
printing its 1960 catalog 








Nlinhed 


with listings occupying 
i2 pages. Printed in full 
color the catalog de 

ly | 1] 1 
scriptively ists all prod 
ucts, including the new 
items in the full line of 
black and colored lead 
pencils, ball pens, pas 
teis markers crayons 


erasers and rubber bands 
The cover and pages are 


bound by a plastic spiral 








binder, to permit the in F. SCHUMACHER & Co., 60 W. 40th St.,. New York, N.Y., is 
sertion of new catalog now presenting their entire line of Williamsburg fabrics it 
pages as new products book form. 30 patterns in 173 color combinations are in 
are added to the line cluded in both woven and print goods. This fabric line is 
[his is accompanied by presented in two large ring books with flip tops, in loose 
a plasti insert comb leat torr 
Inquiry Card No. 122 Inquiry Card No. 123 
A new self-selection lors BUSINESS FORMS 
catalog was recently 107 N w ACKCI D; 
issued by the REFLE« Chicago. Ill is ofter 
rOR HARDWARE CORI ing an improved con 
14 N Sth Ave sumer catalog of oftice 
Melrose Parl Ill. It forms, with more pages 
; shot lists ind illustrates and larger illustrations 
ree i ; 
; tw aozen cor Each page devotes the 
lete erchandising bottom quarter section 
nits. The catalog lists to extensive and easy 
island-type floor units to-read notations on 
is well as over-table each of the forms 1l 
frame assemblies lustrated on the uppet ’ 
ait Complete information about their di 
which can be set up ¥, of the page, ident j , 
\ tating equipment is offered in a new if 
without special tools hed only by number 
page, illustrated booklet by AMERICAN 
The island-type  floos [he former section 1 a ; me : 
, labl th ; , ; GELOSO ELECTRONICS, IN¢ 251 Park 
units are avaliaDie with dgentines, describes anc ' 9 , oye 
Ave. S., New York, N.Y Titled The 
wood. glass smooth further delineates the ; 
; Facts About Dictatine Machine it lists 
metal, diamond per forms according to ; 
the features buyers should look for and 
forated metal, ete packaging papel 
. : includes a survey made among secretaries 
Inquiry Card No. 124 weight and color 
telling what they look for 





Inquiry Card No. 125 





Inquiry Card No. 126 


A three-color folder, featur 


SiX-page 


ing the new Co-ordinate Series ot 
office furnishings, has been issued by 
the WorDEN Co., 200 E. 17th St 


j-color COVC 


Holland, Mich. A modern, 
brings to mind the patterns of natura 


wood-grained finishes, used on all the 
furnitures exterior surfaces Linc 
drawings vividly demonstrate the many 


shapes and sizes of the various units 


offered in the secretarial, executive, and 
conference table The 


series is also illustrated, designed to be 


lines basic cabinet 


used with both the secretarial and exec 


— utive units. Several illustrations of of 
A new design in writing instrument showcases fices furnished with _ the Coordinate 
has been introduced by the W. A. SHEAFFER Series fill the pages of the folder. The 
PEN Co.. Fort Madison. Ia. They feature a many finishes available in this series are 
slanting front for easier customer selection described along with severa t! sp 
and come in three sizes 72-inch, 48-incl ifications that stomers may equest 

Att Rite PEN, INc., 241 Hudson St ind a 24-inch corner case. The exteriors of The New Products section of this issue 

Hackensack, N.J., has published a punched the cases are finished in comb grained oak shows one of the pieces found in this 

3-hole catalog, which will handily fit in Large sliding storage drawers are located on new series 

notebook. It also has a file folder tab on the backs of the cases. Counter erchandiset Inquiry Card No. 128 

the vertical side for dealers who p ibove is three-dimensional display 


their catalogs in file drawers 
Inquiry Card No. 127 


Inquiry Card No. 107 





For More Information Use Inquiry Card on Page 43 
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A MUST for Every Home and Business! 





CHECK CASE 


NO. 300 at 


ANUARY «© FEBRUARY . MARCH “VY APRIL 





Holds 1 to 3 Years Supply of Checks 
Accommodates All Sizes of Checks 
Made of Sturdy Binder’s Board 
Permanently Positioned Guides 
Heavy Luggage Latch, Metal Hinges 


Displa i 4 color assortment of the new Amfile Checl 
Case ind watch the sales roll in ! Ever\ custome! will 
recognize the need for this low cost systematic case for 
canceled checks ! Provides al permanent compact file tol 
canceled checks. The overall size is 37s” high by 94” 
wide by 94%” deep The 4 attractive colors blend with an 


col I scheme ! 





BERG FiLt 
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WEST COAST $2.05 







2 hte 


HEAVY GOLD GUMMED LABELS 
FOR VERSATILITY — FLEXIBILITY 


Each case includes 
a set of one year, 
two year and three 
year gold gummed 


Al: OS Ric EAE ANS BOR a 


labels for outside of 


Z case so user can 
‘ 4) quickly locate the 
F 1} exact set of canceled 
a 

4 checks desired — and 
a a set of alphabetical 
q 

: labels for those who 
: orefer to file their 
: i} 

: checks | a 

' 

, 
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Exhibits at Eastern Commercial Stationery Show attract interested « 


ustomers 


East Coast dealers throng 


OA Dealer interest along the East Coast, as 
Staff Eastern Commercial Stationery Show held 
report October 17-21 in the New York Trad 
Show Building, New York City 

Visitors were registered from Canada, Mexico, Eng 
land and South America. 

Those in charge of the Show announced a total at 


well as in other areas was keen in the recent 





tendance of 7,119. This was broken down in the follow 
ing fashion: 

Dealers, 3.866. 
’ 


Visitors, 1,132 
Exhibitors, 2,121. 





1. Mrs. George Reichman and son, M y's, Inc., New York 
City; Mrs. Robert Reichman, s f George R 
same firm, governor of Region NSOEA: Soy I icl 
executive secretary of Eastern C rci Stationery Show 


Carl Judkoff, Cantigny Prtg. & Staty. Corp., New York 
City, general co-chairman of the show 





This was the third time the Show opened its doors 
to dealers under the joint sponsorship of the Stationers 
Association of New York and the Metropolitan Travel- 
ers Club. Number of exhibitors showed a substantial 
increase over the 1958 show 

Headed up by Cart C. JupKorr and MartTIN 
MoLpow as co-general chairman the Show provided 
dealers with an opportunity to see the latest in filing 
supplies, writing instruments, school supplies, business 
forms, desk and office accessories, specialties, furniture 
and machines 

Interest was keen in the many merchandising pro- 


italogs and customer-intriguing sales ai 


vrams, new 





Ws 


Perry Waldn D. Waldner Co., In Mineola, N.Y., with 
Mrs. Wa er picking the winning stul t Victor Sate & 
Equipmet 

Mr. and Mrs. M. Shulkin at Fisher Pen ¢ boot 

Mrs. Shulkin displays Fisher's twe 
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dealers in lenslight . . . 


Mort Libien, Libien Press, New York Ci 


Lee S n and Victor Lipson, Penn Stationers, Phila 


L. Berger and Morris Berger, Generts, Summerville, N.] 
R ol ind Herbert Lerman, Mrs. Herbert Lerman 
O Office Supply, New York Cit 
I E. Steinmetz, D.M. Feldman, Inc., Norristown, P: 


Kare ff, pride and joy of her grandfather, Sam Jasor 


k Ross Co., Montreal, Canad: 


5s. Ww Wolt and Herold Seigel, Horder’s Stationery Stores 


M. B. M s and Mrs. Meyers of M. Meyers & Son, Ltd 
B né England 
S Spieler and Milton Dicken, Goldsmith Bros., New 


Mike Gentile and Mike Gentile, Jr.. A.I. Goldberg, Inc 


Allan Murray (right), Victor Sate & Equip. presents Re: 

ington shaver to Al Gurner, New Jersey Office Supply 
Newark, N.J.. at Victor booth 

Fred C. Roscher, Fred C. Roscher, Inc., Mt. Vernon, N.Y 
Nathan Weiss. Howard Weiss and Mrs. Howard Weiss 
New England Stationery, Providence, R.1 


a 


J New York show 


vhich the manufacturers put on parade. Booths wer« 

tinually thronged with dealers wanting to talk first 
nd with the manufacturers and their representatives 
Attendar was particularly good from New York 

City, the New England States and Middle Atlantic states 
Among the visitors were at least two NSOEA gove! 
rs. W WoLF of Chicago, governor of Region 6, 


d GEOR: REICHMAN of New York City, governor 
Reg 
Looking al i with enthusiasm to 1960, committees 
ng work on the fifth Show and new 
ities are being discussed 
I mmittee for the 1959 event was compos 
CARL C. JUDKOFF, MANNY KLEIN, GEORGE REICH 
MAN and II NG STEINHOLTZ representing the Station 
A ssociatir f New York, Inc ind Emit CON 
»ME SAVAGE, MARTIN MOLDOW and MI 
ON STO? representing the Metropolitan Travelers 
( 
Other tt hairmen were 
Regist WILLIAM LOWENTH 
Finar IRVING STEINHOLTZ and JEROME J. SA\ 
Bud lit—HAROLD HEIN and HERBEFI 
( 
S MANNY KLEIN and JAMES T. HURLE) 
‘ IRVING JUDKOFF and SAM LEVIN! 
X FISHER. FRED STEINHILBE! 
} _ 
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WONDERFUL OPERATING EASE 


























AND LOADED WITH SELL 


POINT-OF-USE PROTECTION 


LEDGER TRAY ROLL-AROUND PORTABILITY 


SAFE 


by HerringsHalleMarvin 


This is point-of-use record protection with a new concept 
of convenience and operating ease. The top opening and RESISTIVE LABEL had 
swivel mobility of this insulated container make records 
so handy that the record trays need never be removed. 
In event of daytime fire, the operator simply swings the 
counter-balanced cover closed, an easy 3-second oper- 
ation. To open the unit, simply turn the key in the lock, 
olULLImee) 4-1 amielauc-leem-lale me) (14 into place. No tugging. No 
lifting. No strain. Complete details in colorful sales bro- DESK-TOP OPERATING HEIGHT 


chure on request. 


HERRING * HALL * MARVIN SAFE CO. 


DIVISION OF DIEBOLD, INC. e HAMILTON, OHIO 


TRAY POSITIONING FLEXIBILITY 
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Things are looking up for the office crowd [ DC ORI 
and for everyone who sells to them, thanks to 


: newest office furniture by Corry 





Feast r eyes on the striking desk that forms the ity into the working environment. This is a furniture 
focus of s productive working environment. It’s the line to design with—not around 
brilliant v¥ DORIC design by Corry Jamestown. This Because of the unique qualities of the DORIC line, 
new f ture line may well be the best news in years it will be represented by dealers with outstanding 
i for tl vho sell furniture to the office crowd design contacts, excellent display facilities, and a repu- 
Ser nterplay of line and plane... imposing selec- tation for comprehensive service. A limited number 
, tion of rf, material and finish combinations a of franchise opportunities are available. For detailed 
happy 1 of function with dramatic eye appeal information and a copy of the new, fact-filled DORIC 
lar flexibility. This is DORIC. This is care- catalog, drop a note to Corry Jamestown Corporation, 
ful ¢ of furniture design to inject personal Corry, Pennsylvania. 











CO CORRYUAMESTOWN 
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NEW OFFICERS: Robert Woletz, Modern Business Machines 
West Reading, Pa., secretary; Noel Grover, Grover Typewriter Serv- 
president; Ed Pfitzenmaier, Suburban Typewriter Co., Ardmore, Pa., outgoing president 


Edwards, Edwards Typewriter Exchange, 
ice, Upper Darby, Pa., 





Newark, N. J., vice-president; Mrs. Alberta 


and incoming chairman of the board; Sam Stein, Quality Office Equipment, New York, N. Y., treasurer 


Challenging Program 


at Eastern OMDA Convention 


Grossinger, N. ¥ 

Running the gamut from promotion and selling to 

management procedures and planning for the future, 

the business program at the fourth annual 

of the Eastern Office Machi: 
October 26 and 


Country Club, had one focal point—each 


onvention 
Dealers Association, 
Grossinger’s Hotel and 


speaker challenged the dealers if ittendance 


to do something about capitalizing on cut 


rent business opportunities 





At the opening business session on Mon 
day morning, President Edward Pfitzenmaier, Suburban 
Typewriter Co., Ardmore, Pa., started 
expressing satisfaction with the fine atten 


proceedings by 


lance Follow 


ing an invocation by George Carr, Carr Business Ma 
chines, Great Neck, N. Y., John T. Suydam III, man 
ager of dealer sales, Burroughs Corp., talked enthu 
siastically about “Promoting and Merchandising Add 
rket is turbulent and 


ing Machines.” Because the 


confused, Mr. Suydam suggested that a wise policy 


would be to stick to the fundamentals of merchandising 


the process of buying and selling at a profit. This 


he asserted, involved full pr knowledge, a con 
vincing demonstration and 1 y drive t t out and 
sell. 

On the subject, ‘“Classitied Advertisits Dollars 
Sam Cohen, Union Business Machines, Union City 
N. J., urged dealers to study returns on telephone book 


advertising. He said that he tested results by having 
special phone installed. Returns were not enough t 
pay for the advertisement. ‘Don't remove your ads, 
he said, “but take a good look at the amount of space 
you are using. You may be able to save money and 


lose no business.’ 


68 


NOMDA President Al Fox 
roft, Guaranteed Typewriter ' 
Co., Los Angeles, Calit., tells nd 


about some of the plans for al 


the 1960 onvention 





Fortunately the next speaker, James Hackney, sales 


manager of the portable division, Remington Rand, did 
not limit himself to the five minutes indicated on th 
Instead he presented an excellent 


printed program 


30-minute address on the dealer market potentials for 


Mr. Hackney 1 


portabl typ writers preraced nis 
marks by pointing out that product on 


and distribution 
of portables has increased an average of 9% per yeat 
during the past 10 years. If the rate of increase holds 
the figure for 1959 will be 1,100,000 units. By 1968 


the output c uld reach 2.000.000 machines 


In selling portable typewriters Mr. Hackney ob 
served, discretionary dollars—those lett atter needs ar 
filled—are significant. Because discretionary dollars are 
not too numerous among most individuals at any on 
time one of the most important prol OtIONS 1S 
time payments. Today more than 70 of all 


payment terms 


As an example of a successful dea promot M 
Hackney 1 a clinic trade-in progra ised by Georg 
Stuart, In Orlando, Fla. Through television, radio 
newspaper direct mail promotion Mr. Stuart's 
ganization received 1226 machines tor inspecting d 
servicing, and sold 94 new portabl ypewriters. R 
turns in terms Ol dollars tar exceeded the cost 

Concerning photo copy machines, Dave Sigler, Nord 

Wea ' 
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REPUBLIC STEEL STORAGE and WARDROBE CABINETS 


Every office, every business is a prospect for Republic 
Steel Storage and Wardrobe Cabinets. Sizes and styles 
meet every otnce need in either storage, W ardrobe, or 
< ombination models. 

Sell from six popular models, six attractive colors, 
with trim, efficient lines to fit any office decor. High, 
“ de and room double-duty, double door combina- 


REPUBLIC STEEL 


BERGER DIVISION 


Canton 5, Ohio 
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tion personal wardrobe and storage units for general 
office use. Counter-high models with work surface 
tops for retail operations, office dividers. 

Stock, display, and sell Republic Steel Storage and 
Wardrobe Cabinets—sales leader to full-line profits. 
Attractive dealerships available. Call your Republic 
representative, or write. 


REPUBLIC STEEL CORPORATION 1058 
BERGER DIVISION 

DEPT. C-7970-R 

1058 BELDEN AVENUE + CANTON 5, OHIO 
Please send additional information on the following: 
©) Republic Steel Storage and Wardrobe Cabinets 
©) Available dealerships 


ee Title 
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industry News 





Golden State Travelers 
Prepare for Sales Rally 


Developing the theme, “Greater Sales in a New 
Decade”, the Golden State Travelers Club rally will 
be held on Wednesday night of January 13 at the Los 
Angeles Statler Hotel. Cocktails will be served between 
6 and 6:45 p.m. The program will start at 8 p.m 

Two top-notch speakers are on the program—ReEv 
ALEX GERALD NICHOLS, pastor of the First Methodist 
Church of Long Beach, Calif., and JosePH E. BuRGER, 
director of public relations for H. V. Nootbaar & So., 
Pasadena, Calif. 

Rev. Nichol’s talk will be entitled ‘Sell to Satisfy 
He is a graduate of the University of Southern Califor- 
nia, International Counselor of Lions International, and 
a frequent speaker before California groups 

Burger will speak on “How to Get Better 
14 years in sales promotion for the Ralston Purina Co. 


He spent 


and also organized one of the nation’s largest automo 
bile dealerships. He has addressed the National Sales 
Executives and National Association of Chamber of 
Commerce Executives. 

In addition to the speaking program it Is planned 
to again have the ‘Salesman of the Year” contest, an 
nounces KENNETH FULLERTON of Fullerton Engineer 
ing Sales Co., general chairman of the rally. He says 
“This idea was originated by the Golden State Travelers 
Club to create strong initiative in the sales forces of 
stationers and has been adopted by other travelers 
clubs throughout the country 


Dome Advertises in Life Magazine 


Dome Publishing Co. In: inufacturer of simplified 
bookkeeping and payroll records, announces that the 
January 18, 1960 issue of Life Magazine will contain 
its full-page advertisement in the full national issue of 
6, million copies 

The advertisement will feature the four Dome best 
sellers. Dome simplified bookkeeping record, Dome 
short-cut payroll book, Dome improved payroll book 
and Dome personal tax record 

Production facilities have been doubled at Dome in 
preparation for the Lif promotion. Nevertheless, deal 
ers are advised to send their orders to their jobbers as 


early as possible to avoid possible delays in shipments 


Office Interiors To New Quarters 


Office Interiors, formerly in the Quimby Arcade, has 
moved into new quarters in the Maier Building, 313 
West Jefferson st., in downtown Fort Ways Ind. Th 
firm, specialists in the design and furnishing of execu 
tive and general offices, has extensively remodeled its 
new quarters to provide 6,000 square feet of display 
space. The building was formerly occupied by Robert 
Hall Clothes. Office Interiors is planning an open housé¢ 


on December 10-11. 
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AL EISEMANN DISPLAYS CHECK PLEDGING $10,000 
worth of sales for one day's receipts, a pledge fully lived up to 


ind surpass¢ {1 by his well-wishers the sales staff 


$10,000 Worth of ‘‘Happy Returns’’ 


The sales force and department heads ot Maverick 
Clarke. San Antonio's “‘oftice man’s department store. 


rave their boss the most memorable birthday he will 
probably ever experience 
AL EISEMANN, vice-president and general manager 


of the Texas store, was to conduct an important sales 
mecting on the afternoon of his birthday. Instead, and 
much to his joyous consternation, his employees got to- 
gether and gave him a certified check for $10,000 in 
billed’’ sales. This, in effect, was a record promise ot 


$10,000 in sales for that single day 


As the day progressed, Eisemann’s staft made the day 
happier and happier as the sales mounted tar beyond 
the $10,000 pledged. After all th alculations wer 
made, the final figure in sales on Etsemann’s birthday 


was $14,271.0( 


D. S. Hansen Retires after 40 Years 


DANIEL S. HANSEN, secretary-director and commer 
cial sales manager for Carlson Bros., office equipment 


firm in Moline, Ill., tor 40 years, retired October 


In addition to the number of years accumulated 


Hansen in the stationery industry, he has earned not 


4 
4 


a few achievements. Hansen join 
stationery salesman in Chicago in 1916 and continue 


at this position until 1919 when he joined Carlson Bros 


i 


He is a past president of the now dissolved Illinois 
Book & Stationers Association and a past governor of 
District 6 of NSOEA. He ts also a 36-year member and 
past chairman of the Moline Association of Commer 


Hansen gives thanks for the many friendships he has 
made in the industry and says any friends wishing te 
} ) 


contact him may do so at his hom 1941 23rd St A 


Molin is 


OA-12/59 Os 








L> 





YEARS SERVICE TO 
AMERICAN BUSINESS 














: 
in Office Equi t 
d the Most Desirable Dealer Franchi 
... Gnd the Most Vesirabie Dealer Franchise 
ODA XCLUSIVE SHAW-WALKER DEALER Kxtensive national advertising, a constant 
fe s customers more . . . 5000 items flow of sales helps, and seventeen strategically 
ippearance and matched for re- located showrooms and warehouses are a few 
bear the symbol of quality “Built other sources of extra profits for the exclusive 
Skyscraper” the best-known trade- Shaw-Walker dealer. 
ee eri _ ‘ ~~ 4 . 
ince equipment. Right now there are a few cities in which 
The exclusive Shaw-Walker Dealer leads we are willing to make a change. Yours may 
ef with products not available elsewhere, be one of them. Ask about it. 
s that buyers order and reorder 
age Office Guide Cat log distrib- 
ted by Shaw-Walker dealers, is the biggest H VW- LKE 
ce for new and repeat sales. It is A A 
omplete sellers’ and buyers’ catalog 
HOME OFFICE — MUSKEGON, MICHIGAN 
E x s VE MAKERS OF FFICE FURWN JRE AND FILING EQUIPMENT IN THE worRLo 
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NEW SHOWROOM of Horder's, In furnitu 


Red Carpet Promotion Launches Showroom 


and open house were planned 


division tor which an exceptional promotion 


re 


The newly refinished furt lisp] room of grand opening in their windows. Newspaper ads and 
Horder’s, Inc., Chicago offi juipment direct mail pieces were also used 
dealership, recently was giver ognition by The ninth car was available at the Morris B. Sachs 
a well co-ordinated promot : S lothing store, where Horder’s displayed H-O-N furni 
No small success, the promotion was the result of ture. The Sach’s window theme was We outfit the 
three months of planning ind drawing together ‘the man for the office,’ while Horder’s tie-in was, ‘We out 
little things’ by ART POLIQUIN if ( yt the firm's fit the off for the man 
furniture division and MEL LI 5 of Creative At the furniture showroom. th ourtesy cars drew 
Sales Associates, who served as merchandising con up to a red carpet which ran from the curb to the s S 
sultant. ntran where an Andy Frain usher greeted guests 
They arranged with the Chicagoland Rambler Dealers Inside. hostesses from the Pat Va modeling agency 
to provide nine 1960 Rambler Ambassador §statior welcomed tomers. MARIE HARDIN, elected Muss 


wagons to bring interested | the showroom Horders Off Furniture by her fellow employees, was 


These courtesy cars were statior 


stores in the Loop area wi 


1 at th ht Horder’s on hand to direct the hostesses. Representati ned 
ther promoted th the Horde ilesmen in assisting 


a 


v 


—_ 


GRAND OPENING 


ASPECTS OF PRO 


4 


ia MOTION 
- ride in R¢ 
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HOSTESSES during week-long grand opening promotion were from the Pat 


MISS HORDER OF! . BO PURNITURE, | Mark Vance modeling agency. Miss Horder, Marie Hardin, is third from right 
H lif Horde: pioyes is crowned by Art ' 
Poliquin, manag ot turniture division, and re 

Pat Vance modeling agency. H. |] 


‘ H I president iS Im reat 


SIGN ATOP restaurant 
across the street added 
local, informal touch to 
promotion 





ONE OF NINE RAMBLER AMBASSADORS which brought 


1 carpeted entran t the Horder 





BUFFET WAS SET UP for invited guests during preview 


ening of promotion 





S XYHO PAINTED PICTURES on back wall, Paul: FASHION IN THE OFFICE was the subject of this tie-in window 
[ esent during recepti th Bill Gordon staged by a Chicago clothier ising H-O-N pieces loaned by 
sign depart S ey Komev: Horder's. A Rambler courtesy car was stationed at this store to 

stomers to the furniture showroot 
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POMERANTZ & 
CO. of Philadelphia 
tied its promotion 
with the Phillies 
baseball team to 
gain added interest 
and attention for its 
Noblot Count the 
Pens Contest 


Noblot Contests Span the Country 


A single dealer promotion that started in one part of 
the country mushroomed across the United States into a 
resounding success of more than fifty dealer promotions 
of Eberhard Faber’s ‘Noblot’’ wood-cased ball pen line 

The whole thing began last year when the Stationers 
Corp. of Los Angeles was arranging a window display 
saluting the Opening of the pro football season and d¢ 
cided to feature ‘“Noblot’’ pens. Since in sports the 
score is the thing, the highpoint of the 
“Count the Pens’ contest, with season tickets to th 


games awarded to those who most nearly estimated the 


display was 


number of pens in an oversized football in the window 
The promotion was a great success—it created stor 
traffic, increased over-all volume, stimulated store per 


sonnel selling efforts, gave added incentive to outside 
salesmen by including their customers and increased 


everyone 's profits. On the strength of it, Eberhard Faber 











salesmen throughout the country encouraged dealers in 
IVAN ALLEN co-ordinated its campaign in 


ogan ‘““Noblot Has M 


; 
Puke o stores ar 


7 F a 2 a 
i ag 7° SCHWABACHER FREYCO. ** 


Y NUBLUI-PENetitiN HT 
|_WIN FREE PRIZE 


ae 3 


I 


Fay 
j c ey i" 
a i 
NOBLOT PEWS . 4 
il 4: 
‘ oe Ss. — 
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\ lot of people are going to be happily surprised this Christmas 

when they find an Olivetti Studio 44 or Lettera 22 portable 

inder the tree. That means Olivetti portable dealers are going - e 
to be happy too, with the full profits they get on every Olivetti a : t we a t t i 
sale. There’s still time to stock up for the gift-buying season. 

Write, wire or telephone Portable Division, Olivetti Sales 

Corporation, 375 Park Avenue, New York 22, N. Y. 
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Desk of the Future? 


A cantilever design in brushed alumi 
num is a special feature of the Sattelit 
as created by Kaiser Aluminum’s indus 
trial design department and presented 
to furniture manufacturers to suggest 
modern styling made possible through 
use of aluminum. The desk top is alu 
minum sheet covered with metal! 


leather with a writing area made fro: 
clear lucite on a brushed alminum bas¢ 
The swivel reading stand and lamp are 
embossed, anoidized aluminum sheet on 
forged aluminum swivel columns 


NOMDA Sponsors Sales Training 
Classes on Electric Typewriters 


Classes in sales training on electric typewriters, spon- 
sored by the National Office Machine Dealers Associa- 
tion and conducted by International Business Machines 
Corp., are being organized throughout the United 
States. 

The sales classes will be organized in any city of the 
U. S. where there are six or more dealers, or their staff 
members, interested in this two-day educational training 
program. They are open to all dealers, members of 
NOMDA or not. 

Instruction on all the vital and necessary selling poitits 
of electrics will be given by H. V. (Bert) WILLIAMS, 
manager of IBM’s used equipment department. Non- 
member dealers who are interested in further informa 
tion about these new sales training courses should con- 


tact NOMDA at 1542 Hillhurst Ave., Los Angeles 27 


Store Damaged by Fire 


Fire of unknown origin swept through the Leeth 
Office Equipment and Supply Co., on Wabash av., in 
the heart of the business district of Terre Haute, Ind., 
on September 19, causing damage estimated at $45,000 


Chicago Dealer Furnishes Ticket Office 





Office Interiors, Chicago dealer, recently completed the above 
installation at the Union Pacific ticket office. Furnishings by 
the Art Metal Manufacturing ( and the Milwaukee Furn 
ture Co. are finished in tan shades and fla olored upho 
stery. 
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$750,000 Apsco Dealer Mailing 


Van der Boom, Hunt, McNaughton, Inc., advertising 
agency of Los Angeles, recently mailed out 750,000 
“dollars” to stationery dealers all over the country for 
its client, Apsco Products, Inc. The ‘‘dollars’’ are heavy 
paper disks that have the silver coin printed on one 
side, and on the other side the words, “Ask us about 
Apsco's free Christmas Bonus Coupons. Good Oct. 1 
through Dec. 31, 1959.” 


» 


VALUABLE MAILING. Each mail sack holds hundreds of 


otional tools for Apsco Products’ dealer Christmas Bonus 





<a paign 

The paper “cart wheels’ are just a small part of the 
jumbo mailers VHMc designed and sent to 7500 sta- 
tionery dealers to kick off Apsco’s Christmas bonus plan 
promotion 


The mailer kits give the dealers banners, displays, the 


lifelike ‘‘dollars’’ (to be scattered as attention-getters 
all over the store), and all the other tools necessary to 
help them get their share of a deluge of 2,500,000 
“‘take-me-to-your-stationery-dealer’”’ cash-redemption cou 
pons their customers will be clipping from Apsco ad 


vertisements in The Wall Street Journal, Office Man 
agement, Today's Secretary and Modern Office Proce 


dures. These coupons are good for $1.50 on the pur- 


chase of Apsco Dandy, Dexter, and Giant pencil sharp- 


eners 

Apsco’s dealer schedule completely blankets the field 
with two-page, two-color spreads in OFFICE APPLI 
ANCES 
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EXHIBIT FLOOR atthe 
Business Equipment Exposi 
tion held late in September 
at the National Guard Ar 
mory in Washington, D.¢ 
Sponsor of the show which 
attracted 26,118 persons was 
the Office Equipment Manu 
tacturers Institute 


Fox Valley Stationers Meet, 
Hear Plans for ’60 Regional 


Fox Valley dealers attending a meeting at Novy’s 
Club October 27 in Manitowoc, Wis. were told about 
the format of the 1960 Sixth regional meeting sched 
uled for May 23, 24 at Lake Lawn Lodge, Delavan 
Wis. 

Arranged under the enthusitasti leadership ot Eb 
NAPP, Napp Office & School Supply, Manitowoc, th 
Stationers gathering is to be followed by another session 





CONFERRING AT MANITOWOC are (from left) Don 
Sharpe, Reyburn Mfg. Co.; Ed N p 
Supply, chairman of the meeting; C. O. Sch president 


Great Lakes Travelers Club, and | WX S 
Printing & Binding, Green Bay, 
next April in Green Bay. Arrangements will be mad 


by FRANCIS WARDEN, Stuebe's Printing & Binding, ot 
that city. 


An emergency prevented Governor WILLIs WoL! 
the 6th district from attending the Manitowoc sessior 
CLARENCE O. SCHLAVER of OrFice APPLIANCES, pres 
ident of the Great Lakes Travelers Club, outlined the 
plans for the Lake Lawn regional which is to b A 
Convention by the Dealer for the Dealer.’ He told of 
the Dealer Sellorama, the small group sessions, th 
“card table exhibits and NSOEA trou; progral 


planned under the direction of G rnor 
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DON SHARPE, Reyburn Mfg. Co., a former president 
of GLT¢ 


regarding conventions and asserted that the meeting 


expressed the manufacturers point of view 


planned in 1960 promises to be one of value to the 





dealers. Viewpoint of the manufacturers and the trav 
elers likewise was expressed by SAM DIFIGLIO, sales 


manager ol Gomanco, Inc. 





A real ‘'brain-storming”’ session developed with thos« 
present discussing seven points thrown out by Chairman 
mer ? fr 
Nap} TO! 
Abolition of list prices. 


consideration: 





Establishment of a dealer clearing house for the 
i a 

Franchise lines, are they valuable? What should be 
the role of the manufacturer in the next Fox Valle 


mecting ¢ 

Problems of credit sales. What information is 
needed from the buyer and what are th pitfalls of the 
redit cards? 

» lf scrv ik stores 
ferage and theft 
Value of small business management semina 

It was announced that Governor Wolf had appointed 

FRANCIS WARDEN area captain and E. A. Napp co 


iptain 





Stan B. Hanssen Heads Hanson Scale 
STAN B. HANSSEN has been elected president of the 


Hanson Scale Co. He ts a grandson of the company’s 


S. L. HANSSEN, former president, has been elected 


hairman of the board 


Wedding Bells 


Miss PAMELA WREN. daughter of Mrs. JOHN LA 
FAYETTE WREN and the late Mr. Wren of Oklahoma Bt 





City, Okla., recently became the bride of JOHN Wi WN 
LIAM LARSON of Phoenix, Ariz. Mrs. Wren is president wy 
of House of Wren, Oklahoma City. Following a wed 4 
ling trip Mr. and Mrs. Larson established a home it bt 
Palo Alto, Calif % 
OA—12/59 











SANDALWOOD 





SPRUCE 





BLUE No. 73J 





A CHOICE OF THREE BODY COLORS 














TAN No. 33J 








WHITE No. 637J 





YELLOW No. 22G 
















A COLORFUL NEW CONCEPT IN DESKS AND WORK CENTERS 


GRAY No. 64K 


A CHOICE OF SEVEN COLORS FOR DRAWER FRONTS AND PANELS 


A CHOICE OF THREE TOP COLORS 





WHITE 
WALNUT 





CHARCOAL 





GREEN No. 5556 


BROWN No. 869J 


te 


MODEL 1N2203D/4G506ZB (desk and side unit) Price § 
72” x 36” desk with 68” x 19” side unit (topi 


























CHOICE OF COLO! VINYI thie dr 
fronts and the panels provides a distin ' 


combination of tones and textures on H. 


SK and credenza inits This Masland D 
Clad Vinyl is offered hoice of seve ittra 
ste colors in a relief patterr if extrer 
ble and gives long-lasting beaut Che rer 
ible* drawer front idea permits a color chang 
H-O-N units can be ractl ally istom desig 
ndividual requirements. Hundreds of opt : 
rrangements are possible Various compon | 


ire used to build up L-shaped, U-shaped and « 
MODEL !L1100D/4F40000 (desk and side unit) Price $193.00 styles of work center. H-O-N units ar shipped 


60” x 30” desk; 38” x 19” side unit (top sizes) 
or by components iS desired 


En ployee morale and efficiency art brougt 
iat Miceli Mee sath al Chensis heneidarmen eae 
inits. Work is made « er by the built-in 5 
function of H-O-N work centers. Refres , 
personnel attitudes result from th easing @ 


1 fine styling 


he “Million Line” Desks and ( nzas are ; 
by the H-O-N Co.. Muscatine low 








MUSCATINE, IOWA 


MODEL 1|J3040D/4G3ZB60/4F30000 (desk, 2 side units) $367.75 


60” x 24"desk; 68” x 19" and 38” x I9 de units (tf 


zes 





\ 





Price § 
Top 


H 
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W the PEERLESS 





—— 5900 Series File Cabinets 





Exclusive PEERLESS 
TRANSMISSION 
SUSPENSION 


gives youa 























decided sales 


advantage 


~ 


' 
t + 


oy 
‘2 —- FULL PROGRESSION 


to more than 





= . Bee E oF . J one full inch 


beyond cabinet front 





That’s right, the filing drawers 
extend to more than one full inch 
beyond the face of the cabinet. 
And every fractional inch of the 
way, it is a full complete pro- 
gression—no “‘drag’’ of the last 


two or three inches. 


14 ball bearings and 4 Peeron 
tons make possible this new, 


ivanced standard of performance. 


And there’s additional hard hit- 
sales points—note the new 


mlined general appearance. 
Catelog * 146 gives you 





New handles—more trim than 
the complete details about 
r before The lock button re- the complete 5900 Line. Why 
not get a copy today. 
no awkard maneuvers... 
juick flip of the thumb and the 
k operates. New label holders, 
vw guide rod knobs . . . slimmed p t t R L & S + 
pearanc¢t 
STEEL EQUIPMENT CO. 
6600 Hasbrook Ave., Philadelphio 11, Po 
NEW YORK CHICAGO HOUSTON LOS ANGELES SEATTLE 
OA—12/59 81 











Roneo 250—the handiest portable duplicator—weighs 


only 29 lb. It’s compact, too, only 10 x 12 x 13 inches. 


Accommodates a full size stencil. Will produce print- 


ing press quality text and halftones. Sell the ma- 


chine that’s easy to demonstrate—automatic inking. 


Write : “addo-x inc”, 300 Park Ave, New York 22, NY 


RYNE® 


eee | 








Noblot Contests 





¥ NiNHea } }) i + 
their territories to originate similar promotions 
with events of local interest. 
[The result was a nation-wide network of major 


omotions, utilizing themes of newsworthy 


Noblot 


local interest. Predominant were sports themes 0 
ball Das ball basketball and just pla n More on th 
Ball’, but such topics as education and a window carni 
val during the Mardi Gras in New Orleans, also created 
lynamic customer interest and response, and get d 
healthy sales volume 


Ivan Allen Co., Atlanta, Ga. 


All nine branch stores in Georgia, Alabama, Tennes 


see, and South Carolina participated with the main stor 
n this promotion. 

Che Ivan Allen campaign was launched with a joint 
sales meeting of the personnel of all nine st 
Atlanta, during the summer, at which plans were out 


™ : ! 
promotional tiit 


lined and the sales staff given samp! 


rature, and other special sales materials. Two Eberhard 


Faber representatives, District Manager Tom Parkes anc 


Chuck Rowden, presented basic selling information 


the Noblot line 


The theme selected for the promotion was ‘'Noblot 
Has More On The Ball,” consisting of two basic parts 


First, the Ivan Allen Co. conducted a window-display 
ontest among its branch stores. The store managers 
were asked to contact a local sporting-goods dealer and 
borrow every conceivable type ol ball used in sports 


basketballs. footballs. golf balls. polo balls, volley balls 


roguct balls squashballs, baseballs, [ These W 


| 
13% ‘ 


be used as ‘attention getters’ in a window display of 
ball pens featuring the slogan ‘‘Noblot Has More O: 
The Ball.’ Th ompany advertising department award 
a first prize check of $50 to the branch store n 


Gadsden, Ala 


The second } was a competition among th 
ilesmen. There were three contests, for thr veeks 
Merchandise prizes of Sunbeam Mixmasters, G 
Electric transistor radios, bicycles, fishing rods. ca S 
ind barbecu upment were oftered by the firm during 
these weeks for the salesmen who ex led their otas 
y the g entage. There was also a casl 
tor the salesman who turned in the greatest num! 

lers. All he sales personnel involved went along 
with th ) with great enthus 

Th ntire promotion was arranged by Gene Ow 
P y Baker of th dver d 
ihey r was a tremendot S 

the lume during th of tl 

I ga solid ba ] 


h ) 
\. Pomerantz & Co. Philadelphia, Pa. 
1. Pi Co. selected s p yr } N 
blot’ promot tying in the “Count the Per 
with the Philadelphia Phillies baseball team. TI 
with baseballs, bats 1 gloves, | 
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New York 





Special Purpose Files 
for top flight 
Profits 









2920 2930 
tabulating ledger 
card 









~~ 
a. Beas 
p< “* case "ita 


Steluaiter. 


* tabulating card * check voucher 








* impairment card * invoice 
* fingerprint 


tas 
* document 


* X-ray i 


* ledger 







2922 
fingerprint 









170 w. 233rd st., new york G3, n. y. a) . 


% 





. . ; 
a ’ + 
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makes finest furniture 
EVEN BETTER/ 








61-574 61-595 











61-379 
68-3715 


NATIONAL LOCK 
decorative and functional 


HARDWARE 











61-081 





62-385-P43 
61-621 


Hardware makes the difference ...in providing 
the proper styling to accentuate the design 
of your desks, chairs, credenzas and cabinets... 
I in assuring the ultimate in user convenience, 
security ond dependable service. That's 
why leading furniture manufacturers select 
National Lock . . . reliable supplier of superior- 
quolity decorative and functional hardware. 
And it’s available . . . all from | source. 


If you are an original equipment manufacturer or jobber, 
write us. If you are a dealer, se@”your jobber 





NATIONAL LOCK COMPANY 


et INf a Rockford, Iilinois «¢ industrial Hardware Division 
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lies uniforms, and pictures of Phillies players. In the 
center of the window was a container holding an un- 
specified number of pens. 

Passersby were invited to estimate the number of pens 
in the container. Prizes for those who came closest were 
eleven pairs of box seat tickets for the Phillies’ opening 
game. The window display was a traffic-stopper and 
brought hundreds of people into the store so that they 
could fill out a contest entry blank at the ‘““Noblot’’ dis- 
play counter. 

At the same time, Pomerantz ran incentive contests 
for inside and outside sales personnel with prizes—in- 
cluding an expense-paid weekend for two at New York's 
W aldorf-Astoria—offered to those who sold the most 

Noblots” during a month-long campaign 

Pomerantz’ customers were alerted to the campaign 
in advance, and in the store ‘Noblots’’ were featured 
with related stationery products—memo pads, phone 
indexes, loose-leaf binders, desk sets, etc, as well as by 
themselves individually and in dozen-packs. During this 


period, store personnel also wore large ‘‘Noblot’’ badges 


Richard Pomerantz, Jr., reports that the campaign 
was a great success. Both he and the Eberhard Fab 


r 
Philadelphia representative, Louis Brown, Ir., give the 
credit for planning and promoting it to Pomerantz ad 
vertising manager, Patricia A. Sholtes 


Schwabacher Frey Co., San Francisco, Calif. 
Schwabacher Frey tied in “Count the Pens” with an 
theme, “Noblot Pens Are Used World- 


wide. ’ ‘They selected a two week winter period tor their 
J I 


educational 


promotion, and preceded it with a sales meeting at which 
the men were thoroughly briefed by Eberhard Faber’s 
district manager, Bill O’Connor and Jack Guerin 

To keynote the promotion and convey the ‘World- 
wide” theme, the ““Noblot’’ line was displayed in a win- 
dow full of colorful world globes of all sizes and de- 
signs. Focal point was a large globe with an open top 
filled with pens, the number of which passersby wer 
invited to estimate. A number of m 
electric blankets, toasters, radios, 


handise prizes 
were awaracda 
to those who came closest. 

To stimulate customer interest, Schwabacher Frey 
made a special mailing to their accounts during the 
campaign, using ‘‘Noblot’’ circulars in a personalized 
letter describing the pens. 

During the two-week promotion, a sales contest was 


conducted for the outside sales force 


Blied, Inc., Madison, Wis. 


During the first two weeks in March, Blied, Inc., con- 
ducted a “Noblot’’ campaign, using the “Count the 
Pens’ promotion against a basketball theme 


Here again a container was placed in the window 
filled with “Noblot” pens, and passersby were asked to 
guess the number of pens in the container. Three prizes 
were offered, a cash award, an atlas, and a dictionary 

The window display featured pictures of Wisconsin 
basketball players and basketball equipment as the set- 
ting for the display of the pens. 

The program was supported by a special mailing to 
ustomers, containing a return order card, and at the 
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REWARD 


... for typewriter dealers inter- 





ested in increasing their potential 
... profitwise ... for dealers who 
learn how easy it is to sell the 
R. C. Allen VisOmatic Typewriter 
— the line with the biggest profit 
offered by any domestic or foreign 


manufacturer. 





Please send me information on a pro- 
tected R. C. Allen franchise. 


3 a R.C.Allen 


| 
| 
| 
. . 
Business Machines, Inc. | NAM 
680 FRONT AVENUE, N. W. e GRAND RAPIDS, MICHIGAN | ADDRESS ; 
Adding Machines ¢ Bookkeeping Machines « Cash Registers © Typewriters « | 
} CITY STATE 
! 


Safes and Files « Carbon Paper and Ribbons « Precision Aircraft Instruments 
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R-B Full-count 
LEGAL RULED PADS 


give your customers full value! 





eee eR eern me 





RULED AND PERFORATED 


Each sheet perforated at top for convenient removal from 
any part of the pad. Bound with printed and wire-stapled 
stub. Uniform at all times—no mill ends or job lots. 
Writing quality satisfactory for pen or pencil. (12 pads 
per package, 4 gross per carton.) 





#5014.......Canary, 8% x 14, 50 sheets, full count. 
$1450 ....... White, 8’ x 14, 50 sheets, full count. 
#5011 MR... .Canary, 8% x 11%, 50 sheets, full count. 


No. A3-1654. . Canary—#1 Sulphite, watermarked, 8'% x 14, 
50 sheets, full count. 


RULED—NOT PERFORATED 


Padded only, super reinforced. (12 pads per package.) 





#1135 .......Canary, 8% x 11, 50 sheets, full count (2 gross 
per carton) 

#1150.......White, 8% x 11, 50 sheets, full count (4 gross per 
carton) 

Canary, 8'4 x 14, 50 sheets, full count ('4 gross 
per carton) 

ee Canary, 8% x 14, 100 sheets, full count (“4 gross 
per carton) 


Price list and sample pads 
available to qualified dealers 
on request. Specify 

stock number. 








R-B means REPEAT BUSINESS—Prove it to yourself! 






i ne ha acl) 


Specialists Rockwell-Barnes Compa ny 


to the Stationer 





P a 
Wad a 
asl. cw. a hit 


SR RS Sanne 


Since 1903 35 EAST WACKER .DRIVE @© CHICAGO 1, ILLINOIS 
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itside sal S force oO! Bl qd, Inc , Con 


nsive drive to sell th Noblot’’ line 


Southwestern Stationery & Bank Supply Co.., 


M 
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Texas and Oklahoma 


has stores in Amarillo, Tex.: Lawton, 
City, Okla.: and Oklahoma ¢ ity 


Eberhard Faber Central Regional Manager 
1 Chuck Plant, territory representative, 
in the Amarillo store for twenty 

smen from all four stores, at which 
for a “Noblot’’ promotion from Febru 


w-display contest and “Count the Pens’ 


in favor of an incentive contest for the 


bonus checks were available at that 
all put in one pot and offered to the 
sold the greatest number of pens during 


od on a ‘winner take all’’ basis 


most successful promotion, and the jack- 
Max Martin of the Amarillo store. One 
features of the contest was the fact 
sales were not large grossage orders, 
lan turned in a tremendous number of 


hich added up to a fine tot il 
Kendrick Bellamy, Denver, Colo. 


was set aside by Kendrick Bellamy 


t was ‘Count the Pens’, with the win 
ull-expense-paid weekend trip for two 
1 Springs, Colo 
ry nicely with the skiing season, and 
raf 


F. F. Hansell & Bros., New Orleans, La. 


rare advantage of being able to ti 
Per contest in with th olor and ex 
d New Orleans Mardi Gras 


play featured a miniatur float loaded 
ns, the correct number of them to be 

the window was filled with carni 
ers. balloons, confett i gay testa 


period, th tside sales statt 

el participated 1 sales contest 

1 off with a meetin ducted by Bill 

rhard Faber represent In the 15 

gn, in-store sales ran to a daily avert 

1 outside sales w yually impres 

s, as do the other stat y dealers who 
Noblot ampaigns, that while the 

gratifying, th il value lies i 

that will be den strated by a con 





iemesiee Of QUALITY and ECONOMY 


ult to Las 
pice {0 se 


Four Drawer, Two 
Drawer and One 

Drawer Files with 
Nylon Rollers and 
Compressor Block 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey 
Mist Green and 
Desert Sage 
Beautiful 


“DURA-STYLED”’ 


Plastic Molding 
in matching 
faslieles 








BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com 
plete line of Tables...Desks 
Filing Equipment Sectional 
Desks Bookcases and Sec 
tional Bookcase...Telephone 
Cun em £ wate PROoOr's 


and Utility Equipment and Engi- | ---""-*--"-=- 
neering Blue Print cabinets. 








PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE: 


DEPT. O-11 


38-42 REVIEW AVE., LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda 
El Segundo, Calif. 
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high 
costs? 


They gobbie up profits! 
FULTON MARKING 
DEVICES have kept at 
the same low cost 
operational! leve!. THIS 
SAVING, MR. DEALER, 
has been ADDED 
TO YOUR PROFITS. 





-- 





FULTON DRI-KWIK 
STAMP PADS and INKS 





ALL NEW INKS and STAMP PADS... Fulton know-how gives you the 
greatest variety of quality inks available — and for every marking 
need. (Many requests have been made to unusual! specifications.) 
Creatively Designed in Smart Looking and Long Lasting Steel 
Boxes. Our Pads are easy to open and close, yet lids shut securely 
... $0 absorbent frequent re-inking unnecessary . distributes 
(with a light touch) evenly on large and smal! stamps alike. 





We also-manufacture ADDED PROTECTION 


: ads is yours in quick service and dependability 

@ Numberers.- FULTON GUARANTEE is a prompt solution 

© Daters to any ink problem. Write for FREE CATA- 

—— LOG and PRICE LIST. Order your require- 
Holders ments now. Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


@ Rubber Logotypes 82 Fulton Street, Elizabeth 1, N. J. 


* st ig Price “Manufacturers of Marking Devices for Over 50 Years 





Vacation in Spain 
Is Pencil Week Lure 


A vacation in Spain, for two, will be the first prize 
for the best promotion of pencils during the 1960 ob- 
servance of Pencil Week, it was announced by the Lead 
Pencil Manufacturers Association, sponsors of the event 

The week of February 29 to March 5 has been set for 
the third annual observance of this promotion, the most 
ntensive in the stationery field. “Pencils Do More Jobs 
Better’ is the slogan for the week 

A considerably expanded promotional kit will be 
made available to retailers early in January. Marketing 
and sales aids will include large posters, mounted on 
board and unmounted; counter and door posters; win- 
dow streamers; pennants; newspaper and radio-tv pub 
licity sheets display photographs ; display ideas pub- 
licity ideas for local stores, and tips for marketing 
pencils through inside and outside sales forces 

Pencil manufacturers will devote portions of their 
individual advertising space in newspapers, trade papers 
and national magazines to promote Pencil Week. Some 
radio and television advertising also may be used 

The display and promotion contest will be open to 
all retailers who sell pencils. It has attracted wide in 
terest in the first two years and is ex] cted to evoke 
even greater participation this year because of the elab 
orate prizes | ttered 

First prize will be a paid round trip for two to Spain 
from New York, via the luxury aircraft of Iberia Air 
Lines of Spain. This 1s one of the world’s great airlines 
with an unsurpassed record of safety and service 

In Spain, hotel expenses for a 10-day vacation also 
will be paid and there will be side trips, sightseeing, 
meals, amusements and other attractions 

Four second prizes also will be awarded. These will 
be Polaroid Land Cameras which deliver pictures in one 
minute 

A survey of retailers taken immediately after the 
1959 Pencil Week revealed that there was an averag 


= a , ‘A 
increase in total retail sales of pencils exceeding 14 


Pencils for profits and prizes,” said Crype T. Nis 


SEN, execut Vice president of the Lead Pencil Mar 
tacturers Associatior should be the retailers 
fe 1960 

Retailers who wish to receive the promotional 
of display materials and details of th ontest sh 
write Pencil Week, Room 1002, 3 xington Av 
New Yi NLY 


Gestetner Corp. Changes Name 


Gestetner Corp., formerly Gestetner Duplicator ¢ 
unnounces th ange in the corporate name as of N 
vember ] Th company sells and Sery s the G 
stencil duplicat 

The Gestetner Corporation has a large deal 

on November a subsidiary known as Gest 


Corp. of Pittsburgh was opened in Pittsburgh, P 
servicing the Pittsburgh and Alleghany unty areas 
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Pa with my new f 















The only adding/calculating machine - ft 


that tells you at a glance whether 
it’s clear or in use. 


The NEW Regna ten operates with 
jet-like speed, is almost noiseless 

and the price is much lower than you 
think! Everything you have ever 
dreamed of has been combined in these 
NEW Regna electric and manual models: 


¢ Traffic signal window shows 
green when machine is clear 
and red when in use. 

* Special figure indicator. 


¢ Safety handle prevents misuse 
of hand operated machine. 






Move fast 
it's profitable! 


¢ Optically shaped keyboard 
combats eye-fatigue. 


¢ Types made of world famous Swedish 


steel insure superior imprint. Mail the coupon today — 


¢ First figure entered is instantly | See ceins vee 























. - 
secured by printed protection symbol. Mail af | REGNA CASH REGISTERS INC. 
, 1 175 Fifth Avenue, New York 10, N. Y. i 
* Keys molded to the touch of your hand. I : I 
N Ow + \ Gentlemen: r 
: ‘intel . Please rush more information on the new 
¢ Adding capacity up to ten columns. 10 key Regna Adding Machines and outline 
i advantages of becoming a Regna Dealer. 
i Name sslecnihatisiiiaae 
| Address a 
In Canada: Regna Cash Registers of Canada Ltd., City 
704 Notre Dame St. W. Montreal, Que. ¢ 
OUTSIDE CONTINENTAL U.S.: , ome State 
Jorgen S. Lien, Box 507, Bergen, Norway Dsstnestnanseiitionen — : 
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Kulp and Wolcott, Veterans of Wilson Jones, Retire 














On October 31, BENJAMIN KUL! lives in the stationery industry 
chairman of the board and president, It was fitting that the Wilson Jones 
and GeorGce H. Wotcorr, vi board of directors in a special meet 
president, announced the realizat zy on November 2 adopted two 
of plans which they had made for resolutions reading in part 
several years to retire from tl Fi 10 years Benjamin Kulp has 
tive management of Wilson Jones ¢ been the chief executive head of the 
of Chicago. ymmpany. He has been source of its 
Effective with the close of W-]s best guidance and inspiration. Under —— 
fiscal year on that day, the two severed his able administration the capital ol Benjamin Kulp George Wolcott \ 
active connection with a firm with the company increased from about dends were paid in the amount of ) 
which they had been long identified $900.000 to $8.000.000: sales from $8.000.000 
while spending the major part of their $1,700,000 to $18,000,000 and divi “For 56 years George Wolcott has 


served the stationery trade of the 
world with diligence and distinction 
He has been an inspiration to genera 
tions of men and women in all 
branches of the stationery industry, 
® © and particularly to his associates at 
Wilson Jones. Wherever men keep 





records George Wolcott is known | 


owe credit for much of the company s 
| In recognition of this service the 


board of directors expressed resolu- 
M A »¢ | M U M tions of high praise to the two vet- 
erans of the loose leaf industry 

Mr. Kulp succeeded RALPH WIL- 

| SON, founder of Wilson Jones, in 
4 ie 0) f { T S > 1920. During his tenure as executive 
head the company entered into a 
| 


affectionately as Mr. Loose Leat 





For more than 30 years—since he 
joined the company in June 1929 
he has been an inexhaustible source 


of wise sales counsel, and to him we 





period of expansion as a supplier of 


commercial stationery products 


turdy construction, Mr. Wolcott in 


service was associated with three of 


his 56 years of 


advanced engineering and the greatest names in the loose leaf 


highly competitive price make business: Twinlock, Irving-Pitt and, 
since 1929, Wilson Jones. For more 





Wesco files easier to sell, more than half a century he has been a 


satisfying bie) your customers most welcome comn ercial travels r to 
the stationers of the world and his 





| 
nd prospects. There is a Wesco 
and prosp travels have literally girdled the globe 


t | 1 ee ee size and finish for every He is known intimately by thou- 


1. ; sands of dealers, in many instances 

} coer | need. ; 
= Joe. embracing three generations of the 

same stationery families 

Write today for literature on our : 

: : : His sales experience began at the 

complete line of office furniture. : 


early age of 15, way back in 1897, as 
an Armstrong business agent on the 
. Boston-Maine railroad. At 19 he was 
Exclusive WESCO a : selling soda fountains and at 20 auto- 
welded joint construction |e, & , —— a « — 
completely eliminates side p matic electric slot machines in Eng- 
sway. : 
land. Returning to the United States 


he entered the stations ry field in 1904 
with Samuel Ward Co. of Boston. It 
WESTERN MANUFACTURING COMPANY was here that he became interested in 


AURORA 2, ILLINOIS his life work—loose leaf 








WESTERN MEG Co 


WESCD 


AURORA, itt 
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S..-CHURCHES 


ED- O-PRINT’S 


< ALL-NEW 
SKIP BUTTON bs: 2a ‘ 


NON-SMUDGE 
RIBBON 
ADJUSTABLE GAGE 


REPEAT BUTTON 


QUICKLY REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


PLUS FEDERAL 


tS ee ee ee ee od ee EXCISE TAX 
NON-SMUDGE RIBBON INKING 


Wherever there is a need for repetitive writing of addresses, fi 

and imprints, the all-new Speed-O-Print Automatic Address 
provides a time-saving, error-eliminating solution at exceptionally 
low cost. Impressions are clear, sharp and always accurate 

ings are ready hours earlier . . . payroll, inventory or other business 
forms are prepared in a fraction of the time required for labor 
aF-laleMmssl-)dulele tue WO) Colaat-telomia-baudlaleliale Me) Male] olelamam a -leitela’er-lelll tel el 
for popular ‘*B'’ Style Frame-Plate. *’E"’ or ‘‘CB"’ Style Frame-Plate 
at-loualial-s-8-0U-lLt-lel(cmOlelelam-ye]-1eit-imelge|-1am Mel pielel-1@a-1e)|-lelct-lel(-e-lelela 
plates provide economical revisions. Finished in baked beige 


brown enamel with chrome trim. Blends with any office furnist 


ar O- Print corPorAtion 


1801 . LARCHMONT AVE. e CHICAGO 13 
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CURRENCY GIFT ENVELOPES 
Justrite’s exclusive line of Currency Gift 
ls to all banks. Besides 


being positive good-will builders, these 


Envelopes appea 


envelopes provide dignified advertising 


appre iated by clients 


Banks furnish Currency Gift Enve- 
lopes to their customers to enclose cash 
gifts for Christmas Holidays and other 
festive occasions. The advertising value 
comes from the bank name imprinted 
on the envelopes 

Justrite offers the 1959 currency gift 
envelope assortment in 22 beautiful steel- 
die engraved designs and 8 attractive 
lithographed styles, both in 2 colors and 
furnished on classic white vellum stock 
with matching outside envelopes . . . the 
ideal line to stretch your profits and 
please your banl 


k 
YOUR JUSTRITE SALES PLAN 


Check these features of your Justrite Sales 
Plan 


customers 


e Complete line of standard, specialty, and 
unusual envelope products 


e Easy-to-read wholesale and retail catalogs 


for dealers 
e Full line-up of samples and sales aids 
Be a Justrite dealer and enjoy the benefits 
of your dealers sales plan. Write for your 
Currency Gift Envelope samples and Price 
List 910S. 


Two Modern JUSTRITE Factories 


NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street * Saint Paul |, Minnesota 
20 East Jackson Boulevard * Chicago, Illinois 


JUSTRITE ENVELOPE MFG.CO., INC. 
523 Stewart Avenue, S.W. * Atlanta, Georgia 


Ce) Bo FBR 


Ad Clinic 


by JACK BEDFORD 


advertising consultant 


Space Contracts Can Save 
You Money, If Used Correctly 


PROBLEM: An office supply dealer writes: “I 
have been approached by the advertising salesman from 
my local newspaper about signing a space contract for a 
year Is this a good idea? 


SOLUTION: Advertising space contracts work as 
in easy payment plan for office equipment dealers on 
their advertising plans. They set up a definite advertis 
ing program on a pay-as-you-go basis without any in 
terest charges 

You get full value for your advertising dollars on an 
advertising space contract. If carefully handled space 
contracts will also give you extra value for your ad 
vertising programs. 


There are three different types of space contracts used 


I 
by most local newspapers. Some papers use only on 
type and others will use any of the three space con 
tracts you want. Regular space contracts can be classi 


fed as; 1. Quantity; 2. Frequency; 3. Combination 


QUANTITY SPACE CONTRACT 
The quantity space contract gives you a lower space 


rate as the quantity of space you use increases. For in 


stance, the regular advertising rate for your newspaper 


s reduced to $1.00 


may be $1.50 a column inch. This 


for over 1,000 column inches: 85 cents for over 2,000 
column inches: and down to 75 cents for over 5,000 
column inches 

Quantity space contracts are figured on all the adver 
tising you do in a contract year. Thus, if you plan to 
use over 5,000 column inches during the year, you will 
be entitled to the 75 cent rate rather than the open rate 
of $1.50—a saving of one-half of your advertising cost 

With a quantity space contract, you can use your ad- 
vertising space as you need it and still earn the lowest 
rate. For example, on the 5,000 column inch rate in the 
previous illustration, it would be possible to use larger 
space—1,000 column inches for a special promotion 
and to spread the rest of the space out over the other 
months as needed 

There are two major dangers you will want to watch 
when you use the quantity space contract: 

1. There may be too much advertising concentrated 

at the end of the contract pe riod just to earn the 


lower rate 
: 


2. Errors in records may bring the total advertising 


just below the required amount for the lower rat 


FREQUENCY CONTRACT 
The frequency contract gives you a lower rate the 


more frequently you advertise. For instance, there will 
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ou tomers enjoy n benefits with these new Globe-We ke metal storage and wordrobe cabinets 
One of their many features is ease of convertibility 
The 1 Globe-Wernicke metal Storage Insured Safety Cabinet doors have 


irdrobe cabinets 


are the perfect 
answer to all your customers’ cabinet prob- 
ms. Customers have their choice of a 
78-inch high spacious storage cabinet, 
my irdrobe cabinet, combination 
irdrobe-storage, and a 42-inch counter- 

of ible-door storage cabinet. 


Dhese 
G/W 
ets were developed 
the 


sumer demand for 


all 


metal cabin 


new 


' 


to meet con 


a flexible, spacious 





yet attractive and 
completely fune 
Combinat ouble Doc tional business of 
Storage Ww e fice cabinet. Check 
opal coca: i these outstanding 
shea sales advantages: 
Easy Convertibility if your customer's 
eed dictates a storage cabinet, but later 
needs a combination, the cabinet can 
ly and economically be converted on 
‘spot. All of the new 78-inch high G/W 
‘59 cabinets are convertible. 





three-point latching mechanism and a 


crooved key loc k. 


tamper-proof. They cannot be 


Bolts and hinges are 
removed 
from the outside. A specially designed 
shelf latch—a G/W exclusive—insures a 
“spill-proof™ shelf. If accidentally bumped, 


it will not become dislodged. 


Capacity The smooth in- 
teriors mean the entire inner area is 100% 


Spacious 


usable. cabinets are furnished 
with four adjustable shelves, for 78-inch 


height. 


Shelves are adjustable on 134” centers. 


New G/W 


cabinets harmonize with all styles of office 


lorage 


Additional shelves are available. 


Attractive Appearance 


furniture. Available in standard colors: 
Seal Gray, Sea Green, and Copper Tan. 
(Special finishes available to order.) In- 


terior finish is the same as the exterior. 


As a G/W dealer, you will be able to 
offer your customers this complete line of 
fine cabinets, fabricated of high quality 
furniture steel. Here is further proof that 
Globe-Wernicke has more to offer... so 
that you can offer your customers more. 





NEW STORAGE AND WARDRO 
OFFER FLEXIBILITY AND 





BE CABINETS 
UTILITY 








New line of G/W Metal Cabinets 
available in 3 styles, 12 different 
sizes and arrangements. 


You can custom-suit a G/W cabinet to 
your customer's need with the wide range 
of selection. The 78-inch high cabinets are 
available in two widths (36” two-door; 
24” single-door), two depths (18” and 
24”). The 42-inch Counter-Height Stor- 
age Cabinet is available in two depths 
(18” and 24”). All cabinets feature chan- 
nel-reinforced doors and corner 







channels for greater strength 
and rigidity. They're literally 
built for years of dependable, 
trouble-free service. 


* 


Double Door 
Counter-He ght 
Cabinet hos 
dual function; 
serves os coun- 
ter ond stor 
oge unit. 


Learn advantages of G/W dealership 
If you're interested in revitalizing your 
business by selling the complete line of 
G/W metal business furniture, equipment 
and supplies, backed by a dynamic na- 
tional advertising and local sales aid pro- 
gram, clip and mail this coupon today. 


The Globe-Wernicke Co. 
Dept. DO-12 
Cincinnati 12, Ohio 


Information on this page interests me. Please 
send me details on a Globe-Wernicke Dealership. 


ee esiietiicens 2 . - 


Company — —— 7 


Address 


City 
























All Purpose, Table Top 


14'A” PAPER CUTTER 


Ait a Sensational Price 


Only $1395° Retail 








size. 10, Portable. 11. No stand required; — 


inforced corrugated shipping container. 


SPECIFICATIONS 


Inside cutting length-*knife to back gauge 15” 
Dealers eee Depth—front to bac 23%, 


Here are some of your prospects: 


Insurance Companies «. Offset Shops . Printers ~ Photo Finishers -« Schools «. Stationers 

















se OM S§ OFFI c EF R ODUCTS tre nam pouctas HOMS company 
WRITE FOR OUR ILLUSTRATED FILE OF OFFICE PRODUCTS. WRITE TODAY! 326 Jackson St., San Francisco 11, Calif. 





Flexibility i is the BUY-WORD at MONARCH | 


Introducing new styles in multiple seating and 
multiple bench units, available with wood or 
aluminum bases. 













No. F-3/C/T/C No. BAL-2/T/X 





No. BW-3/X/T/X 





Seen at these showrooms — 


MONARCH 
440 Fourth Avenue 
New York City 


Executive Interiors Inc. 
1019 22nd St. N. W. 
Washington, D. C. 


MONARCH 
5945 Woodson Rood 
Mission, Kansas 


MONARCH 


FURNITURE COMPANY, INC. 
HIGH POINT, N. C 





No. AL-4/C/T/C/C 
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IT’S NEW...1T’S HOMS’ Only HOMS’ M 14 gives you ALL 12 _ 
of these features at so low a price — 


1. Precision engineered for safe, easy, accurate — 
cutting. 2. Compact. 3. Sturdily built. 4. — 
Attractively designed. 5. Heavy duty paper 
press. 6. Automatic sofety device. 7. Full — 
length side guide. 8. Full width adjustable © 
back gauge. 9. Two permanent rules so bock — 
guide may be set and locked for any paper — 


use desk or table top. 12. Attractive grey fin- — 
ish with nickel plated operating parts. The — 
Model 14 is designed to give years of depend- — 
able service. Individually packed in heavy re- — 


DEALERS! JOBBERS! Write For Intorma-— 
d tion On Profit-Making Discount Schedule — 


Cutting width 141." Thickness capacity 1%" — 


Advertising Agencies » Banks . Colleges . Hospitals . Duplicating Departments . Lettershops Gross weight (crated)... +--+ 66 Ibs. — 
“Back gauge easily removec & any length may be cut. 4 
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be rates for one ad, two ads, three ads, or six ads per 


Size of the individual advertisements does not count 
toward the lower frequency rate. For example, one ad, 
four-columns by 12 inches, would cost more than six 
two-column four-inch advertisements even though the 


was the same 


ij spac 
Frequency space contracts are particularly good for an 
advertiser who uses small space advertisements on a 
consistent basis. It provides a lower rate and insures 
steady adve 

One ot th 


s that it may be hard to keep ideas flowing all the time. 


tising day-after-day or week-after-week. 
major disadvantages of this space contract 


Then, too, you may find it better for your office equip- 
nt business to use larger space ads less frequently. 


COMBINATION SPACE CONTRACT 

This combines the frequency and the quantity plans. 
For example, there is a quantity discount given for a 
short period of time—week or month. Comparable rates 
with the previous example for quantity space contracts 
might be: $1.50 regular column inch rate reduced to 
$1.00 for 50 column inches a month; to 85 cents for 
100 column inches a month; and to 75 cents for 200 
olumn inches a month 

If you follow a fairly regular advertising program, 
you may like this space contract best. You will avoid 
the urgency of preparing ads to qualify for the fre- 
quency rate. There is no worry about crowding a lot 
of advertising into the last few weeks of the year just 
to qualify for the quantity rate. 

Of course, the selection of the type of space contract 
will depend on what the local newspaper offers and the 
idvertising plan you want to follow. However, here are 


a few suggestions that may help you get the best space 


Lowest Anticipated Rate. Under the 
OF most spac contracts, you set the quantity or 
juency you will use. With the quantity contract used 
llustrate a 75 cent rate for over 5,000 column inches, 
uu would pay 75 cents per inch for the space used each 
nth during the year 

If at the 


u used only 3,000 column inches, you would be billed 


of the year, however, it developed that 


extra $300 (3,000 column inches at 10 cents extra) 
Most spac« tracts specify that the extra charge will 
made, but make no provision for a refund if you 
lify for a better rate. For example, contracting for 
00 column inches and using 2,000 column inches 
would result is bill for 2,000. However, if you had 
1 a 2,000 column inch contract you would have 

titled t 1 cost of only $1,700 
Avoid B Short-Rated. As mentioned previously, 
when you contract for 2,000 column inches and only 
1,900; you are charged the short-rate or $1.00 in- 
stead of 8 ts. Thus, if you use only 1,900 column 
hes during the contract year, you would have a total 
$1,900. However, if you had used 100 more 
mn inch you would have qualified for the 2,000 
inch rate and your total bill for the full 2,000 

s would only be $1,700 

By keeping a running record of space used and check- 
his aga the space budget, this needless waste can 


newspapers will remind advertisers 
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Don’t break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 


SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 


PRONTO 


STORAGE FILES 














au, 






Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y.. 


; Check Size $2.50 
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about this, but it is the responsibility of the advertiser 
to be sure he is using enough space to qualify tor the 


A r e Y 0 u lower space rate. 
. . 
Ta ing p Be Sure Your Space Contract Is Flexible. Most space 


contracts are simple forms which guarantee space and 

Th rates for the duration of the contract. It protects you 
e against a shortage of space and your advertisements be- 

ing crowded out of the paper by other advertisers. Then, 

COM PACT too, it guarantees that you will not have to pay higher 
advertising space rates during the term of your contract 


MO D i L 4 ? On the other hand, most space contracts do not force 


you to use 2,000 column inches if that is your space 








contract figure. It is best to check to be sure that the 





Bis» gis : on ni 
These Hercules stands sag a ce space contract you sign is flexible in this respect 
spac 2 odels : . 
30 x 36 inches of ped ae . Thi ‘ye fit Warning: Do not sign a space contract that specifi 
36 “nes. c OF lt. 7 : : ; 
take as little as 24 x 36 inches un cally states you will be billed for the full amount of 


Can you offer your customers a more compact, 
i and ¢ < desk 
a aa, machine stand and — we Office supply dealers who sign space contracts with 
- 7O -uSs- d é d 
set-up: ince space 1s expensive you | local newspapers will get full value for their advertising 
tomers will appreciate being shown these 
space-saving stands. 


| the contracted space even if you do not use it 





dollars . . . and if space is allocated or rates are 
increased you will have extra advertising value from 


your Space contract. 


Six Given Awards for Sales 


Six members of the nationwide field organization of 
the Monroe Calculating Machine Co., Inc., have each 
been awarded the company’s President's Plaque for high 
sales achievement in 1959. 9 
The men, branch managers of Monroe's top produc- 
ing Offices for the fiscal year, are S. H. BILLINGTON of 
Newark, N.J.; C. S. ADAMs of Hartford, Conn.; R. J. 
HALSCH of Paterson, N.] - B. T. Burry of Greenville, 
S.C.; D. J. Caswett of Madison, Wisc., and H. B. 
CaGE of Stockton, Calif 


Model 46DD ~- He’ll Write Novel On Move 


¢ 





Talk up the famous Hercules vibration-free all 
welded tubular steel construction too. And the 
nylon drawer glides, the walk-proof treads, 
the exclusive levelizing feature. Our catalog 
| shows the whole wonderful Hercules line of 
business machine and typewriter stands. 
Write for your copy. 


Model 35TD 








Famed actor Curt Jurgens and unidentified friend discuss Jur- 
gen’s Minifon pocket recorder during a break in the filming 
of a movie in West Germany. With the aid of a Minifon—small 
| MEILINK STEEL SAFE COMPANY: TOLEDO 6, O. automatic push button recorder—Jurgens, who already has one 
novel to his credit, will probably make literary history. He in- 
tends to write his next novel while driving his car—by dictating 








Producers of the most complete line of 








insulated products: A, B and C label . 
safes, insulated files, money chests, voult it into the tiny but precise Minifon. “I get my best ideas while 

’ . ’ ’ . ‘ ’ 1 ‘ , 
doors, home VAULTS ®—os well os busi- | driving’, he said. “I could never take advantage of that until 
ness machine and typewriter stands. the Minifon came along 
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No. 65 
Milwaukee Chair Co. 
Printed in U.S.A. 
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The Olivetti Multisumma 22 adding-multiplying 
machine features a unique method of simplified multi- 
plication. This, plus aggressive advertising, creates 
abundant full-profit sales opportunities for Olivetti 
dealers. For dealership information on this and other 
Olivetti figurework machines and office typewriters, 
write Olivetti Corporation of America, 375 Park 
Ave., New York 22, N.Y. 
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Put efficiency 
at your 
fingertips 








1. MORRIS TRAYS...Letter and legal size. Rear suspension 
gives easy access. Stacks to any height. Handsome, durable. 
2. MORRIS MEMO HOLDERS... Keeps memos neat and 
handy. With or without ball point pen attached. 3. MORRI- 
SHARP ELECTRIC PENCIL SHARPENER...Starts automatic- 
ally. Stops cutting when pencil is perfectly sharpened. 
Medium, fine, extra fine points. 4. PHONE REST IN COLORS 
... Now—in telephone colors. Frees both hands. Easily 
attached and adjusted. Fits all phones. ALSO... MORRISTAR 
BALL PEN DESK SET— Space Age Styling »* MORRIS ASH TRAY — 
Extra Large Size + SAFE-T-SET— Nonspil! Pen and Ink Set. 


Ask your siationer for these MODERN DESK TOP ACCESSORIES by 


BERT M. (Morris co. 








8661 West Third Street, Los Angeles 48, California 





Southern of 
Richmond Remodels 


Many changes have been made at 0-0 Broad St., Rich- 
mond, Va., where Southern Stamp & Stationery Co. has 
long been located. The intriguing street number is 
caused by the fact that the Southern store is located 





NEW FRONT of the Southern Stamp & Stationery Co., store 


he windows are treated with Sun-X, a Dupont coating that 
reduces heat and glare. The giant rubber stamp that has served 
is a symbol f years, hangs in its usual place above the 
windows 


7 





METAL FURNITURE department, where Corry-Jamestown 
equipment is featured. Floor tiles are tan and green, except in 


aisles where gray is used to indicate the channel of movemen 


where the street would be if the street didn't end at 
Broad. Thus half of the Southern store is at 0 East and 
half at O West Broad St. 

Remodeling of the three-story and basement structure 
was completed in September. Some changes were also 
made in the building across the alley from the store, 
which houses the firm’s printing plant, rubber stamp 
manufacturing division, and the office furniture storage 
area 

The entire second floor of the main building is now 
devoted to new furniture. Used furniture displays and 
sales areas have been moved to the third floor. An auto- 
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Monroe, 
Michigan 
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THE NEW imPROVED 


COPY-RIGHT (o 


pyholder 





for over 30 by 
years the 
‘most wanted" 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 











S 
— FEATURE 
EXCLUSIV _ feather 


ao eee noes copy ¥P line 
pons at atime.- _ velvet 
broke lowers copy: 
° Patented Knee-Action ont 
Gripper: holds any 


securely ° 
copy e Clamp, holds 


quickly and easily. 
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Serre ™ 
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a Bebe Sek'h icees o fel @ Meanen, 
Carbons — Ribbons 
10 West 18th Street * New York 11, N. Y_+ Cable: CURTYOUNG 


Copyholders Duplicating Supplies — 





KIK-STEP MAKES YOU 14” TALLER 


Created for surefooted office efficiency. Kik-Step rolls when you kick 
it. Holds when you climb. Non-marring casters retract. Base “grabs” 
floor. Step down, casters release, and Kik-Step is ready to roll again! 
Rubber safety tread. All-around bumper protection. Sturdy steel con- 
struction. Baked new enamel finish in choice of colors. Step-up your 


sales with new profitable Kik-Step! 


Write for complete details on special No. 84 Bonus Offer... 
CRAMER POSTURE CHAIR CO., INC., 625 Adoms Street, Dept. 0A-1: 


Konsas City 5, Kons. 


matic elevator has been installed to provide easy move- 
ment of people and merchandise from floor to floor 
HERSH COPLAN, decorator, designer and work flow 


specialist has been added to the staff as a full time office 
planning consultant. 





WALNUT PANELING appropriately backs up the wood fur 
niture display. Leopold furniture in conte 


exhibited on soft beig« 


nporary and conven 


tional patterns are carpeting and tan 


brown vinyl tiles 


Manager 


results of the remodeling and is convinced that the new 


Sales SAM ROSENDORF is happy about the 


display facilities plus the services of Coplan will con- 


tribute to continued progress 


| OFFERS 
4 SAFETY AND 
CONVENIENCE 

| _ WITH 





PATENTED 


OA—12/59 




















Of 








59 














Parker Pencils Help Care, Inc. 


DURABLE and SMART 


furniture 


a 





bs 
Le 





education in Guatemala will be aided by gifts of Parker 
I ncils. delivered in CARE packages. Harold 


Gauer, Mid t regional director of CARE, here inspects the 
g lanesville students Jane Natheson and Karen 

B t Stor Parker hostess, wonders if John Scot 
be shipped for a personal presentation 


included in the Parker gift, valued at 


00 lestined for G temala 


Hodges Joins Cleveland Store 












RALPH A. Hopces has joined the Halle Bros. Co., 
( land, O} department store, as design director AMERICAN CHAIR Company. ' A 
ntract 1 off furniture. For the last six years - Manufacturers Pt 


signer at Wagner-Henzy-Fisher in ‘ Sheboygan, Wisconsih 


( land. He will design commercial interiors in his Permansnt Displays: Chicago * New York + Miami + | 


OFFERS 
SAFETY AND 
CONVENIENCE 
WITH 


KIK-STEP 





sh 
4 ia 
Fy vie 
Created for surefooted office efficiency. Kik-Step rolls when 
you kick it. Holds when you climb. Non-marring casters 
retract. Base “grabs” floor. Step down, casters release, and 
Kik-Step is ready to roll again! Rubber safety tread. All 
around bumper protection. Sturdy steel construction. Baked 
enamel finish in choice of colors. Step-up your sales with 
new Kik-Step! 
Write for complete details. 
CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, ‘pep: 94-12" Kansas City 5 
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Heres why 
SearO-mstic 
MOISTENERS 

Are the Leaders'!! 


1/2 —3.50 List 
3° —4.25 List 


ALL METAL QUALITY CONSTRUCTION 
® No plastics, porcelain or other substitutes 

© Completely rustproof, unbreakable zinc 

© 100% pure bristle brushes, stainless steel! ferrules 
® Beautiful chrome Brass top—non-tip rubber feet 


COMPLETE LINE 


® Moisteners for every application from 12" width 
to 6” width 


PRICE LEADERSHIP 


© Competitive prices—best discounts—biggest profits! 


INVENTORY CONTROL PLAN 
® Moisteners may be combined with tape machines 
for quantity prices 

© All units not sold in one year may be adjusted for 
credit or exchange for other models 


Take advantage of the demand we've created. 
Stock and sell THE largest selling line .. . 
Seal-O-matic Label & Envelope Moisteners . . 
and watch your sales volume grow. 





Tapemaster 245 Tapemaster £70 Flesh Brush Secler 


For complete details write to: 


DISPENSER CORP. 
169 Murray Street, Newark 5, N. J. 
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Men on the Move 


RICHARD C. SIEBERT, assistant 
wholesale sales manager of Asso- 
tated Stationers Supply Co., Chi- 
cago, has been appointed to the po- 
sition of wholesale sales manager 

Siebert joined Associated Station- 


ifter extensive ex 


Crs a year avo 





perience in sales promotion, field 
selling and sales management with p ¢ 
Hibbard Spencer Bartlett, whole- 


sale hardware distributors 


. Siebert 


He is a graduate of Northwestern University and 
served in the Army for three years, during World Wa 


I] 


PauL GADEBUSCH has assumed 
the position OF assistant to the treas- 
urer of F. Schumacher & Co., one 
ot the world’s largest decorative 
fabrics houses. He has been a di- 
rector of the ompany since 1957 
For the past 10 years, he has been 


associated with the Socony Oil Co 





where he specialized i 1 budg getary 
control and economics "His feller 


the late PAut. H. GADEBUSCH, was president of Schu 


Paul Gadebusch 


macher from 1951 to 1957 


HERMAN QO. BROCKMAN_ was 
recently appointed vice-president 
of C. L. Barkley & Co., Chicago 
manufacturer of filing supplies and 
equipment. Since joining the com 
pany in 1954, he has been sales 
and advertising manager, the ca 
pacity in which hi will continue as 
an Officer of Barkley. He has 


worked closely with dealers on a 





number of large installations of open sh lf filing sys 
ms in hospitals, insurance companies and large 


trial operations throughout the country 


Brockman has written articles on the subject of 
shelf filing for nationally distributed office manag 
magazines. Prior to joining Barkley, he was tor eight 
years the plant manager of the Standard Packaging Cor; 


in Chicago and New York 


WILLIAM C. FAUTH has been ap 
pointed assistant to the sales man 
iger of the Oxford Filing Supply 
Co. His duties will be to back up 
the companys sales force with a 

prehensive program of held 
support 

These activities, which for the 





present will be fined to 11 East William Fauth 


ern territories. will include sales 


ne g assistar aid in training ot new dealer sal 
men, on-the-spot help with consumer work, new pri 
OA—12/59 
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your company 
is judged 
by the office 
you keep 


This Cole Steel office affords a discriminating set- 
tingcombining luxury withefficiency,comfort with 
quiet good taste. Desks, credenza, settee and chairs 
harmonize in texture as well as color... and are 
constructed to last a lifetime. Here is but one ex- 
ample of how Cole Steel office furniture creates the 
office you want...the impression you want to give. 





NEW YORK CITY e e PHILADELPHIA « LOS ANGELES 


OA—12/59 


Cole Steel gives you the distinctive atmosphere 
that reflects the character of your organization, 
and makes your office an inspiring place to work. 
See for yourself why Cole Steel is so far ahead in 
the office equipment field. Send for our FREE color 
catalog... today. Cole Steel Equipment Co., Inc., 
Dept. 32, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


SAN FRANCISCO e HOUSTON e LANTA «© TORONTO, CANADA 


105 

















BY STOCKING ROGERSNAP CARBON 
SECOND SHEETS IN THE NEW 
*FLIP-OUT DISPENSER BOX! 


They give faster, cleaner, and clearer copies 
By offering Rogersnap Second Sheets to your cus- 
tomers, you are rendering a real service and doing 
a good job of customer relations for yourself. This 
will add up to new sales volume which will reflect 


real profits in your stationery department. 


Be sure and ask to see the full line of stock 
forms that come in this convenient, sales appealing 


package. 


For complete details write to Rogersnap, 
Dept. OA, P. O.Box 10425, Dallas 7, Texas. 


SAVES TIME 
SAVES MONEY 


INCREASES EFFICIENCY 
R°oS RSNA 





*Registered 


P 


P.O. BOX 10425 - DALLAS, TEXAS 
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i ind special promotion ampaigns 

Fauth's background has been concentrated in deal 
er work and field product testing. For 
the past two years he has been working in the New 


Jersey area for th ompany. 


| 


RoBert D. (BoB) MINOR will 
represent the Smead Manufactur 
ing Co. throughout the states of 


Missourt and Kansas. Bob, who is 





30 years 1, | been with Schoo 
ley Printing & Stationery Co 
(School I Kansas City, Mo 
since 1947, with the exception of j 


two years with the U.S.N.R. dur 
ing the Korean Wal 


Minor’s background in the filing 


R. D. Minor 


and stationery field extends from his first six months 
in the Schooley stock room through working on the re 
tail Hoor, and then in outside sales in the metropolitan 
area of Kansas City. He represented Schooley in print- 
ing, office furniture and office supplies and has, sin 

1950, specializ d in “‘system” work. He will continu 


to live in Lee's Summit, Mo., a suburb of Kansas City 


W.K. Meyers, president of The 
Bassick Co., announced today the 
appointment of RALPH D. Mount 
as general sales manager. The Bas- 
sick Company is a Division of 
Stewart-Warner Corp. 

Mount, 32-year veteran with Bas- 
sick, will be responsible for all 
Bassick sales 


dustrial casters and office chair con- 





f furniture and in- 
R. D. Mount 

trols 

Graduated from Wabash College in 1922, Mr. Mount 
joined the sales staff of The Bassick Co. in 1927. He 
became advertising manager in 1928, assistant sales 
manager in 1932 and manager of distributor and truck 

| 


aster sales in 1954 


SEYMOUR CITRON was recently 
elected vice-president in charge of 
sales for Amer Business Sys 
tems, Inc. Formerly New Jersey 
branch manager of the company, h 
will now make his headquarters it 
the ABS home office and manufa 

plant Philadelphia 


ring’ pian 





Seymour Citron 


MORTON KREMSDORE formerly 
Citron’s assistant moves up to New 


I 
Jersey brancl inager and I. ALBERT has 1 
Oo assist | 
S. ROBE! BROWN national sales manag 
ed that tl manufacturers representative gro 
rving Protectall Safes has been expanded. N 


STERLING McNeLty—Minnesota, North Dak 
South Dak ta and lowa 
Di K | OW! D K I OW Asso ates Arkansas | 
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TASTEFUL 


REFLECTING 


DISCRIMINATING 


JUDGEMENT 





; } Available in top grain leather, plastic or 
fabric upholstery 

STANLEY MFG. CO. 

2310 NORTH MAIN 

. FORT WORTH, TEXAS 
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DOLIN PROFITMAKERS* iana, Oklahoma and Texas, excluding El Pas 


? OLB inc IUNS CY ( olorad 
THE COMPLETE LINE OF STEEL P. J. Couauan and J. Lounssut ) pa 
Mexico, Utah, Wyoming, including Cheyenn ind E] 


RECORDS STORAGE EQUIPMENT aga 
It’s easier to sell your share of the year ‘round records . en 
storage market with DOLIN’s comp lete line of economic: al D. J. RicHARDSON—Alaska. 
STEEL equipment to fit every system and budget. Today's ; . 
cost conscious buyers insist on steel for long range econ- SAM E. Rice Kenosha, Milwaukee and Ra 
omy and the extra benefits only steel provides. Start your Counties in Wisconsin; Cook and Lake Count 
customers with a profitable DOLIN installation today ! llinois, Gary, Hammond and East Chicago only 


RECORDS 
NEW! pote) BT | STORAGE HENRY SPIKE! Wisconsin, eX pting Ken 


One standard size, 


' a FILE Milwaukee and Racine Counties, and Illinois, excepting 
gg A be DOUBLE - DUTY NO. 65 Cook and Lake Counties. 
legal records. One 





Xds 


sturdy all steel! case RELMA ORRELL has been ap 
with two heavy | } : 
: pointed sales admunistration man 
corrugated record 4 : 
ager of the appliance division of 


trays, set up ready | 
for use. Provides 
more records in 


less space at less 


Z the Royal-McBee Corp. Immediate 


ly prior to this appointment, he had 





been operations control manager 





cost. = z 
for the division. Earlier, he has 
served in the capacity of supervisor a . bi 
NEW! SHELF FILING UNITS of engineering records at the com Le 
pany'’s Hartford, Conn., plant Relma Orrell 
In his new position, Orrell will be responsible for 
ministering procedures which will efficiently and proft- 
Low cost build-up units ably serve th ap} liance sales organizatio! and its mem- 
in 1 shelf and 2 shelf bers. He is to operate from the company s he: idg uarters 
models for both letter in Port Chester. N. ¥ 
and legal. Completely as 
sembled units ready to Appointment of JOSEPH C. DUKE to the newly 
stack are easier to sell. cr ated position oft executive vVICce pres lent for sales 5 
Exclusive feature add idministration and public relations hasbeen announced 
doors to basic units at by Minnesota Mining & Manufacturing C 
— Duke was previously executive vice-president for th 
COMPARE OUR coated abrasives. idhesives and chemic: ils divisions ( 


LOW PRICES! 
PRICI C. MARCH, formerly vice- president for coated abrasi. 


has been appointed group vice-president succeeding 
ri é 





Duke. J. F. WHitcoms has been promoted to g 
NEW! TAB-STOR manager of the coated abrasives divisios 
Each 3 shelf build-up <* ’ HERBERT P. BurETOW, president of 3M, said th 


unit holds 12 standard > 
size 2M or 3M unit 
tab card boxes for low 


announcement concerning Duke was made at this 
in anticipation of the retirement, effective the end of 


this year, of L. F. WEYAND, executive \ president 
cost, orderly storage. 

and director oO! sales Buetow also annout ed th 4 

tirement of ARTHUR E. EGGERT as vice-president for 





public relations. Buetow added that Eggert will continue 
to serve the company in an advisory capacity. Weyand 


STEEL TRANSFER FILES 





3 COMPLETE STYLES also will continue to serve as a sales consultant 
) 
| A complete range of sizes for The appointment of DONALD G. FERTMAN as sal : 
every record requirement co-ordinator has been announced by Vocaline Co. of 
“G300” nylon glide series, America. Mr. Fertman was most recently with Taylor 
“R400” ball-bearing roller & Greenough Co., sales consultants, and formerly, ad 
series and famous “500” “front vertising and sales promotion manager ol plastics and 
office look” files specialty chemicals divisions, E. I. DuPont De Nemours ‘ 
& Co., Inc. 
*PRICED TO MEET YOUR DIRECT A Houston native and veteran Burroughs Corp. sales- 


SELLING COMPETITION man, WALTER J. MEYER, JR., has been named manager 
Amarillo, Tex., branch office. He succeeds J. Y 
San Antonio, Tex., 


WE WILL DROP SHIP THE ABOVE EQUIPMENT UNDER ©!'- the 
YOUR LABEL AT NO EXTRA CHARGE. NO HANDLING = ALDRICH, who has moved to the 
OF STOCK MEANS EXTRA PROFITS FOR YOU. lice 


315 LEXINGTON AVE. 
DOLIN METAL PROD. BROOKLYN 16, N. Y. LESLIE ¢ OVERLOCK has been elected VICE president 


108 OA-12/59 c 




























Way back in 1919 we said it for the 
» first time, and now for 


| a \ haga 4s time we say 


MERRY CHRISTMAS 


From a modest beginning in 1919, 
Quality Park Envelope Company has 
become one of the largest envelope 
manufacturers in America... and so, 
with our greetings we say “Thank 
you” for 41 years of growth and for 
your loyalty which justifies our origi- 





A 


~ 





The QP Package . . . (Over 800 items carried in } 
stock ... complete facilities for special envelopes, nal policy of Quality Products, Quality 
printed envelopes ... promotional ideas and aids... : ‘ Qu : : 
sales instructions for your salesmen .. . selling to Packaging and ality Service through 
dealers only . . . topnotch service . . . prepaid prices dealers only. May the year ahead be 


‘ ... means PLUS PROFITS for YOU! BX 4 one of your finest, too. 


QUALITY PARK ENVELOPE CO. x 





General Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office and Warehouse, 465 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. . 
Dallas Office and Warehouse, 2150 Irving Blvd., Dallas, Texas 





, a 
0 a ~ 
*O oF vant® 






office accessories When you sell the VALCO line you can 


No. 1500 


m Nobility be sure there won't be complaints and 

of beautiful | pragma returns . . . or calls from irritated cus- 

° No. 408 UL tomers to “please come fix the darn 

spun aluminum ee \ thing!” VALCO accessories are lifetime! 
They're built to last forever. 
















= No. 17-C 
Monarch 
Costumer 


SS 





No. 1900 
WGR — 
Bel Air Wall J aa omar Bi 


~ 
Garment Rack 


No. 75-S 
Modurn 


No. 60-5 Sand Urn 
Smoking 


Stand 
€ No. 56-S 
Regal Sand Urn 


. J 















No. 25 


eee 


es 
A 4 | 




















AVAILABLE 
AT NO COST 


Write today for the com- 
plete folder that contains 
all specifications and price 
data of the complete VALCO 
Line. It's designed to fit a 
standord file and includes 
separate reproductions of 


LIFETIME “™ 


OFFICE ACCESSORIES 
VALCO COMPANY e 1311 ANN AVE. « ST. LOUIS 4, MO. 
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Advanced Stylin 





»----+---A BOLING TRADITION 


a new series ol 


THE WORLD BANKER... 
contemporary business chairs for general ofhce and 
of 


many tamous 


executive use by Boling, creators 
office chairs—today’s standard for long-lasting qual 
itv and service. 

and 


Ol 


The all-new Series 6600—in design, comitort 


use “belongs” in any oflice, conference room 


reception area. Metal trim on both chairs available 


in either brass or chrome finish, Exposed wood in 


rich Walnut finish. 
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No. 6611 
ARM CHAIR 


~ 
a 
| 6600 | 
| SERIES | 
| | 
Our 55th Year 
! | BOLING 
! ! SILER CITY, 
I i 





No. 6610 
REVOLVING ARM CHAIR 









CONSTRUCTION FEATURES 







e All curved parts steam bent from solid 
wood. ’ 
e Deep foam rubber cushioning (over solid ¥ 
saddle seat). : 
e Rubber cushioned glides. . 
e Trim hardware—brass or chrome finish. y 
e Long-lasting, full-size plastic scuff plates. rs 
Wall-saving back posts. 3 
$ 






CHAIR COMPANY 


NORTH CAROLINA 
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rketing for Smith-Corona Marchant Inc., to as 


) ii A ~ 

sume full responsibility for all marketing operations 
luding sales of the company’s domestic divisions and 

subsidiaries, as well as advertising, sales promotion and 


h. He will report directly EMERSON | 


MEAI ( { \ € president 
Roberts & Son, printers, engravers and office out- 
rs of Birmingham, Ala.. announce the appointment 





ee 
bea 

4. C. Simpson R. H. Blackshear 

FRANK KINZEY to vice president in charge of the 
merci ind county supply department 


A. C. SIMPSON has been promoted to vice-presidency 
th rcial furniture department, along with 
BLACKSHEAR as assistant manager 

Kinzey has been with the company since 1934, Simp- 


September of 1957 and Blackshear since Jun« 


A 


Products Corp. has nounced the 


ointment of LEO BERG and LEMUEL STEVENS to th 
mpany’'s s} lized sales staff 
Berg ny years in sales work with a leading 


stationery product manufacturer, was most recently cov- 
the Greater New York area. He is now assigned 


special sections of the same area for the sale of cus- 


ndexing and more than 500 stock items manufac- 

I | 
Stevens has been in the stationery and indexing in- 
stry for r 10 years with specif ndexing experi 


gue, bookbinding and book production 
He . SILT d to cover certait if is of New ler 
Penns inia and New York State 


ustom and systems indexing 


na will special 


WILLIAM D. Roberts, formerly with Copease, In 
New York NORMAN |]. SHEERAN rmerly with 
to Products. In Detroit, have been ay 


sales representatives tor P rless Phot 





Norman ]. Sheeran William Roberts 


) ran will provide a link betw 
twork of Peerless dealers and the com 
Shoreham, L. I.. N. Y. They will 


ibout new hi jevelopments 
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Like Standing 


on a Cloud 





eee er 





HYGIENIC 


MATS and RUNNERS 
... reduce fatigue and increase 
efficiency for all who must work 


standing. Available in 8 modern 
decorator color designs. 





HERE'S THE SECRET... 

A beautiful rubber tile flooring bonded to a 
sponge rubber base provides proper support 
without being “mushy.” 


ll moke 


Hygienic Foot Comfort Mats and Runners wi 
o fine addition to your line—sure to please y 
customers and be highly profitable to ‘y« W rite 
today for details and prices 
THE HYGIENIC DENTAL MANUFACTURING CO 
Flooring Division, Dept. A 
Akron 10, Ohio, U.S.A 














and new applications for photocopy equipment and ma 
terials, and will help train dealers’ salesmen and expand 
dealers’ use of successful marketing techni jues 

Mr. Roberts will be based at Shoreham, but he will 
travel throughout all of the United States and Canada 
as needed. Mr. Sheeran will concentrate his activities 


in Missourt, Wisconsin, lowa and Minnes 











¥ 
ns 


TOMMY ‘OLD RELIABLE’ HENRICH, former New. Yor 


Yankee baseball great, signs new contract with Diebold. Inx 


j 

4 Diebold president, Raymond Koontz, looks on as Henrich pens 

t his name to contract under which he will serve as a sales and 
public relations re presentative for Diebold 






Ball pens here, there 
and everywhere but 
the big news for Sta- 
tioners is STENOSTIK 
companion to ERASERSTIK 
—which has captured a 
substantial slice of the mar- 
ket because it is especially 
designed for Secretaries. 


Two promotions within the Harter Corp., have been 
announced by ROBERT W. Coye, general manager 


G. ROBERT ANDERSON has been advanced from east 


Anderson joined Harter in 1955 as district manager in 


STENOSTIK’S long, tapered 
finger grip is the exclusive fea- 
ture that reduces finger fatigue 
and enables a girl to take dicta- > 
tion by the hour with comfort. Its 
full, pen-length blue-ink cartridge 
Outwears 7--yes 7--lead pencils. 


q ern divisional manager to manager contract sales. Mr 





x. 





Tens of thousands of girls, staunch 
ERASERSTIK fans, have extended a | 





x 
ae 
mS 
| < 
warm welcome to STENOSTIK. ‘A fine | Hendrickson G. R. Anderson 
writing instrument!” is how many of C} =F 
them describe this white, gold and blue ——' <j Los Angeles, Calif., followed by his appointment it 
1957 as eastern divisional Manager in New York City 


beauty. } 
- 
Succeeding Mr. Arderson as eastern divisional mat 


ager 1s Lewis HENDRICKSON who joined Harter in 
1947. Mr. Hendrickson has a wide background in the 


chair industry and also has been a salesman for Security 


Handsomely packaged STENOSTIKS come 
in an easy-to-sell box of 3, 24 boxes toa ha 
gross self-display carton. If you want a new 


jer 


f 


and happy source of profits, QUICK—or 
STENOSTIK! 


Steel Equipment Co 


Promotion of JOHN J. VERSTRAETE, JR., to the newly 
created position ot Director of Communications has 
been announced by Minnesota Mining & Manufacturing 
Co 


Verstraete, who assumes responsibility for all pub 





licity and communications services within th ompany 


has been with 3M since 1950. Before assuming his new 


A.W.FABER-CASTELL 


PENCIL CO., INC. NEWARK 3, N. J 
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duties, he was in charge of 3M’s institutional publicity 


program 
I 





Appointment of DAN WILLEY as 
systems and procedures department 
chief of the Business Machines Di- 


naa vision of Comptometer Corp., was 
announced by JOHN KOVAC, treas- 
ul 


with’ the Sengbusch nine... 


od Willey joins Comptometer Cor- 


poration w th nearly 20 years ex 





perience in methods and proce 


Dan Willey 


dur Prior to his Comptometer ap- 
\ BUILD-UP" ms) 1 ames Ae. 
DESK TRAY pointment he was manager of systems and procedures 


- " 4, e . 
_ for the National Cylinder Gas Company in Chicago 
4 = and before that was manager of systems and procedur S 
A tor the O. A. Sutton Corp., manufacturers of air con 
ae ditioning in Kansas. He was manager of methods and 
? 2 FF audits for 14 years with the Brown Co. in New Ham 
PILE-A-3099 | ; . shire, makers of pulp, paper, and chemicals 
4, | Deaths 
2 ~<« 
= ~ ©F : 
4 Y : George Shaw, 
HANDIPEN J 66, associated with Western Bank & Office Supply in 
DESK SET CATA-RACK Oklahoma City for nearly 30 years, died recently at his 
home. Mr. Shaw, who retired from Wesbanco early this 





year, had been in ill health for several years 

Mr. Shaw was born in Coalgate, Okla., graduated 
from Coalgate high school, and later attended business 
college before moving to Oklahoma City in 1929, when 
he began working for Western Bank & Office Supply 


{ his 


IDEAL ie eupitd fs the time 
2 as a vice-president of the firm at the time of 

MOISTENER ADAPTO-RACK € Sa preside ( € . € 
retirement 


Mr. Shaw is survived by his widow, Petrel, one 


GS daughter, four sisters, two brothers, and one grandchild 


Stanley R. Roselle, 


NO-OVER-FLO Western representative for the Richard Best Penc:l Co., 
SPONGE CUP died October 5 





Winfield J. Condon, 


Sanitouch president of the Condon Safe Co. of Buffalo, N.Y., and 
MOISTENER a former owner of the Cary Safe Co., died Oct. 10. He | yi | 
was 76. He was active in the business until 10 days b 





fore his death. Mr. Condon joined the Cary Safe Co. as 


Faster Selling Office Aids an office boy at the age of 16 and worked up to office 


manager and purchasing agent, buying a controlling 


Everyone's selling more Sengbusch Distinctive Office Es- terest in the firm in 1929. In 1953 he founded his own 
sentials! Chances are, your morning mail was signed, safe company and in 1958 sold his interest in the Cars | 
sealed, and delivered to file, through the aid of these ( 


eye-and-buy styled Quality Desk Items. Free sales pro- 
motional pieces. Write for details. 


Wins Stereophonic Ensemble at NSOEA 








Mrs. DONAI STRONG of Doubleday Bros. In 
Kalamazoo, Mich., was the winner of the Pilot stero- 
. phor nsemb! which the Smead Manuta turing ( 
3-12 Sengbusch Building sai 
ive at their drawing at the NSOEA convention 





Milwaukee, Wisconsin = 
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f ompany 


Dulont vinvl Upholstery Stars ; 


pnew breathable texture 


that is 


, Ges 
ives you airy seating comfort! Here is beauty t 


New de signer-stvled pattern 
vl lesion Porecene” pattern in FABRILITE* 


| at 
vondertul se itin eomtort wu 


Soilings sponge awa “. 














<r 
WHY ( C~ 3rd District Notes ) 
\ 
CRAFTSMAN Cc HAIRS\ JIM COSTELLO, Correspondent 
5 Nanlyn Ave., Sellersville, Pa. 
are sanded \ 
The annual Penn-Mar-Va Washington sales rally on 
by hand —— September 17 was a howling success. Rally Chairman 
KARL Koops did a bang up job in attracting 230 deal 
ers and travelers to this affair 


A splendid gram, highlighted by the selection of 


_ 
pr 
FRANK THACKER of Everett-Waddy Co., Richmond. 


Va., as Dealer Salesman of the Year, was enthusiastical 





i 


M ly received by the large gathering 
ACHINES are used t make Craftsman ~ } 
: rea ee Congratulations to Frank and also Dave RALFE of 


Chairs wherever they add to the quality. But there , NT 
Allen 


George Co., Washington, and STANLEY BECKEE 


is one operation that is always done the hard way 
ile ciiien, Tile coesizee the deli tec! Julius Stark Co., Baltimore, as first and second runners 
of a skilled hand to do the job right. This is the up 


fourth step in the Craftsman six-step finishing Little did one realize at the time, but Frank was to 


process which includes spraying with a non-grain go on and win the national award as Dealer Salesman 
raising stain; dipping in a wiping stain and/or ot the Year several weeks later in ( hicago Among the 
filler and then wiping clean: spraying with a hundreds of congratulatory telegrams and phon calls 
sealer; hand-sanding with 5/0 sandpaper, and were those of the governor of Virginia, the Attorney 
finally, spraying with two coats of high-grade, General of Virginia, and the city manager of Richmond 
high-solids lacquer. This six-step process gives ‘ gre 

he : he Pi Our industry, because of Frank Thacker, received wide 
Craftsman Chairs a smooth, lustrous, hard-wearing : 
reg acclaim in the Virginia papers 
finish that will last for years. It also enhances the 

warm friendliness of the choice hardwoods. The Up Scranton, Pa., way Reynolds Bros. after 85 years 
finish is quality your customers can see. Add this of service was bought out by Monroe Office Supply 
to the unseen quality built into every Craftsman The new company will continue as Reynolds Bros. and 


Chair and you have a line you'll be proud to stock operate at a new address 


Boorum and Pease’s RALPH PINA is the new report 





SCANDIA es 
No. 2601 for the Third in western Pennsylvania. So the next 
GUEST ARM CHAIR time you see Ralph feed him news items 

j I 


Alexander-Penn Office Supply Co. is the new name 








of the merger between George Alexander Co. and Pent 


a typical Oftice Supply in Pittsburgh, Pa. Penn Ottice president 
CRAFTSMAN HARRY SNYDER 1s the president of the new company 


RAY HERRON ts now eastern divisional sales man 














quality chair 
+ Ray MAXWELL formerly of Minnesota Mining, is their 


ager tor Joseph Dixon Crucible Co. Speaking of Dixon 











new eastern Pennsylvania, Pa., salesman 
Permit me to express a personal “well done’ t 
@ Made of select hardwoods, kiln-dried to less than 5 % I } . ‘ 


gudietese enitest to evelé ewelling or chutaking FREDDIE MILNER. who was recently named national 


: held sales manager for Dixon. This is one boy who 
Precision built to close tolerances. C1 SalkS ip'e ( S ( 
really knows how to ‘get the lead out 
Shaped parts steam bent for greater strength 
Eppik REIMAN, tormerly of J. E. Dugan Co., Pitts 


Perfect-fitting joints held together by strongest 
practical methods known to furniture industry burgh, is now associated with the Grant 
of the same city 


Stationery Ce 

@ Six-step process gives mirror-like, flawless finish to 
. beautiful woods. Speaking of changes, HERSH COPLON is now wit! 
© Ger own cen springs and pre-chaped, resherized hols Southern Stamp and Stationery, Richmond, Va. Hers! 


ad over cotton assure relaxed comfort 7 
P was formerly with Office Supply Co. ot Nortolk 


ELMER STEINMETZ, tormerly of Paul Cook Suppl 
ot Ki neston, Pa is NOW associated with D. M Feld 
WRITE FOR COMPLETE CATALOG! man Co. of Norristown, Pa 
Ni rth Salk s Ce Hazleton Pa moved 





Stor on Nov nber 1° The ncw locati [ across tl 


AV RAPTSMAN Cars street at 27 E. Broad St. from the for: 


TI Art Cratters. Columbia. opened uy beaut 
by JASPER SEATING COMPANY ae, chk ee Sk Laas ee ee omeicie Bul; 
Jasper, Indiana installation and real credit to the industt 


Pennsylvania 
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TAKE A GOOD LOOK 


a fabric 
ribbon that 
types as 


sharp & clear 


as any plastic or 
carbon-paper 
ribbon! 





THE SUPER KEMLON TYPEWRITER RIBBON 


You can use these economical FABRIC The amazingly distinct impressions from 
ribbons for ALL the jobs that formerly Super Kemlon Ribbon are the result of a new 
were reserved for carbon-paper or plastic super-sheer, close woven fabric which is chem- 
ribbons! For executive-look sharpness and ically treated and impregnated with superior 
clarity in letters, for neat, handsome repro- ink. A full 36 yards of this wonder fabric can 
duction in any typing job—no ribbon of be wound on a single spool. It’s no wonder 
ANY type gives you finer results than Super Kemlon Ribbons are GUARANTEED 
long-lasting Super Kemlon! to outlast any ribbon on the market! 


TRY IT ONCE WE KNOW YOU'LL NEVER USE ANYTHING ELSE! 


Frankel Manufacturing Company 
285 Rio Grande Bivd., Denver 23, Colorado 


Please send me a trial order of dozen SUPER KEMLON 
['ypewriter Ribbons. If | am not completely satisfied, | will return the un 
a | A tea E. « Ee a used portion of the order and remit no payment 
36 yards for IBM... per doz. $40.00 
24 yard ‘2 inch ribbons . . . . per doz. $28.50 
MANUFACTUR ING co. Dealers’ discounts on request 
Est shed wie Manufacturers of COLORS: 
Wor Famous Klean Write Stencils : DEGREE OF INKING: CJ Heavy Medium Light 
Cypewriter Ribbons, Carbon Paper ’ 
, MAKE OF TYPEWRITER: 
; Name 
. Firm Name 
285 Rio Grande Bivd., Denver 23, Colorado ' 
' Address 
! City Zone State 
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4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 





Fowler's Office Supplies, 112 S. Church St , Charlotte, 
N. C., held its grand opening of Charlotte’s newest, 
and I can say most sparkling, office supply store on 
October 30 with a “follow up” on the 31st 

From a humble beginning of a store just 15 
feet in an out-of-the-way Mint St., location, in 1946, 
Fowler's has come a long way. The new home is smack 
in the middle of things now and judging from the 
steam built up will stay well toward the front of th 
pack 

W. M. Fow cer, president, has a ‘power house’’ in 
his vice-president and partner, RALPH STALVEY. Ralph 
takes care of the outside stuff and Bill the inside and 
this latest expansion says plenty about how well both 
of them are doing their jobs 

A full-length picture window front makes a show 
case of the entire store which means that everything 


and everybody is on display at all times. Opening day 


was about as drab weather-wise as it could get what with 


rain all day long so the brilliant lighting and beautiful 
Howers made an even sharper contrast than usual from 
outside. It was a beautiful sight. If any of you are in 
terested in what is new a visit to Fowler's is a must 
They are real ‘hep’ man 


ENTED “CLEAN CHANGE” TYPEWRITER RIBBON 


. J. J. Stone & Co., Greensboro, N. ¢ is now in the 

COPI-MAT EF now offe rs process of moving from its old Davie St. lo meen 0 a 
let " much larger and more centrally located store three doors 

*— J ] . - . 

a ¢ mp eve down from the Wachovia Bank on S. Greene St. It will 


* merchandising package. have three floors and a full basement with loading ramy 


3 POINT PROGRAM © “{ 
Formerly occupied by a furniture firm, Stone's i 





1 
iil 


for BIGGER and FASTER TYPE- herited a wall-to-wall carpeted third floor so that wil 


| 
WRITER RIBBON PROFITS and reduces end up as the new office furniture display area. Formal 


high inventories opening will be announced soon, so be on the lookout 


COPI-MATE Double Pack . . . The only rib- for it. Stone's printing plant will remain at the old | 
e bons available with a DOUBLE SPOOL PAT- cation 
ENTED “CLEAN CHANGE" package in a se- 
ries of 12 packs. One of the 12 packs will Charleston, S. C., comes up with a greatly enlarged 
fit any standard, manual, electric and all and modernized store in The Daggett Printing Co.'s 
portable typewriters, imported and domestic. addition of the store next door. I have none of the d 
COUNTER DISPLAY — RIBBON SELECTOR tails but from what little I do have it appears that MR 
e CHART and FREE SALES LITERATURE... HuBER has one of the most modern stores in the South 
A sure fire counter display (illustrated) con- so how about sending us some pictures and more pet 
| taining complete ribbon inventory and sales tinent details, Gene? Daggett’s is located at 153 East 
| aids. Display near cash register for quick Bay St 
impulse sales. 
COMPLETE LINE... Leedal! has a complete Athens, Ga. now has a new office SUP] ly firm toc 
e line of COPI-MATE PATENTED “CLEAN West MOSTELLER, for many years with the University 
CHANGE" typewriter ribbons, COPI-MATE Book Store on the campus of the University of Georgia, 
non-curl carbon papers and duplicating sup- has resigned and opened his own store. College Book 
plies. Carry the COPI-MATE PATENTED store, Inc. 1202 Lumpkin St. Welcome to the fold 
“CLEAN CHANGE" line and you won't West, and good hunting 
miss a sale. 
Dealers: Write for complete catalog and It won't hurt nothin to add our congratulations 
price lists. CALDWELL HARPER ex governor of our proud 
LEEDALL products mig. CO., me. Fourth’, for winning the Governor's Cup at the Chi 
MILLTOWN, NEW JERSEY cago doin’s. It was a fitting reward to the ‘top’ job of 
# COPYRIGHT 1957 BY LEEDALL PRODUCTS MF >.. 1N . 
GREED HEBEGNS « CARBON PAPERS « DUPLICATING SUPPIES the entire shebang of governors and a nice feather i 
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Never before has a typewriter combined such 
modern elegance of design and precision oper- 
ation. It’s Facit’s new T-1, sister-machine to 
Facit’s world-famous line of calculators. In T-1, 
you will find the important features that have 
distinguished the Facit name as ofhce aids in 
102 countries the world over: ease of use, speed, 
durability, magnificent Swedish steel construc- 


tion. [-1’s touch is “supple” it writes easily 
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Tomorrow's 


typewriter... 


today! 


and efhciently ... there are feo tabulating sys- 
tems*for remarkably quicker work . . . and its 
attractive new color, Viking Grey, adds a deco- 
rative look to every office. 


FACIT, INC. 404 FOURTH AVE. N.Y.C.16 - 235 MONTGOMERY ST. SAM FRANCISCO 4 


FACIT of SWEDEN ne 


precision made instrumer «Seld and ervwed it ja)? 


ihe word wt? manufacturers 


manirte 


SOME DEALER FRANCHISES STILL AVAILABLE! 


‘ong § “DUAL TABULATING SYSTEM—There’s an 
\ \ extra tabulator, easily operated by one lever 
\ Sead with up to 20 fixed pre-set stops to meet 


your many routine office tasks 








Another modernizing - with-Invincible 
program completed: Modernaire 
executive and clerical desks, Mod- 
ernette groupings and 1000-Line 
files in the New York office of the 


Channing Corporation 
. . 
>. 
eeeeeeeeeeeeeeeeee eee eeeeeeeeeeee 


how \\ | 


een Prac: 


Photo credit: alexandre Georges 


LT] 5 I too, contributes 


to better business management... 


to help your office furniture 


Throughout the world of business and 
finance (as at the Diversified Manage- 
ment firm of Channing Corporation in 
New York) you find Invincible furniture 
installations — contributing to office 
morale, efficiency and productivity 
which, in turn, make for better service 
to customers. 

In every field, including industry and 
the professions, Invincible’s “custom- 
ized” furniture does quite a job— gaining 
a great reputation clearly reflected in In- 





Invincible 
guards 






retailer 


wreiite— Business - engineered 






for your better business 







Invincible 
dealers 





sales in every market 


vincible dealers’ rapidly increasing sales. 

Meanwhile, Invincible advertising to 
your prospects rolls on: this year with 
4-color 2-page spreads in Business Week 
and other top business magazines, and 
a continuing campaign in the Wall Street 
Journal. Be sure to tie in by maintain- 
ing a good supply of Invincible Office 
Planning Kits, catalogs, etc. — and by 
offering your planning service at every 
opportunity. It’s the foot in the door 
that puts profits on the books! 


INVINCIBLE 


INVINCIBLE METAL FURNITURE COMPANY 


DEPT. B-12, MANITOWOC. WISCONSIN 
IN Canada: 1162 Caledonia Road, Toronto 10, Canada 


4 
_ 2 
t 
; 
3 
y 
 g 
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{ aladw ll's | its nice too to know that y olde South 


Travelers Club had a hand in helping him win it 
Louie SMITH. in addition to being salesman and 
of Carithers-Wallace-Courtney, Atlanta, has 
tak r the position of purchasing igent as well 

M A\ s no longer with the firn 
Pir las ‘rinting & Stationery Co st P tersburg 
ow | new purchasing agent the person of 
Ww. W NG so mark your records accordingly 


1eT pene ils real sha 


Bop Y« formerly with Coastal Business Ma 
Hollyw 1, Fla., was observed recently in Burl 

N. ¢ ng with his boss, Russ STEVENS, leart 

his new connection as carbon and rib 

Carters, covering North Carolina and Vis 

Bob will probably locate in Greensboro although 
lerstat he would prefer Chapel H is his wit 

s to tak rse or so there 

Mi M E McCCULLEN, with Southern Oftice Su} 
Inc., Rocky Mount, N. C., is having a very, very 

gh time of it in the hospital at Chapel Hill. Having 
lready spent two months there it now looks like she 
y I there for some time yet. She has a rare disease 
pronounce it, much less spell it) there 

r but n medical history. A card from any ot 
velers that know Marie will certainly cheer he: 

put ner n vour list. Here ts a not r you dealers 

H STAI owner, has the NSOEA group medi 
nsurat so they have been picking up most of the 
this t Mighty nice and comtortiu v thing t 

this 
BiLL | KING Kale-Lawing Ce C harlott N. ¢ iS 
ow back on the job for a few hours each day after un 
lergoing at eration for a ruptured disc. Bill was in 
tt nos} tal 8 days and away from the store for seven 
ks. He got one break however. They are moving the 
o th w location so as Bill t pick up so 
w he gets out of a lot of heavy work 


Hinkle s Book Store, Winston Salem, N.C. now has 


nd potential office supply salesman in the Pete 

4 h } } / 
By golly [ { a chore to think to wish each and 
ry one of my dear readers a Merry Christmas this 
idvas but that is the way the ball bounces. May 
this one be the best and happiest ever and ole man ‘59 
up in such a blaze of glory that he will light the 

tT young OU 

The Fourth District is the No. 1 boy next year tor 


; 


regional convention to be held at the Golden Gate 
Hotel and Bay Colony Motel unit at Miami Beach so 


this be a reminder to get that reservation in right 
ow for April 21, 22 and 23. Rates: $13.00 per person 
louble, $: single in the Hotel, $10.00 per person 
ljouble and $14.00 single in the motel, full American 
And s \ inother year as ye scribe and yet an 
ther plea for better job of reporting by youse travel 


rs. Put that No. 1 on your resolutions list. Bye now 
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STOP! LOOK! SELL! 


America’s most complete line of . . . 


e DRAWING SETS e DRAFTING MATERIALS 
e DRAFTING INSTRUMENTS « DRAWING EQUIPMENT 
e DESIGNING AIDS e MEASURING DEVICES 


EARN UP TO 50% PROFITS 


Here’s QUALITY merchandise for engineers, draftsmen, 
architects, designers, students, etc. . . . at DOWN-TO- 
EARTH PRICES! Line-up with Alvin — sales stimulating, 
sure-fire traffic and profit builders. 


a s 


No. 5013D - FREE Counter Display, No. S000D - FREE Counter Display 
with 12 Alvin Mechanical Lead Holders with 12 Alvin Precision Lead Pointers 
Pocket size, feotherweight-push but- Four knife-edge biodes- assures a per- 
ton design with finger-tip control. A fect true point every time. A sure bus 
real soles stimulator! ness builder! 


Retail price:...... 
We i 6 06 an 4cids 


No. 5018D FREE Counter Displey 
No. 5012D - FREE Counter Display with 24 tubes of refill leads. 12 leads 
contoins 12 lead *olders H, 2H ond to o tube. A choice top grade refill 
4H hoving 2 ec. with dip ond 2 ec drawing lead of superior quality ond 
w/o dip of ea. A traffic stopper strength. A real soles leader. 


Retail price: $16.50 Retail price: $19.00 
Your cost: .....9.90 Your cost: . 11.40 
Your profit:.. ...-660 Your profit: s00seetee 


THE ABOVE DISPLAYS ARE SUBJECT TO A 40% DISCOUNT. AN ADDI- 
TIONAL 10% WITH EVERY ORDER OF 3 ASSORTED DISPLAYS. 


GIANT — !1) 
NEW 
READY 


REFERENCE ‘ 
CHART “QUALITY AT THE RIGHT PRICE” 


: FREE ALVIN & COMPANY, INC. 
Windsor, Connecticut 


ALVIN & COMPANY, INC. windsor, Connecticut 


Please send me the following items which | hove checked below. 





C) FREE Ready FREE folder showing Alvin's complete line of 


Reference Chort Soles Aids 
©) Ne. 50130 © Ne, 50000 No. 50120 [) Ne. 5018D 


© Informetion on FREE imprinted envelope stuffers on above items 





Neme Title 








Company 


Address 








City Zene —.. State 
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Sth District Notes [ | 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


50 YOUR PROFITS. -. 


DOWN 
[  @ | Cc @) aS T gy . The Cleveland Chapter, Fifth 


District Travelers Club, extends a 
cordial invitation to all dealers, 
their employees and all travelers, 
and their wives or girl friends to 
the annual Holiday Season Dinner 
and Dance. It will be held in the 
Ranch Room of the exclusive Cleve 
land Athletic Club Saturday eve 
ning, December 5. The cocktail 





hour will get under way at 6 p.m. 

The Indianapolis Travelers are sponsoring a similiar 
affair at the Marott Hotel in Indianapolis the evening 
of Friday, December 12. The party will begin at 7 p.m 





MARVIN Cooper, known to many travelers at Econ 
omy Office Supply Co. in Grand Rapids, Mich., has left 






The Most Attractive that firm to be store manager at Office Supply & Equip 


PLU? Most Complete Line of ment Co. in Kalamazoo, Mich. Succeeding him as buyer 


at the former firm is JAY WARNERS, who has been with 


ad MARKING DEVICES the concern three years. Cooper has succeeded CLARE 
e OFFICE PRODUCTS 
e RUBBER STAMPS 


you ever sold! 


STANLEY, who has become a sales representative for the 












latter concern 







IRA SCHLESINGER, manager of Mutual Papers, Inc 
office supply wholesaler in Detroit, announces the fol 
lowing appointments: PAU! STOEPEL, for the last 14 


The More You Buy, the More You Save 


years in wholesale stationery in Cincinnati, is now call 


and Make on B & M unique Preferred Dis- ing on the trade in Ohio from Columbus south, West 
count Volume Plan. You can earn Extra Virginia, Kentucky and southeastern Indiana. Jo! 
discounts based on quantity orders and total MiINeEy, who has been with the parent concern for 23 
dollar: volume. All this in addition to the years, is covering northern Ohio and Pittsburgh. Jo! 
time and money savings of a dependable LINTON, with the parent concern for 10 years, will coy 
one-stop shopping source, the state of Michigan outside of Detroit 


WALTER E. Perry has been appointed general man 


Nationally 
Advertised= 
top Quality Line 


assure you of full customer satis- 
faction and repeat business on 
fast-selling Faymus and Bami 
office supplies and accessories: 


* INKS 
y & ADHESIVES 
gZ bb = g Schaeter’s of Flint, Mich., has moved into its new 


ager of The Brooks ¢ ompany in ¢ leveland, Ohio. EMu 
BISCAN has been appointed assistant general manages 


of the concern 


KATE ATKIN, for the past 16 years secretary to MAR 
JACQUEMAIN, supplies buyer at Gregory, Mayer & Thon 
Co. in Detroit, has retired, and is presently enjoying 
a trip to Hawa. The new secretary to Mr. Jacquemain 


is JUDITH ANNE BalILey, who has just joined the firm 





Li i if 2 ¢ St. 7 7 mdernists Structul 
% MARKING PENS building il 5 Lewis { The me d I tru 


¢é % CARBON PAPER —~ y entails 3,000 square feet of display spa plus 240 
% RUBBER BANDS square feet of storage space. The store is laid out on a 

. %* NUMBERING MACHINES semi-self serve arrangement composed of modern tix 

st & *& TYPEWRITER RIBBONS =) tures by Jentzen-Miller. There is a private parking lot 
and many other items with room for 50 cars. The business is owned and oper 

Write today for your BRAND NEW CATALOG NO. 90 ated by JOHN and HAROLD SCHAEFER. It was founded 


by their late father 


Foy mua DIV. New supply dealership in. Grand Rapids is Grand 


BANKERS & MERCHANTS, INC. Rapids Office Supply Co. The firm was formed as a di 


3229.N. SHEFFIELD AVE. @ CHICAGO 13, ILL. vision of Michigan Office Equipment Co. by FRANK 
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The new, 56-page, four-color Oxford Filing 
Supply Catalog will be ready in the Fall... 
and for the first time it will be available with 
Dealer Imprint Front and Back and also two 
inside imprints! Now for the first time your 


Oxford Catalog will do a double selling job 








lor you: 
| 
QUANTITY cosT | 
| 
1000 13¢ EACH | 
500 16¢ ” 
200 18¢ si | 
| 
| 
| 
| 
| 


tg Oxford 


FIRST NAME 
IN FILING 
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NEW OXFORD Catalog! 


1 The new catalog “shows to sell.’ Four-color 
illustrations of Oxford products show your 
customer exactly what he wants—and suggest 
new filing supplies to fill his office needs. 


Dm the new catalog sells your concern! Every time 
a customer looks at his Oxford Catalog he sees 
your name—and associates it with “the first 
name in filing.” 


OXFORD FILING SUPPLY CO., INC. 

9-12 Clinton Road, Garden City, N. Y. 

[] I am a franchised Pendaflex® dealer, and sell the Oxford 
general line. (If not, and you want to qualify for the 
catalog, write for details.) 


catalogs. 


[-] Here is my order for = 








The imprint (Store name, address, telephone) should 
read as follows: 














NAME — 

ADDRESS PHONE——_—_ 

city STATE 
SIGNATURE 





Sn mamoawawamamawamananal 
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Ali these people 


and 499,999,990 more 
are seeing Elmer’s 


Glue ads this year! 


Stock up now! : 
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BUTLER, a veteran of 24 years in the trade, and Les 
PERSEMA, in the industry for 15 years, August 1 


This correspondent recently reported the retirement 
of WALTER DEUTSCH at the age of 45 in Newark, Ohio 
It seems that retirement is not quite what it’s cracked 
up to be—we get word that Walter is now the propric 
tor of The Arcade Drug Store in that city. Gonna stock 
office supplies, Walter ? 


Yakes Office Supply Co., Grand Rapids, Mich., an 
nounces the opening of a third store at 167-169 Ottawa 
Ave., N. W. about November 1. According to Matti 
YAKES, firm president, this location will give better 
service to the downtown customers and centrally locate 
the office furniture display. They will carry a full lin 
of supplies plus a complete layout of office furnitur 


both metal and wood 


IDA and HAL SHAPIRO, manager of Dearborn Sta 
tionery Co., Dearborn, Mich., were blessed with JuD’ 
Lee September 2. They also have two sons. NAOMi and 
Bert McLran, Wilson-Jones Co. rep out of Cincin 


nati, became the parents of bouncing BRET (shades of 
Maverick?) MATTHEW September 16. Congratulations! 


JOSEPH KINNICK ts the new carbon and ribbon mai 
tor Carter's Ink Co. in Michigan 

GENE CHADDOCK, manufacturers re f 
moved from Wooster, Ohio, to the land of tulips 
Holland, Mich. His new address is 324 Lakeshore Dr 


Lakewood Farms, Holland. 


yresentatiy nas 


We regret to report the untimely passing of J 
EDWARD RICHARDSON, sales manager ot Office Equip 
ment Co., Benton Harbor, Mich. Mr. Richardson died 
suddenly of a heart attack while visiting his two sons 
in Barrington, Ill, September 26 while enroute to th 
National Convention in Chicago. He was 46 


VERN E. TEETER. 63, veteran salesman tor George 
G. Fetter Co., Louisville, Ky.. passed away October 
after a long illness. Our sympathy to the bereaved fan 


Ics 


Firms on the Move — 


Standard Office Supply Co. of Hattiesburg, Miss. has 
opened for business in its new location at 222 S. Main 
St 


Anderson Ottice Supply of Decatur, Ala. has opened 
for business in its completely new building at 430 
Johnston St., S.f 


H. D. SELF, owner and operator of Self Printing, 
108 S. Main, Hobart, Okla., who recently purchased 
Goad’s Office Supply of Hobart, has combined the two 
businesses at the Main St. address and is now operating 
as H. D. Self Printing & Office Suppl 
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This ne 
chair 
ates < 
so wi 
and i: 
seate: 


OA- 








See what Sturgis has done! 

















S chiles foaliritig: 


@ NEW large seats and contoured backrests padded 


Aluminum Base No. 100-AL 
Fiber Glass Base No. 100-G 
Stee! Base No. 100 


| 

| 

| 

| 

| 

| 

| 

| 

| 

| 
Cc 
| 

| 

7 with bonded foam. 

7 @ NEW armrests and bumpers of high impact 
Polyethylene. 


@ NEW executive size aluminum base. Fiber glass 


and steel bases are optional. 


NEW torsion bar chair control. 





@ NEW thinline design. 


This new chair control provides a smoother 
chair ride than you've ever had. It oper- 


t the fabul torsion bar principl ° 

io widely wed tn todays elms AND all these quality features at 
d is adjustable by th t whil 

wa NEW LOW PRICES! 


POSTURE CHAIRS 


Manufactured in Sturgis, Michigan and Charleston, South Carolina 
THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICH. 
Address all correspondence to 

General Sales Offices, 154 E. Erie St., Chicago 11, Ill. 
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§ OVRABLE DIviDERsS 
Sruct view rosirions 


eet | ee = ie ge 
——s 


DURATEST 
DIVIDERS 


in indexed sets 
of 5 to sell for only 


29c 


Best buy in sight for you and your customers. 
Packaged to show all tell all. Features 
include: 





@ Tear-proof holes .. . reinforced with wrap- 


around cellulose acetate. 


e Flameproof color-coded fabs . . . tough 
acetate fused to dividers . . . beaded edges for 
extra strength. 


e Five full-view positions for orderly appear- 
ance and speedy reference. 


e Four popular sizes . . . 5%"x8%", 6°x9'e", 
8”x10%” and 8%”x11”. Be sure to order enough. 


Dennison 


FRAMINGHAM, MASSACHUSETTS 








6th District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill. 





The village of Mt Prospect, Ill., has a brand new sta- 
tionery store; FRED BRINGARDNER and ART ARDANTE, 
formerly of Associated Stationers Supply Co and Hord- 





PROUD NEW OWNERS of Northwest Stationers in Mount 
Prospect, Ill., are Art Ardante, left, and Fred Bringardn 


ers, are partners in the new dealership now known as 


Northwest Stationers. Good-Luck, gentlemen 


All-Types Office Equipment Co., Chicago, 1s in the 
midst of an expansion and modernization program. JACK 
Lockett and Ray DAN tell me that the present stor 
on Belmont Ave., will be remodeled to 957 new and 
the addition onto the back of the building will be 4500 
square feet, composed of a basement stockroom and a 
first floor. The addition is of super-structural steel and 
reinforced concrete, built so another floor may be added 
later. Mr. Lockett tells me that when all the work ts 
completed, all travelers will be invited for open house 


DANIEL S. HANSEN, secretary-director and commer 
cial sales manager for Carlson Bros., Moline, IIL, 
tired recently after 40 years with the organization. W 
wish you a long and happy retirement, Dan, and hop 


you Il do all the things you ever wanted to do 


Bitt LEINEWEBER of Associated Stationers Supply 


also retired recently. Our wish to you ts the same, Bill 


BEN Broom, retired from Eagle Pencil Co. will mak 
his home permanently in Florida, and the farthest North 
he will get is North Carolina. 


Hospitalized Russ BARKER, Siekert & Baum, Mil 
waukee,. Wis.: HENRY KROL, Krol Offi 
Chicago, and JACK WEINER, Belmont Typewriter, Ch 


cago. Get well quick, gentlemen. 


Equip Co 


JOHN HARDINGER of Globe-Wernecke has been trans 
ferred to Medina. Ohio, where he will be district sales 


# EGLIE / 1 Dave l Y 
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National Business Show 
Has Push-Button Theme 


machines and intercom units of all 


Oft copy 
kinds, shapes and sizes appeared to dominate the ex- 
hibits at the 1959 National Business Show 

New York's Coliseum. 

The push-button was also in full evidence 


} 
to the thousands of consumer visitors who 





led through the two floors of exhibits 





There were push-button copy machines, 


sh-button telephones, push-button files, push-button 
llators, push-button dictating machines, push-button 
ograph machines, and even a push-button, modern 
l-top desk shown by Itkin Bros. 

| A new innovation this year was the showing of a 
full line of An 


bly missing wer 


rican Motors Corp. automobiles. Nota- 
the computers and other electronic 
illy shown by the industry giants. Such 


ompanies as the Burroughs Corp., Remington Rand, 
1 IBM w not present, having just completed a 


Washington, D. C. Armory in conjunction 


h the Off Equipment Manufacturers Exhibits, Inc 
Business and Communications’ was the general 
h of th 59 show this year, and the feature at 
traction was omplete broadcasting studio set up on 


the second floor by New York station. WNEW. The 


juipment dramatized the importance of communica 
i h siness world, and the exhibits pointed up 
} n tT 
Telephones ntercoms, teletypes, typewriters (all 
ie outside of the United States this year), dictating 
hines, copiers, duplicators and vertical cameras gave 
to the growing need for greater communication 
Is fe American business 


NOFA Announces Plans 
for 1960 Convention 


N Oft Furniture Association cot 
March 11 in Atlantic City 
sclling Pos spe ial 
handis ing d for th 
JOHN R. GRAY. execut lirector 
A.M. Friday, March 11. at th 
Hall Hot VERNON \ LET, pres 
NO] t the ribbon off pening 
van 150 diff inuta 
ft urniture and x prod 
dustry will display their 
( pated 4,500 in atter 
NOFA § vw, ofticially designed as th Ott i 
| M ft itur vy. will 
‘ [ nvention Dusines ssions and 
{ tak plac in the mornut vs | aving 
: isiting all the exhibits 
| ‘ t ng meeting, there will be the As- 
ssion with reports from the various 
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Something To Smile About... 





R. M 


Winning smile brightens the face of Mrs Bagley of 
the Baglev Stationery Co., Hampton, Va. after receiving a 
$100 cash prize that she won in the contest that announced 
the new Bates Stowaway stapler at the NSOEA show in Chi 
cago. Left to right at the presentation are Joseph Wardman, 
Bates sales representative; Mrs. Bagley: Charles M. Morten 
sen, general manager of NSOEA, and R. M. Bagley 


committee chairmen (all reports mimeographed and dis- 
tributed) dramatized with song and music. Then fol- 
lows the election of officers. This will be followed by a 
“Put and Take’ panel discussion on problems of the 
office furniture industry. 

Friday evening there will be a new officers’ cocktail 
reception. This will be followed by a NOFA Fun Party, 
with top New York stage and T-V casts 

The Saturday morning meeting will feature on office 
furniture clinic at which time new NOFA projects will 
be introduced 

The 14th annual banquet will be held Saturday ev« 


ning with a spc aker of national re putation on the pro 


gram. At the banquet Mr. Office Furniture Dealer” 
will be awarded the coveted NOFA Oscar. as will the 
Office Furniture Salesman of the Year The runners 


in each case will receive a plaque 
On Sunday at 8:30 A.M. a breakfast will be held for 
industry who have 25 years 


ill of the office furniture 


or more service. The 25-year men will also be presented 
plaque on which their name will be engraved 
Exhibit hours will be from 12:00 Noon to 6:00 P.M 
ly on Friday, Saturday and Sunday. The convention 
loses at 6:00 P.M. Sunday 

Chalfonte-Haddon Hall will be convention headquar 


rs with exhibit at the Convention Auditorium 





OL’ Doc Stork 


While HOWARD VAN Ness, Cushman & 
New York City salesman, was holding the fort at East 
rn Commercial Stationery Show, Mrs. Van Ness pre 
sented him with daughter CHERYL ANN, born on Octo 
ber 20 at Presbyterian Hospital, Newark 


Denison 
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BY .. 
A New Look in Contemporary | 


Slim...Trim...Timeless! iesadtde Sesehan Hanmaeehy toe 


Commercial and Institutional 
installations. 


Reception area to “Executive Row", the 





Dio! t off ; ) DIPLOMAT 
1 nodern e , 
ipilomat offers impressive moder! e Custom Quality | 
gance at truly modest cost. Nine basic Features 4 
. i 
i any floor plan; offer an 
| P ction adapt to y * 100% Foam Rubber 
unlimited number of distinctive seating Reversible Cushions 
arrangements. Available with button * Full Coil Spring Platform ... vy 
tufted lei tat tasteful fab Springs Hand Tied 8 Ways ' 7 
...In taste r ' 
oe ‘ “ ve * Interlaced Web Base = i 
or washable Elastic Naugahyde. Write > Sistaet Mase’ Seamer | 
for illustrated brochure. * Full Contract Construction | 
+ = 4 
| = 
> in DUS TRIE S ia 
A Division of MODERNIZE, INC. 
666 Lake Shore Drive © Chicagoltiilinois ¢ Factories: Pontotoc, Mississippi don i = 


SHOWROOMS | ia 
CHICAGO © Space 1445 * American Furniture Mart/DALLAS * Space 267 * Homefurnishings Mart 
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6th District Notes 


Continued from page 126 


nager tor the Ohio and Pennsylvania territory. Good 


HUGH REEvEs, of Jacquin & Co., Peoria, attended 
of GLTC’s Friday luncheons recently. All dealers 
d travelers are welcome, even if they don't belong 
» the club. We meet every Friday at Noon, on the se 


Floor at Toffenettis Restaurant, 65 W. Monroe 


Miss MATILDA KLEIN, of Auburn Park Stationers 


the Chicago Stationers Club. announces that 


the annual Chi-Co dinner will be held at the Erie Cafe 
Chicago on Wednesday night, January 6. ERNest R 
LUND Englewood Blue Print is president of the or 
niza 
Plans for GLTC’s 25th anniversary birthday party 
ire shapit ip, according to reports received from 
Chairman JERRY OLSEN and Co-chairman, Bit Si 
BERSTORF. The party will be held at the Villa Modern« 
Motor He Highland Park, Ill. If you plan to stay 
rnight ntact HARRY HOFFMAN 111 W. Wash 
gton Blvd. Chicago 11, Illinois, for a reservation. The 
r fast, so do it now 
DON’T FORGET GLTC’S 
ANNUAL CHRISTMAS PARTY 
FRIDAY. DECEMBER 11 
At the Illinois Room of the LaSalle Hotel, Chicago 
[1l. From noon until 


8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 





We are sorry to hear of the death of BILL BOND 
R ts P & Stationery Co., Hutchinson, Kans 
Bill has L pa r of Past NSOEA President LEON 

Witcox. These two fine men had been associated 
the stationery and print business in 
Hu I 

Our deepest sympathy to Ropert Lartscu, Latsch 

Bros., Li n, Neb. upon the recent death of his lovely 
Bol salsoa past president of NSOEA 


WAYNE GIBSON, former buyer at Palace Office Sup 
Tulsa. Okla.. is now stationery buyer at Bennett 
I Dallas Texas Good lu k Wayne! 


DAN MACDOUGAL Stationers Loose Leaf, and WIN 


» WHI Southwestern Stationery & Bank Supply 

( iny, Ponca City, Okla., recently met ART PFISTER, 
S 1 ¢ Aspen, ¢ olo. for the opening of the 
r seaso They brought back their limit! No one got 


mor or 


WILLARD HARRISON, Schooley Inc. of Kansas City 


1 recent heart attack. Speedy recovery 


BILL STRONG, Bates Mtg. Company recently cut his 
nly traveling Oklahoma and Texas 
PAUL M OR, former buyer at The House of Wren, 
OA-—12/59 


/ GUAGING 


eave 


quality carbon papers 


assure 


\\ SECURITY 


Can unauthorized pers@ns 


correspondence throug 
paper? 


You don’t have to wor ry 
Beaver high quality rego 


Panama-Beaver sheet i 


before it has outlived ifs 
almost impossible to de¢ip, 


on it—the rich full body 


Everyone who uses P% 
record carbon papers is 
ing of security and sat 
job well done, with th 
record. Remember, yo 
last as long as the pape 





Convince yourself— Ca 
always ¢ 





RIBBONS 


Coast to Cc 


MANIFOLD 
eee by 








you of 



















read your confidential 
our discarded carbon 


fhen you use Panama- 
carbon papers! Each 
ed many, many times 
sefulness and then it is 
er any message written 
f color guards against it. 


a-Beaver high quality 


nama-Beaver copy will 
is written on. 


ur Panama-Beaver man, 
e wire! 


Distribution 








PLIES CO. 
w York 


| 
| 








Always send a “TIME SAVER” courtesy carbon 




















Oklahoma City, is now with Stockwell & Binney, Pa- gone into the tailoring business with his father-in-law 
mona, Calif. and has been replaced with LARry Davis ; 
: . FRED PFAFF, past governor of the 8th District, has 
Larry has been in the stationery industry in Oklahoma . 
aiaiees m : left the stationery industry also and has gone into the 
any years. Po 3 
yy insurance business in Wichita, Kans. Call Fred when 
d you are in Wichita. He will be glad to hear from you 
A daughter was born to Mr. & Mrs. BENTON 
THOMAS, president of Schooley, Inc. of Kansas City Rendleman-Burns Stationery Co. of Olathe, Kans 
Father doing real well! had its store opening on October 23 and 24. This new 
store has many new and unique features for an office 
; q 
»p New Th ~w store is on the south si yf 
On my recent trip saw the following beating th a ply operation. The “t a © rs ‘ big side 
: , are. opposite t ) ouse 1enever u 
bushes: Jim O’BriEN, BooruM & Pease; Dave NEt he Oe ae = speteiens ee 
: ° - ry . - V ) ‘ qy 2.s re 
HAUS, Invincible-Stebco; JoHN LATHROP, Webster Car ire in COW, SOP iN aNd visit the store 
bon; AUSTIN WATERBURY, Carters Ink; CLINT COOPER St. Louis Stationers association Christmas Party will 
Esterbrook; DAN MAcDOouGALL, Stationers Loose Leat be held Friday night, December 18, at the Gates 
GEORGE TYNAN, Webster Carbon, and AL LENT, Car worth Hotel. ) 
ters Ink. 


Also BILL STRONG, Bates Mfc. Co: F. HUMPHREY Skinner-Kennedy, one of the oldest stationery and of 


Venus Pen & Pencil; FLOYD MARSHALL, Acco Fastener 


| 
fice supply business in St. Louis, has ceased operation of 


CuBA WHITE. Eaton Paper; Rus RAGAN. American Pad its office supply division. The firm will confine its inter 
& Paper; FRANK Boyce, Venus Pen & Pencil; Tom est in printing and advertising items | 
SEW Swingline, ; ERS O» 
ford Fili nl a : Buschart Bros., of %. Louis has moved from the 
ord Filing Supply. 
mang SUPP") fourth floor to the thire floor at 1602 Locust St. In 
creased operations have necessitated larger quarters. 
Pre-Regional 8th district NSOEA meeting will b 
held in Kansas City at the President Hotel on January Dealers and travelers, please make your reservations 
8 and 9. Governor KARL TOLLEFSEN and Midwest now for the 1960 NSOEA convention at the Conrad 
Travelers President MAX KEATING ask for full attend Hilton in Chicago. The dates—September 24-28 
ance. 8th District Regional will be held at Western Hills 
Lodge, Sequoyah State Park, Wagoner, Okla., May 5 
Jess WHITEHEAD, formerly with Beal Office Supply ind 6. Make your reservations directly with the above 
Wichita, Kans., has left the stationery industry and has lodge. Now is the time! Lets all go!! 





UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. e 
3. Every Kilian Bearing is designed for a specific application. 

Neoprene and Nylon tired outer races are avail- 














able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 
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Only C4akional has “Live” Keyboard 
and Adjustable Keytouch 


ADDING 
MACHINES 






YOU EARN EXTRA PROFITS AS A NATIONAL DEALER BECAUSE: 


@ You sell National’s complete line of @ You get a big discount on all models. 


low-priced bookkeeping machines No hidden charges. NCR pays 

with exclusive “Live” Keyboard, in freight. No cut-rate competition 

10, 12 and 14 Column Models. _ with mail order or discount houses. 
@ You sell the full Adding Machine Only one dealer in a city. 

line, including 7, 8 and 10 column @ You may choose from 3 optional 

De Luxe Models with “Live” Key- service plans. 


board and Adjustable Touch; 12 and : , = 
14 Column Models; Hand Models © You receive advertising and sales 


... And a new low priced Economy promotion material free. 


Line. @ You profit from National advertis- 

@ You sell special models tailor-made ing in numerous Business and 
to the needs of specific businesses. Trade publications; from service 
You sell NCR supplies, forms, and sales training programs. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES + 75 YEARS OF HELPING BUSINESS SAVE MONEY 


OA-—12/59 


For information 
about the complete 
National Adding 
Machine line 
dealerships available, 
contact our Dayton 
office now. 





“TRADE MARK REG. U.S. PAT. OFF. 


ADDING MACHINES - CASH REGISTERS 
ACCOUNTING MACHINES 
wer paper (No Carson Reauineo) 
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auliar 


K-99 M 

unit for PLUS 

SALES Fits any 
of the 19 K 

SERIES desks 


Unmistakable price appe 





f 


METAL 
2412 South 7th St. 





Oth District Notes 


CHARLES C. MCDANIEL, correspondent 
4909 Overton Ave., Fort Worth 15, Tex. 





Sor I so brief last month. Two thing 
ade it so. Lack of news contribution fro 
nd the f that | Chicago and was g 
writer in the off t Office Appliances. They ed 
the machine to get t th own columns. M . 
( LARENCI 
I iW innounce th ri Or thn 
littl nes. And especially in this instan On Sept 
little ER! A FLAHERTY made h 
Houston, 7 | rhed in at 8 pr i O 


To DELORES and Ti heartiest congratul 
Then up Wichita Falls way. little Miss Kal! 


October 11. She 


— e« 


\BETH COBB was “ ied all oft 


t pounds 13! oul Sh MARION 


nd JOHN Coss, WX Oftice Supply Co. Our | 


lations r { Ort vor j 


is the daughter 


WOOL 
lling } that th nad received a num! 


irthquake in Yellowst Par 


STEMPEI t montl . 


nd calls right aft 

S\ tu io u ng il they had suffered any dan 
at their hor Idaho. Wolt said that ul 

through in f hat ist little shaking How 
they did \ t tl 1 of the Hebgen Lak slid 


Te Glad 
YK at your la W olt Hope to take you 


‘K’ tril 
series er 


na st was if rribl n tO see 


nail JACK GRANT, the ¢ ter ribb 
ind carbon maz lis me the information on Wa 
Printing & Staty. ¢ moving to 906 Franklin St.. Waco 


Texas. The firn wned by C. V. ANDERSON, P. | 
PETERSON is sales manager and CLAREN¢ N. Me 

salesman. D. E. Por 
g plant superintendent, is 


ron 1 Stay tn rn tal. Many thanks. Ja tor this 


outside 


fron a for 


(Texas Traveler, | n) Ceci. Most Federal St 
tionery man over Arkansas. Cecil has bees ter th 
weather for about tw onths and is now back in th 
sadd] Glad to know you are fe ling bett ( ( 


1¢ ld RDUTI II] Was Married S 

SALLY ANN MILI Miss Miller was Miss Arkansas 
Miss An 

nany happy years together 

Sally Ann & Jack. By the way Jack hel t at th 


58 and one ot the finalist in the 


And at the same place ¢ 
Ep VINSON are th 
MARTHA | 
you, Ed 


| tells me that Mi: 
parents Of a new daughter 


ANE Dor A 16. Our best wish to all 


Bos SMITH. former buyer fo: 


c. | | 
so. the Perdue Co. has 1 to Rogers. Ark ind Sst 


iN 
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The 
look 


of 
leadership 


More than any other manu- 
facturer, Standard has helped 
shape the appearance and 
character of today's business 
office. 


Standard pioneered in the use 
of new forms and materials 
that have helped make the 
‘cluttered look’ a thing of the 
past. 

Standard led the way in pro- 
ducing furniture so flexible 
that any purchaser could find 
the answer to his most indi- 
vidual requirements. 


THE STANDARD FURNITURE COMPANY e HERKIMER « NEW YORK 
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LOOKING 
FOR THE 
A\ BEST?... 


\ You'll find... 
“THE 

CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitive!, 
priced stamps 

on the marke. 


; 


information 
on our 
complete line 
today! 





R. A. STEWART AND COMPANY, INC. 


80 Duane Street - New York 7, New York 


WORDEN ‘Co-ordinate Series 


. . « for offices that reflect business and 
professional accomplishment 





ie) 


Single Pedestal Desk and +72-B Ba 


The weoerRev»eertwn Cn feany 


Maweractences (exe) OUNGE AND LieRaeY FURNITURE 


*ARCHITECTS, DESIGNERS, DECORATORS AND DEALERS 
It will be a pleasure to send you our brochure with purch 
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ciated with Shofners as store manager and salesman 
Best of luck Bob, in your new association. Many thanks 
Cecil for the Arkansas news. Please send me more 


A letter from BiLt RICHMOND, the Eberhard Faber 
man over Louisiana way. Bill says that our good friend, 
HENRY Mayo, for many, many years with Monroe Ot 
fice Equipment Co., Monroe, La. has retired. Gee, Maud 
can you stand him around the house all the time? Just 
kidding Henry. Seriously, Henry is going to remain in 
contact with the firm in an advisory capacity. J E. KING 
has taken over the office managers position, G. J] 
Jerry” BRAUD is the supply buyer and JACK SpaAu! 
DING 1s director of sales 

Standard Office Equipment Co. Monroe, La., ts ex 
sanding its store to include a 3000 sq. ft. furniture dis 


slay on the second floor. Some time in the future the 


irst floor stationery sales floor will be redecorated 


Had a little visit with PERRY VONDERSMITH in Beau 
». Perry is associated with W. D 


Norwoop, Beaumont Typewriter Co. Perry is feeling 


mont a few weeks ag 


ve ry gcood and iS petting set to do some outsia selling 
ror Bill 
BILL POWELL, stationery buyer for Bennett's in Dal 


las, Tex., is breaking in a new man on his desk thes« 
days. Bill is going to retire January 1. His work is mad 
a little easier because the new man has had years of 
experience in our industry. Meet WAYNE GIBSON 
formerly associated with Palace Office Supply, Tulsa 
Okla. Wayne and Ginny plan to move to Dallas at th 


arliest possiblc date. Welcome to Texas, gat 


NorRMAN ParKeEy, formerly with Trinity Office Sup 
ply, Ft. Worth, Tex., is now associated with Stationers 
Distributing Co. Houston, Tex. He has taken over the 
desk formerly held by JAMES MILLS, as assistant buyet 


and office manager. Congratulations, Norman 


I learned last week that BoB MARSHALL, Southwest 
Office Supply, San Antonio, Tex., suffered a mild strok 
ting along OK at this time 
though under doctors orders. on diet et Hop this 


not too long igo H 1S 
issue finds you back in good shape, Bob 


BERT KAYSER, Venus Pen & Pencil Cor told m 
of the sudden passing of his mother :n Cincinnati about 
two weeks ago. JANE & BERT, please accept our deepest 


sympathy 


Thank you, MR. MATHERNE, for your little note con 
cerning the addition of HERB BOGGEsSs to your sales 
rorce He will cover the out of town accounts for 
Matherne’s of Baytown, Texas 


Jim DUNCAN, Carpenter Paper Co. Stationery Div: 
sion, Ft. Worth, Tex., tells me the sales clinic this divi 
plans will be held in Dallas, at the Statler-Hilton 


$10n } 

on Saturday, February 13. More publicity will be com 
ing out in the near future. I heartily suggest that you 
set aside this date to attend 
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We 
Sm 
link 
inf. 








Tabs (fu: 
urnished « 
lock. 







We show below only a few of the standard 
Smead tabs which are available. For the full 
line we refer you to our catalog, or write for 


information. 











FLEX-I-VISION® HANGING FOLDER TABS 


Full one inch exposure tabs allow four line headings 
Acetate protectors. All metal for permanent durability 
Rigid unbreakable angled for easy reading 
Simplicity of attachment and removal. Flexibility of 
tab positions. Available in two and three inch widths 





with the SMEAD line of 


EXACTLY WHAT THEY WANT 






















iy furnished on Pressboard Guides) 
bally everlasting. We make them 
nd sizes, one for every indexing 











ed Tabs (fused to both sides) 
Furnished on various grades of 























HORIZONTAL 
SHELF FILING 
TAB 





r>poa-4Aaame 


INDEAING you can 


GIVE YOUR CUSTOMERS 





From time to time you have cus- 
tomers who seem to have, at 
least to them, an unusual filing 
problem. Chances are it isn’t a 
new problem to you but is one 
you can solve for him from your 
‘in stock”’ Smead filing supply 
line Because whether he 
wants to file it in a standard file 
drawer, on an open shelf, in a 
desk drawer, in a card file, on 
top of the desk, under his arm, 
or at home... yes, regardless of 
how, when, where or why he 
wants to file it, there is* a Smead 


solution to his problem. 


‘if we're wrong we can tailor-make the 


system for you. 





—— eee 





Block 
, ab dint 
| 
| 
\ 
~/ 
j 
Horizontal Tab for Open Shelf Filing (easier 
\ reading). Tabs placed in any position on 
5-point gray pressboard 
= ee Seo 
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mea 


MANUFACTURING COMPANY Hastings, Minn. 


Chicago Logan, Ohio 


Los Angeles 






























== ZOOM PROFITS! 
CUT INVENTORY... 


with Versatile DOME BOOKKEEPING RECORD 


Why stock a variety of slow moving book- 

keeping records ...? This one popular book oO 
is all you need. No refills . . . full big profit 

on repeat sales! 


Others for RECORD SALES ! 


DOME DOME improved DOME Personal 

Short-Cut PAYROLL BOOK TAX RECORD 
PAYROLL BOOK For Smaller Firms 

ving 1-50 Employees Having 1-25 Employees 


nome 
densores 
TAX RECORD 


NOW ! 
TO SERVE 
YOU FASTER 
A New 
Pacific Coast 
Warehouse 
>. 
41802 Loma Vista Ave 

Los Angeles 58 e Contains We 


Calif oe Seven eee 0 mary with eco Leat Specially Designed for 

* No Name, No Word “4 no 3. 5 Sheets a } 50 Salesmen, Employees ].00 
Figure ' Dupl at e Exclusive Dome Instant 

* You Write it,Only Once FICA Tax Caiculator 

* Exclusive Calendar of Tax Forms 


DOME PUBLISHING CO., Inc. The DOME Building - 357-361 Canal St. - Providence 3, Rhode Island 


oomet 


PAYROLL BOOK 


’ 


L 










and Homeowners 











4802 Loma Vista Ave. - Los Angeles 58, California 























easy to show’! 
easy to use! 


.and a cinch 
to sell 


CURTIS “Add- On” Desk Enclosure 





-4~ 
' 
r 
' 
They're brand new! When customers see them, they want o 
Adds 30% ! : 
, or more . that’s why the new Curtis Enclosures are a real 
more working | spring tonic for your profits. These enclosures fit perfectly 
| 
space, cuts ' in any office [ ow cost, assemble in three minutes. Fasten tight 
' 


by self-adhesive. Made of steel and EXTRU-LITE fiberglass, 


fit desks from 42” to 60” wide. Order now! 


noise and 
drafts! 


Write for Literature and prices. Manufacturers’ Representatives 
{ few choice territories open. Inquiries invited 





From the makers of Curtis Aluminettes, 


! CURTIS Office Partition Co., Ine. 
the office partitions of tomorrow! 72 


22 Liberty Ave., North Bergen, N. J. 








136 OA—12/59 





oe] 


10th District Notes 








GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 


Out in this mile-high coun 


try, a hundred thousand nim 





rods have taken to the hills 
i-hunting. October is open 
season with some restricted 
x ircas for big vam Appears 

to us hunting ts akin to sell 

ing. Weapor top shap 

ssentials irefully packed 
location and manuevers well 
Alertness. watchtul waiting, tactful approach 

tl rg From here on, it’s up to the hunt 

X roup of nimi mds in th rts. Thes 
for opportunity to serve and sell 

Their weap Trained knowledge, ability and willing 
handise, a sharp pencil ana order book 

Expand tl 1 a bit and you have the pict 

From our ¢ rnor Al. BACHMAN (Greeley) comes 
District 10 was better represented at th 

( nicago co tion this year than wu previous years 
Both dealer 1 Travelers he says. Thanks, Al. We're 


well as numbers. We wonder how 
I sober thoucnht ind subsequent d sions result 


onventions real 864 dollar ques 


DOIN’S OF THE BOYS: Jim CoNWeLL (Eag 


Francisco 


pP ) has returned to Denver from § 

10! Has plans will tray is yet no 

ouncet t. GeorGe (DappER) FEeELEY (Denn 
San Francisco attend his company 

Pres. LLOYD JOHNSON told Travelers at lunch 

der way toz annual Christmas party 

Don Maas (Joe M. Davis) was working 
heon visitor recently. Also enjoyed 
sit with Git Weiss (Weiss Mtg). JOHN BURNs 

R. L. Smith Co.) and DONALD KREGER ( Royal Metal) 
mbers. Welcome fellas. BoB Ret 
American Pad) working the territory, also lunched 
Co igain, Bob. Back again after several 

veeks was FRANK (ALMOST A STRANGER) Lipp (Es 
rook). Frank's son and family just relocated in 
Denver which made Frank more chipper than usual 
Congrats to the SHEBLES—Dick and Laura upon ar 
1 rousing three ‘burps’ for these 
Dick rea rep for Lyons with little or no steel 

() th t-SO- 200d side 1s word that Tom KELLEY 

Denver (Armstrong Caster) ts in V Hospital re 
y fro heart attack. And our good friend Frep 
ROBINSON (Golden) veteran stationer and life mem 
Ss in ser s condition. Fred has been in ill health 


urrently is being cared for at Sands 
Hous Vest 26th A Lite Member Gus Luipt 
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The following is published by International 
Business Machines Corporation, in accordance 
with the provisions of the Final Judgment entered 
Jan. 25, 1956, in Civil Action No. 72-344, United 
States District Court for the Southern District of 
New York: 


SECTION V 


(a) IBM is hereby enjoined and restrained from 
acquiring anv used IBM tabulating or electronic data 
processing machine owned by another person or the 
Service Bureau Corporation hereinafter provided for 
in Section VIII of this Final Judgment otherwise than 
as (1) a trade-in on a purchase of a tabulating or elec- 


2) a 


tronic data processing machine from IBM or | 
reasonable credit against sums then or thereafter pav- 


able to IBM by a customer. 


(b) IBM is hereby ordered and directed to solicit, 

in the manner specified in the provisions of paragraph 
c) of this Section V, from dealers in second-hand 
business machines orders for the purchase of any used 
IBM tabulating or electronic data processing machines 
acquired by IBM pursuant to paragraph (a) of this 
Section V. The price charged by IBM for any such 
machine shall not exceed 85% of the price computed 
pursuant to paragraph (c) (1) of Section IV of this 


Final Judgment. 
(c) IBM is hereby ordered and directed 


(1) within one vear after the entry of this Final 
Judgment, and each six months thereafter for a 
period of five vears, to cause the provisions of this 
Section V to be published in at least two trade jour- 
nals of general circulation among dealers in second- 


hand business machines: 


2) commencing one vear after the entry of this 


Final Judgment, to furnish at intervals of not more 
than 30 davs to all dealers in second-hand business 
machines who shall within the preceding 180 days 
have made written requests therefor, and to at least 
one national trade association of such dealers, a list 
of all tabulating and electronic data processing ma- 
chines acquired by IBM pursuant to paragraph (a) 
of this Section V since the date of the making of 


the last such list, and the prices thereof; and 


(3) to keep all machines listed in the information 
furnished pursuant to subparagraph (2) of para- 
graph (c) of this Section V available for inspection 
and purchase by one or more of such dealers for a 
period of 60 davs after such information shall have 


been furnished. 
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has not been too well lately. Our prayerful thoughts for 
these and others who are ill are appreciated by them and 
theirs. We who are yet strong and able benefit now 


from the efforts of those before us 


With the Dealers: It's Shaffer Company (Jor SHar 
FER) Roswell, N. M. now instead of Hendrix Offic 
Equipment; Kistler’s (Denver) has opened a branch 
store in Colorado Springs; Rio Grande Sun has an office 
supply department (Espanola, N. M.) Salida (Colo.) 
Office Supply is comparatively new with JOHN Wi 
LIAMS at the helm. WAYNE BASHART is top banana at 
Office Supply Co. (Las Cruces, N. M.) Truth or Con 
sequences, N. M. (formerly Hot Springs) is home ot 
Smith Office Supplies. Parker's (Farmington, N. M.) is 
a recent newcomer. Welcome and best wishes to all! 
What's with the rest of you travelers and 
have the news, please. 


dealers—let's 


Little* girl, whispering to mother in church ser 
“Can we go home after the next commercial 


llth District Notes 


Virgil Meskel, Correspondent 
2957 N. E. 54th Ave., Portiand 13, Ore. 





DELBERT JOHNSON, formerly of Shields Book & 
Stationery of Richlaad, Wash., has recently replaced 
BoB STRICKLAND as a jobber salesman for the J. K 
Gill Co. of Portland, Ore. Bob has resigned his positior 
with Gill's to become manager of the stationery depart 


for the office, 


A TRIM NEW CHAIR BY 


JASPER CHAIR COMPANY 


Available in Genuine Walnut or Quartered Oak 
Upholstered in Genuine Leather, 
Elastic Naugahyde, or Gros Point. 
Seat: Paratex Pad and Cotton over Flexibase. 


Hinged back 
features 
four-way adjustment. 





THE RIGHT CHAIR AT THE RIGHT PRICE 
JASPER CHAIR COMPANY 
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ment for MORRIE WATKINS, owner of Kenwood Press 
in Tillamook, Ore 


Les CARPENTE! manager ot the Moses Lake, Wash.. 
branch of Church & Nelson Co., is back on the job 
again following a serious automobile accident about a 
month ago. Les came out of the wreck pretty well 
banged up. He suffered two broken ribs and a broken 
knee cap. In addition, his jaw was broken in five places 
Les is still on crutches, and on a liquid diet because 


of that jaw, but glad to be alive. 


Just heard some good news and bad news concerning 
RAY FAYE ( Westera Tablet ) Ray is the proud father 
of a new baby girl, and then what happens? We under- 
stand Ray has himself a car wreck. Word is that he 
suffered a broken leg, a broken arm, and scalp lacera 
tions. I’m sure Ray would appreciate a card from some 
of you. His address is P.O. Box 496 Kentfield, Marin 
County, Calif 


HAROLD ALLEN of Allen Stationery, Wenatchee, 
Wash., is pretty busy these days building a new home. 
Harold says that keeping ahead ot the builder with 


material when he needs it is no small task 


Tom Haines has resigned his position of manager of 
the stationery department of Standard Printing & Office 
Supply of Portland. It appears that the call of the road 
became too strong. Tom is returning to his old job at 
Pacific Stationery Co. of Portland, Ore 






NO. 926 UBS 


JASPER, INDIANA 
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ADVANCO PUNCHLESS PAPER HOLDERS 
Hi-Strength, Lo-Height, Split Second, Super Tight 


9¢hless bind 


« 


f 
3 









“ 


PROTECTION 





Give it the SHAKE & PULL TEST! 


pag Peay a thin tissue sheet against pull- ONLY 9 PARTS — Base, and Spring Steel, 
| Long Length, Flat Compressor. 


Works with fingertip pressure. No Wires. No Coil Springs. Never 
Loses Its Shape. 


SIMPLICITY ITSELF! 


Lo-height means minimum chafing and wear on the binders. 
Compare the height! Compare the length! Compare the grip! 
Eliminates paper sheet punching—holes that can tear. Expedites 
quick insertion and removal of sheet from any place in binder. 

Bulldog-grips 14” capacity (appr. 150 sheets). 
POPULAR PRICED FOR VOLUME SALES & PROFITS. 
IMMEDIATE DELIVERIES—ANY QUANTITY. Letter & 


legal sizes: red, gray, black. Packed completely assembled, 
25 to box. 


Send for catalog and price sheet, or ORDER TODAY! 


MADE IN USA REG US PATENT OFFICE 


Holds up to 12” of papers or magazines ADVANCO PRODUCTS, INC. 
against shake-out. Try it! 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 
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Golden Streale 








SPIRIT DUPLICATOR 


Clean, sharp copies without ink, gelatin, type or ribbons... the speed and efficiency of an 


all-electric operation, plus the most advanced features found in any spirit duplicator! 


Finest hammerloid finish keeps clean /onger, keeps beauty /onger. 











Engaging one lever locks master— 
starts cylinder—feeds paper—counts 


a. 
ne 
SY l= 
d oS 
—+4 SS 


last sheet fed shuts off 
machine and master cy!- 








All working parts com 
pletely enclosed for 





Margin-Adjustor in- 
sures even, perfectly 






































Pilot signal light indi- 
cotes electric current 








impressions automatically inder halts safety. aligned reproductions. is on. 

—s. ag 7 D 

For full detai/s on our complete line of Spirit and Stencil b 

Duplicators and Supplies, Write Dept. OA-23 R 

n 

copy-rite pb ¢ 
\ 4 py d 1201 West Cortland Street * Chicago 14, Illinois . 
wesese SePticaToR Redwood City, Calif. * Brooklyn, New York ; 

AND SUPPLY 
OA- 


140 


OA—12/59 


Eastern OMDA 


nNiinwed Tro page OS 


said that thus 
effort 


Photocopy & Business Equipment Corp 


too manv deale much 


rs have expended too 


OO know how. In addition to product knowl- 

ige dealers ist know applications and be able to 
st he suitability of their machines. This prob 

y will ployment of at least onc photo copy 
The last address of the morning. “Are Management 


an ff 





S ( & Bus M Cor 
x \ ‘ ( 
( Business Machines. Union, N 
Ss ll. B ighs ( 1 
Hach ington Rand 
Valter S. I tson, OFFICE APPLIAN‘ 
Art H North A rican Phillips Ce 
OW. Pes ' McBee Cory 
Sap} Your Sales Strength was made 
W. W. Pennels, director of distributor development 
McBee ¢ Management decisions are taking 
) { [ essary, according to Mr Pe nnels 
( sequ ly ng time and effort, so much needed 
the current market, is reduced. Step-by-step, the 


ement pattern that would speed 


nlinted page 143 
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OA REPRINTS 


The following reprints are available at 15c each: 
1—Create the Time to Sell School Supplies 
2—Demonstrate to Sell Phone Amplifying 
3—Partitions Lick Space. Sound Problems 
4—How to Determine Your Break Even Point 


5—Office Furniture Nears $1 Billion Status. A specia! 
inalysis of census data by OA’s Research Bureau 


6—Discount Selling Spreads Its Tentacles 
7—Basic Color Guide 


The following are available at 25¢ each: 


10—What's Happening to Office Furniture? A hing look 
1t a primary segment of the Office Equ nt ndustry 


12—Color Is Your Business 

13—3 Out of Every 4 Dealers Sell the Complete Office Interior 
14—Business Forms Sell Best When You Sell Ideas 

15—Copy Machines . . . Developing a New Market For Supplies 


16—Electric peu Rental Plans and Office Machine 
Leasing pportunities 


The following are available at 50c each: 


20—Today's Best Buy — Office Machines. An extensive study 
by OA’s Resear ch Bureau comparing the big price in- 

consumer items with the lesser rise 

Excellent sales ammunition 


creases in general 
n office machine prices 


21—Fixtures—Tools that Make Retail Merchandising a Success 
or Failure. 


24—A aanoe Market for lnk ee Instrumente. An ana 


: larket r jisplay and pr motion piay 
ng ft fit and a report of deal views of bal 
-hand 
25— Dealers’ Opportunity in the Log a my 8 World of Automa- 
tion. A pene trating = ration I ie in the 
Ket tor £ ness rT xt n acces ind supplies 
z report of manulacturer willingness to hel; 
1ecCler x case history of a dealer now selling automation 


pi ana accessories 1 comprehensive st of sources 
supply tor automation merchandlis¢ na a giossary ol 
1utomation tert This virtua 1 handbook 
eq in the ex} mung market f business 

° 


The following are available at $1.50 each: 


22—The Salt Lick. A compilation of 47 briei intensely 

practical essays written fcr salesmen by 2 successtu 

man. L. R. Addington, Vice President of Art Metal 
nstruction Company 


23—The Ad-Viser. A 76 page bookle jealer adver 


tising that appeared in flice Appliances 


Circle the number of the reprint and enclose this coupon 


' with the exact amount in coins, stamps or check. 





NTe ee ee 


Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Blvd., Chicago 6, Illinois 


Enclosed please find $————— to cover the cost of the 


booklets circled below: 


1 2 3 a 5 6 7 WW 2 I WW PS 
1 #17 #20 21 #22 23 24 25 
Name 
Position 
Firm 
Address 
City Zone State 


[] Check here for quantity prices on items circled. 

















HEDGES files your | CONSUMER ADVERTISING 
RECORD YEARS! 


A — HEAVY DUTY POP’LAR WOOD 
TRANSFER CASE 

B — GREEN EDGE CORRUGATED 
STORAGE CASES 

Cc — “DANDY” TOUGH 
CORRUGATED TRANSFER FILE 

D — THRIFTY ALL STEEL 

TRANSFER CASE 

























HELPS MAKE 


RITE-LINE copyvuoitper 
A READY SELLER... 














4 d SELLS AT BESIDES: 
@ it's an excellent door opener for new business 
@ ges | 775 @ Has an outstanding price advantage 
@ Requires no service 
MANUFACTURING CO. TAX EXTRA @ Takes all widths of copy up to 20 inches 
2793) WENTWORTH AVE. hgh Higher moet @ The Line Magnifier is available as an extra 
















CHICAGO 16, ILLINOIS 
“She Line... 
that makes things Easy to Find 





And RITE-LINE Corporation does not compete with its 
dealers. For full particulars, discounts, etc., write to: 









RITE-LINE CORPORATION, 4209 39th Street, N.\W., Washington 16, D. C 


60; 


by First Selling 


Ss V2, CALENDARS 











Start Planning for the 


Selling 







602 BILTRITE PEDESTAL TABLES 


—_ 





TOP-BOARD SIZES: 


No. 602-1—23"x31” 
No. 602-2—24"x36” 
No. 602-3—31"x42” 
No. 602-4—38"x48” 
No. 602-5—38”"x60” 
f No. 602-6—38"x72” 

No. 602-7—44"x72” 


PREFERRED by AGENCIES and STUDIOS 


New...steel end channels for more ac- 
curate draftsmanship! The first table to STARK... P 
feature a full-length guard rail and ser- 
rated arcs on size 38” x 48” and larger. 


© Easy To Read 
® Easy To Use 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 


{ Two stabilizing wheels plus easy grip grade, white — 164 paper. Stands available in bronze and 
handwheel provide fast and easy tilt and grey. DAILY FIGURES ON SMALL MONTHLY PAD 
) PRINTED IN REVERSE FOR QUICK REFERENCE. 
Slot punched for neater appearance after removal of page. 
No more perforation. 
write or phone for complete details 


STARK CALENDARS dxcorporated 


height adjustment. Minimum 3234” to 
Maximum 42%“ high. 











ANCO WOOD SPECIALTIES, INC. 


71-08 80th Street, Glendale 27, New York 100-112 BISSELL ST. * PHONE? “< + JOLIET, ILL. 
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continued from page 141 

the processes of solving management problems, par- 

s problems. He concluded by urging 

lisciplir n personal and work habits, fortified by 
Cnink nd ‘beaver’ activity 

the Tuesday morning business session Jim Ward, 

Ames Supply presented a sharply pointed address 


‘Mak g More Profit in Used Office Ma 


s.’ The first step is to know costs. Lack of this 
wledge has resulted in many dealers selling used 
nes, rentals and service at less than cost. After 
several sles of below cost prices, Mr. Ward 
ted bonus system which granted to all em- 


: entage commission on increased, 
table business 
, Big Market for Automated Supplies 


Next on the agenda was a presentation titled, ‘‘Auto- 
Mystery or Opportunity for Office Machine 


Dealers AV Lennartson, editorial director of 
OFFICE APPLIANCES, challenged dealers to take ad- 
tage of the great potential market in accessories and 

s for automated equipment. Although recogniz- 

the complexities of office automation, Mr. Len- 
tson pointed out that it is no more necessary to be 
tronics pineer to sell accessories and supplies 

s to be an expert in internal combustion engines 

to operate an automobile. This does not mean 

taking full advantage of the sales opportunities in 
tion is sy. On the contrary, the only way to 


the mystery out of automation and change it into 
re 1s to study hard and often 


many irces of information, including busi 


shows, | te displays of individual manufac 

DOOKS niversity courses, seminars by man- 

LSS tions, and magazine articles such as those 

October issue of OFFICE APPLIANCES 

sy,’ according to Mr. Lennartson, 
worth all the effort expended.’ 

lictating machines was well stated 

Hant North American Phillips Corp. As 

the dictating machine market has 

Mr. Hanrahan urged dealers to get 

get tl hare. Selling is easier now because 

mpler to use and maintain. The 

ber of dealers in various parts 

have been successful in the sale of 

He said that they found most of 

salesmen, doctors, druggists, 

well as operators of small busi 


Chere’s Gold in Machine Supplies 


S Philadelphia dealer who s ializes in 
s, spoke from experience about 
Si Too many dealers,’ he said, “can’t 
iw bbons and carbons.’ Taking the « p 
I 1 that he ts almost will to tell his 
you this machine if you will prom 
hine supplies fron Among 
\4 . le's « stions were. oper 1 o1 lay a week 
ribbons, urge your ntenance 
144 
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[humb Tacks 





\ 


Variety ot D>IzZes Style 


Noestina aelittiel-t45 OUAL ITY 


bre) adie) ae leslelelaa.lila = 


NESTING PIN 
I30th Street 


TICKET CO., IN« 


New York, ~ 








STA-TITE 
Otfiee 


PRINTING OUTFITS 


Featuring the most versatile 
rubber type made... for make- 
your-own rubber stamps... 
® SELLS ON SIGHT! 
® $O PRACTICAL! 
® $O ECONOMICAL! 


STA-TITE RUBBER TYPE is practical 


for use with flat, rocker, roller, 








It's the newest, most revolu- 

tionary development in com- 

mercial and industrial rubber 
type wherever quick changes of 
copy are needed for marking any 
material or product. Has almost 
unlimited use in factories, shops, 
stores and offices 


olf-inki h 
self-inking, Peg. OF Rand SOMP  STA-TITE TYPE is self-cligning. Ne 


tools or special spacing needed. 


STA-TITE TYPE remains instantly, 


easily interchangeable at all 


mountings. Can also be used 


with hand stamp presses 

STA-TITE TYPE in all sizes and styles 
of type will lock easily and align 
in STA-TITE CUSHION BASE. All 


sizes, ‘se’ face or larger, can be 


times. 


STA-TITE TYPE is the most practical, 
inter-mixed and inter-changed on most efficient, and most economi- 
cal of all styles of interchange- 


able industrial rubber type! 


any mounting. 

STA-TITE TYPE requires only finger- 
tip pressure for arranging copy in wy 
eo GREATEST SELECTION OF SIZES AND 
STA-TITE TYPE is non-slip, non-skid. STYLES plus LIBERAL PROFITMAKING 


will t shif 
= oe a, See DISCOUNTS. Write for 2 color cat- 


ositive positioning f ki 
Sn ee ee oe alog and brochure. 


use. 


CONSOLIDATED STAMP MFG. CO, INC. 


CHICAGO « DALLAS « | ANGELES « NEW YORK TY « SPRING VALLEY, N.Y «1 
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5 men to look tor opportunities to sell inked ribbons or 
PI ‘ 
every service call, and use coupon books ' 
* ' ; , 
+ 


Just before th innual election of officers, a repre 
' , : 
We LOVE ‘em! siadhd ah Temcaitiend: Citi, ti diated ee 4 
>. 
chures explaining tl rganization s consumer shoppe! ; 
In a hurry? Check your Ard Catalog No. 17 and wire enilite Re afiered to retail meschants 4 
‘ . oS | » i . Jil i ‘ al it 4 al 
or phone your rush orders for quickest delivery! , 
Booths, cofeteria Fixtures, special Stools, swivel gories, including of achine dealers if 
Chairs, reception Furniture, chrome Tables, folding Elected to | 1 +h, ssociation for th ’ 
room Lecterns Tables, Formica . ! Cad ! t tl I i { i iF 
Costumers Lounges tops wer Noel Gre r. Grover Ty pewriter Ser Upper : 
Counters Show Cases ; ri : 
Darby, Pa., president; Robert Woletz, Modern Busines 
Machu s Co Newark N | vice president Mrs. Al 
bert Edwards, Edwards Typewriter Exchat West yi 
Reading, Pa., secretary; Sam Stein, Quality Off Eq s 
nt Cory] New Yor! N.Y treasure! 7 
Galen Hall, Wernersville, Pa was chos as the : 
site of the 1960 cor tion. The exact dates are not set 
, 
l th the next assembly will be he ; 
about the middle of October 





FOLDING TABLES 


Self-locking steel legs in aluminum-like finish; stainless steel moldings 
and 2” w-od rims add strength and beauty. Fold to 3” height 


New Insurance Plan for NOMDA 


LOW LIST PRICES! (Usual Dealer Discounts) Major medical, surgical, and hospital insurance 1s 


now being made available to members of the Nationa 


No. 830F (illust.) 96”x30"x30". Genuine Formica top, Of Macl Deal " iation. Thi the latest 
( IVLACTIIING CaicrTs JASSOCI. 0 S 18 ne ates 


eer rere vies $65.90 : 
No. 830M. Same with Masonite Presdwood top $39.90 in a series of new benefits rendered to the dealers of this 
No. 836F. 96"x36"x30". Formica top $75.00 organization and ts tl limax of many month's working 
No. 836M. Same, Masonite top .. $47.90 


and } lanning 


This plan follows group life insurance which was 


4 
Ba ach MANUFACTURING co., INC. made availabk a year and a halt apo and met with yen 


rous response. Leaders of the Association hav x 
13° VINE STREET oe — EVANSVILLE, INDIANA 7 2 sd ‘ats Ca ocia e € 





pressed great confidence that these new activities will 





be re sponsible for considerable growth in me mbe rship 


, F For the present, the insurance will be confined t 
the Uu orld s largest selection of members of NOMDA’'s 43 local associations. It 1s hoped 
that all members can be brought under. the major med 


ical, surgical and hospital protection in months to con 


Select ROUGH and REBUILT 





(-) FF FF iy (4 E Philadelphia Honors Richard B. Yeo _ 
Honor guest of the 54th annual banquet of the Phila 
delphia Stationers Association Nov. 17 was RICHARD B 
YEO, who was 85 on the day previous 
EVERY MAKE — EVERY MODEL Fellow stationers paid tribute to Mr. Yeo on con 
AT TREMENDOUS SAVINGS! pletion of 70 years with the Yeo & Lukens Co., Phila 
F - delphia, which has been in operation for only 10 years 
* ADDERS BOOKKEEPERS CALCULATORS longer. The original Yeo was his uncle 
i COMPTOMETERS « BANKING MACHINES For many years, Mr. Yeo served as vice president ot 
i —_—_ ADDRESSING MACHINES the Philadelphia Stationers Association. He was known 
4 as a cheerful man with a booming voice and laughter 
CABINETS AND SUPPLIES Until a heart ailment slowed him up last June, Mr 
—_———-@ OFFSET and DUPLICATING MACHINES Yeo was at his desk daily from 8:30 until 4 








h SELECT ROUGH — machines complete and in operating con 
dition for quick reconditioning and sale 


REBUILT — machines guaranteed to LOOK and PERFORM like Excuse Us Please 


| new KA 
: Teelbitiy JA A New Products item ippearing in the October Issuc ma 


on page 94 described a memo dater as manufactured by 





S. C. Johnson & Son, Inc. Actually, this item is manu 


NTERNATIONAL OFFICE APPLIANCES. INC. tactured by Brown and Bigelow, 450 N. Syndicate St 


. —_ 6 
epartment Store of Office Machines St. Pau!. Minn. The memo dater does contain a stamp a 
a“ WwW 
326 Broadway, New York 7, N. ¥ ing unit made of new Porelon plastic under license from 
WOrth 2-3200 M 


Johnson's Wax 
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boantst | tl BE) sp of 


hi TOUGHER THAN sree) 
(WHERE If, COUNTS) 


‘ NOW, famous “DensiwooDR)" is ALSO used for 
the exposed edges of the new modular desks and 
units. Being many times harder than normal 

wood, “DensiwooD"’ eliminates wear, mars and 

dents in these scar-prone places. No more snagged 


; nylons, more lasting beauty. Only ‘‘DensiwooD"’ 
, ‘ provides that ‘‘built-in"’ protection. 
Most better known desk monufacturers use 
f DensiwooD"’. Write us for a list of the progressive 
‘ users of this outstanding feature. 


LUNDSTROM LABORATORIES, INC 
132 Smith St., Herkimer, N.Y. 
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a tip from Beauchamp the efficiency expert... 


‘an index tabbing 
that saves up to 
56% typing time” 

























Beauchamp’s right! AlCO's Typerite 
index tabbing and inserts fit the spacings 
on your typewriter. The line space lever 
automatically up-and-down centers 

titles on inserts . eliminating time 
consuming soft roller centering 
previously required 





6" strip of durable plastic tabbing is 

easily cut to exact length of title inserts. 
Tubular top for strength and easy title 
inserting, gummed linen skirt for secure 
attachment. Choice of 8 colors and 3 sizes. 


AVAILABLE AT YOUR STATIONERS 
or write for samples and prices. 


G. J. AIGNER CO, 
426 S. Clinton St. 
Chicago 7, iilinois 


Plants in Chicago 
Rochelle, Illinors 
New York and Calif. 


DEALERS! OVER 200,000 CUSTOMER READERS* WILL SEE THIS ADI 
* consumer readers of business magazines carrying this AICO advertisement, 


Ring-Up Sales And Profit With... 


~, 


> 


Insulated, 
FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
. in DECORATOR COLORS 











LITERATURE 
AND PRICES 
ON REQUEST 


~ 





Cons D 


LABELS 
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ONLY The ‘‘Precise”’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

® Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

@ Every Board Completely Guaranteed 


You offer the finest in the New “Precise’’ Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 


background speed accuracy and a pOPULAR Sizts 
: : ' eo. I—101/.” e 
—s —_ a 5,6 & Ne. 4-121, "—Blede 
ve special Safety spring. No. 5—151/."—Biade 
The “Precise” is a steady seller Ne. 6—181/,”—Blade 


wherever displayed. No. 7—24'/,"—Balde 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 








eats more 
Cleanliness 
ina LAWSON “Highboy’” 


...Wwith or without 
Dome Top! 


Now you can get the 
LAWSON No. 110 Highboy util- 
ity waste receptacle with or with- 
out the new #2721 Dome Top, or, 
get the Dome Top alone for High- 
boys already in use. Built of 
sturdy steel with self-closing 
stainless steel push door, Dome 
Top is finished in white, grey or 
olive green enamel to match re- 
ceptacles. No. 110 Highboy has 
that extra capacity for trash or 
litter too plentiful for ordinary 
waste baskets — in washrooms, 
stores, offices, institutions. 
Warehouses in Principal Cities 


THE F.H.LAWSON CO. & 
ry » i IN<¢ INNAT] 4. OHIO 





Overall Height 37 





LAWSON PRODUCTS ARE NATIONALLY ADVERTISED 
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General Gilbert Gold Coin Winners 


The General Gilbert Corp. held a running contest 
during the NSOEA convention at which gold coins were 
given as prizes plus a grand prize of a gold General 
adding machine 

The gold machine was won by A. K. THOMAs of the 
A. K. Thomas Co., 347 Common St., Lawrence, Mass 

Winners of the gold coins were: 

Don BRANHAM, Branham’s, Inc., Oklahoma City, 
Okla.; WARREN MILLER, Valley Stationers, Sherman 
Oaks, Calif.; Mrs. H. CALDWELL Harper, Harper 
Bros., Inc., Greenville, $§.C.; and MARSHALL SHERMAN 
Krill Office Supply, Chicago, III. 

Also Mrs. RICHARD BLAIR, Kent Office Supply, Kent, 
Ohio; E. Gitties, A-1 Office Equipment, Hawthorne, 
Calif.; Mitton Bocu, Fiddler & Chambers, Davenport, 
Ia.; and GORDON WALLER, Bailey Typewriter Ex- 
change, Fort Dodge, Ia 


New Building Increases Harter Output 


Completion of a new building which provides an 
additional 42,500 square feet of manufacturing space 
for the Harter Corp., has been announced by ROBERT 
W. Cove, general manager. 

The new building increases productive capacity by ap- 
proximately 20% and will be used to manufacture Har- 
ter's executive and office chairs as well as to fill contract 
orders. It brings to 120,000 square feet the total floor 


space available to the firm. 








Adjustable OPNWINBO metal tabs make it easy, eco- 
nomical to expand or revise present filing system; 
start new systems; or convert to shelf filing. Avail- 
able in | and 2 inch widths, the tabs are complete 
with clear or colored plastic label covers. 


Write for information on the complete line 


EXET . 
For more than 60 years, a complete line 
of time-saving signals and indexes 
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TH, INC, 4 











NO FREIGHT TO PAY 


WITH 
TEX-N-SET 
BUSINESS FORMS 


Now you can maine 
Sell Quality 
Snap-Apart 






Forms at a low, 
delivered price 







NEW =) 
BUSINESS FORMS 
CATALOGUE NOW AVAILABLE 


Write Today on Company Letterhead 
fo) aa BY -to (=) aE OMe tle dlote att) 


2 WEEK DELIVERY 
On Repeat Orders 
Or On Orders NOT Requiring Proof 


TEX-N-SET MANIFOLD CO. 
Div. Dudley Hodgkins Co., Inc. 
115 E. Abram Arlington, Texas 








immediate 
shipment on 


complete line 








WORK BENCHES 


STEEL SHELVING 
HANDICABINETR 
BENCHES 
STOCK CARTS 
Even t gh some areas are SERVICE TRUCKS 
- i to ne STACKING BOXES 
PARTS BINS 


SMALL PARTS 
end y CABINETS AND 
See for rself CASES 


le BAY grow! 





BAY PRODUCTS DIV. 


iMERICAN METAL WORKS, INC 


1837 W. Cambria St., Phila. 32, Pa. BAldwin 9-1805 
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A proven way 
$ to accumulate 


$ money 






















STEERS S<7R ONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Treys 
Teller's Moisteners * Currency Rocks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * 
Kwertet * Tubular * Gunshell 


Duzitoll 


BILL STRAPS 
Federal * Colored * 


f 
Write for information! 


Banding 






HANNIBAL, MO. 





THE C. L. DOWNEY CO. 





You Get 
SAME DAY 
SERVICE 


: 
SEALS 


NOTARY and CORPORATION 









#1 Pocket Seals 


$00 


Sold Only Retail List 
Thru Dealers DEALER DISCOUNT 40% 


LOUIS MELIND CO. 


3524 N. CLARK ST. CHICAGO 13 
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MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND. 





HASCO’S 
rover: BRAND 


Retails for 


$15.95 each * 


- 


Eliminates SLIDING ... SLIPPING ... VIBRATING . . . NOISE! 


This new RUBBERIZED CUSHION 


"typewriter slip" . . . even when carr 
actually permits tilting almost twice a 
office machine . oa proof positive that r 


this surface under normal operating 


Send your order today! Immediate 
in your area to offer this revolutionary + 
* Slightly higher West of Rockies 

ORDER TODAY! 

No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking caster 
Available with Formica Top. Drawer. and in Chrome, at slightly additiona! cost 
Shipped set up, ready for use — 2 in — 42 Ibs 


manufactured and guoranteed by 


err: Pa Oe > CD >) = a) OF OF 


822-824 Spruce St. © St. Lovis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 


for the man 
who 
boomed 















| T F ene — 

|] ———— A 
} = SS one > 
PT Lr} f\~ 
Bee ™ apt”. Hale's three new 
| — t | a 1100 groups now give 
= your customers the 
5 — widest design choice . 
if r custom-built appearance 
f at down-to-earth prices. 





In shaped wood le gs, 
tapered brushed brass 
legs or box base, the 
1100 series will fit 
perfectly in any 
modern office. 


Illustrated: 1148 
Winthrop with 
shaped wood 
legs. Sketched: 
New Yorker box 
bases placed 
end-to-end. 





Hove you seen Hale 
traditional cases in 
sectional and solid 
end or the dra 
matic 1000 line 
series? Write today 


INDUSTRIES, INC HERKIMER, NEW YORK 
Bivis ™ prt Kale, MANUFACTURING CO 
a 


YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS . . 
TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! 


John K. Robinson Forms New Firm 


JOHN K. ROBINSON of Findlay, Ohio, announces that 
he is no longer a manufacturers’ representative in the 
office supply field. Instead, he is identified with the 
newly-formed Findlay Industries, Inc., 400 E. Walnut 
St., Findlay. 


Although at the moment this new firm is primarily 
engaged in the manufacturing of automative trim, th 
equipment lends itself to the manufacturing of several 
office supply items if such production is decided upon 
in the future 


Since 1950 Mr. Robinson has represented the Pickett 
Slide Rule Co., V. & E. Manufacturing Co. and the Oak 
ville Co. division of Scovill. He states that his associa 
tion with these thre« companies has been “a very won 
derful and rewarding experience. I want to say thanks 
to the people for whom I worked and the hundreds of 
friends and customers I have made in the industry sinc 
1945 


Office Designers in Conference 


A two-day conference of office designers from the 


Middle West was held October 16 and 17 in Indian- 
apolis to afford an exchange of ideas and solutions to 
problems. Miss SALLIE WILKENs, head of the design 
department of Business Furniture Co., Indianapolis, was 


in charge of arrangements. 








MAKE THE 60°S SAFE'R with 
SCHWAB'S “New Look” SAFES 


“Rugged Quality 


Since 1872" 
. & 


The same high quality line 
Redesigned, Modern Styling 
and Colors. Complete line of 


Insulated Products 
® 


Model 1842 CT 20 Pictured 
here is one of many SCHWAB 
Models with the ‘New Look". 


Over-night service from near- 





by warehouse. 


Dealer inquiries invited. Write or wire today for complete 
information and prices. New literature available just off the 
press. 


“Our Products are your SAFE Protection” 


SCHWAB SAFE CO., INC., Lafayette, Ind. 
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Mr. Stationery Dealer: 
LET APSCO PUT YOU IN THE MAIL-ORDER 
BUSINESS IN YOUR CITY — FREE! 
Wa t pie, q uple your sales? 
Ay ndising Test Laboratory has developed a whole 
f notion campaigns that have helped other 
sharpeners, staplers, punches, and staples 
Al S¢ free everything you need to put you in the mail- 
Je sine r cit These campaigns are built around pro- 
s that Apsco imprints with your name. 
ind again, t re all f r e e ! ! ! You don't even incur any 
i I t xpense because you put these stufiers im your 
1 Send out your invoice 
¥ y magic of mail order advertising. The 
re y the more that come back to you filled out with 
i delay. For f lata, write Apsco 
Pp ts, | D Promotion Campaigns, P.O. Box 840, Beverly 
H ( 











NEW <ow- (Cost 


MODEL FH-S 
FOLD-0- MATIC 
Electric Folding 
Machine 


FOLDS+ CONVEYS «STACKS 
120 SHEETS PER MINUTE 


any fold...any stock... aufomotically! 


THE PRINT-O-MATIC CO., INC. 


724 W WASHINGTON BiVI * HICAGO 6 fl 





CARDINELL CORPORATION, MONTCLAIR, N.J. 





Want BEACH 


Start right in ‘60. Stock and 
show the Sales Leader... 
in this compact, handy 
Counter Display 
Shipping Carton 


and you will sell 
BEACH'S on sight! 
Write for 


Samples, Prices 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 
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ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 


Oak or Birch 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths 


Send fer Circulars S8SWOA (Weed) & 56-OA (Steel) and Dealer Discount. 


Il. D. COTTERMAN 


SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federol, Stote and City wage 
tax reports for processing in one operation. 
Forms specifically designed for NCR, Bur- 
roughs, etc. 

STOCK FORMS—invoices, Bills o° Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 


IMMEDIATE SHIPMENTS right from stock 

















123 W. Spring 
Naperville, tlinois 




















Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 


APEX BUSINESS SYSTEMS 


540 PEARL ST. NEW YORK 7. NY. * Phon 















The World's 
lorgest 
Independent 
Rebuilder of 
Office Machines 


SUPERIOR Yi seas: 
TYPEWRITER — 


Select Rough and 
Rebuilt Manual and 

Electric Typewriters 
e Adding Machines 


e. Calculotors 


Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York /3,N.Y. © WOrth 6-2626 











MA R K 1 ae) 902p S. Wabash Ave 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


of acetate 


Chicago 5, ll 


resistant 








transperent cellulose 


We build to fit your 





porticular need 


Write us details 
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<UX> MONEY - MAKING SHARPENER 





ORIGINAL 


because .. . DUX is PREFERRED 
by those who know QUALITY. 
CRAFTSMANSHIP .. . and the 
VALUE of saving TIME AND 
MONEY ...DUX is a PRECISION 
instrument .. . always at your 
FINGERTIPS ... PUT A DUX 
DISPLAY box on your counter 
DUX SELLS itself! VARIETY OF 
DESK & POCKET MODELS for 
every HOME .. . OFFICE , 
STUDIO .. SCHOOL 


WHEN YOU order SHARFENERS 
» » « ORDER DUXI 


Represented at All Major Shows 





@ New Vibrant 
Colors 
®@ New Sales 
Angle 
© New ® Eye-Appealing ® Self-Selling SS 
Display several boxes of 
these most attractive and 
unusually new type clips 
and see for yourself 
how fast they move! 
Totally different 
than any other clip 
on the = market 
they'll make money 
the first day. 
500—$1.25 
400——-$1.00 


Represented At 
All Major 
Shows 
: : Actual Size 
FRED BAUMGARTEN 


1000 Virginia Ave., NE. Atlanta 6. Goa. 


"Rock-lt 88" 


OFFICE CHAIR 


FOR EXTRAORDINARY COMFORT 


RE 


RICHCRAFT 
FURNITURE CORP. 


P. O. Box 2353 Tulsa, Oklahoma 











cooperates! 


ee the backing of WRITE'S intensive service, it’s 
easy to increase your profits on carbon paper and typewrit 
: ribbons. Get details! —— 


WRITE, INC. “*°\#rser"sasepart ain!” "-" 
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Ames Honors Frank Marshall 


FRANK MARSHALL, a retiring employee of 50 years 
service with the Ames Supply Co., was honored at a 
luncheon given by the firm September 15 at the Bis 
marck Hotel in Chicago. Many of Frank's associates 


the company for many years were present 


HAZEN R. Ames, president of the Ames Supply Co 


presented Frank with a clock containing a gold scroll 


suitably engraved Frank R. Marshall, 1909-1959 
upon retirement, after 50 years of loyal and faithful 
Service Ames Supply Company.’ 

In his presentation speech, Mr. Ames expressed deep 


ippreciation ror Frank s untiring service throughout nis 


50-year record. He recalled the beginning of his own 


“toe the mark.” He gave recognition to Mrs. Marshall 
who helped him to serve his employer so faithfully and 
willingly 

In addition to the clock, Frank was presented with a 
bound book of well-wishes in letters, cards, and wires 
from his friends who could not be present 

Marshall in his acceptance speech thanked everyone 
who had a part in making his association with the Ames 
Supply Co. so pleasant. He gave a few comparisons of 
the company at the beginning of his career to that in 
the latter part of his 50 years, and described his 50 yeal 


employment as “fun 





All New for 1960 


THE IMPRINT CATALOG 
MADE TO SELL YOUR 
CUST IMERS 
























@ OVER 16,500 ITEMS 


@ TOP-SELLING BRAND 
NAMES 


@ COLORFUL IMPRINT 
COVER 


@ SPECIAL WEST-COAST 
EDITION 


i 


Learn More About Tt 
Fabulous Catalog Offer 


UTILITY 
WHOLESALE STATIONERS 


641 West Loke Street 
Chicago 6, Illinois 








Write for Dealer 
Literature & Prices 


HARDBOARD FasricaTors, inc. 











S59 BRANCH ST. + ST. LOUIS 7, 
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THE LEADER 
Sit, IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 








ATLANTA DETROIT 

156 Alexander, N.W. 6257 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murrey St. 

DALLAS SAN FRANCISCO 

1232 Crampten St. 545 Mission St. 


CLEVELAND 
1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 











More and More Leading Draftsmen, 
Accountants and Artists 
» 


are INSISTING on 
LEAD POINTER 


Tra- Point 









For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to '*” long without breaking. Just 

insert lead and rotate lid. 


Variable Taper Model 
lets you dial the taper 
you wont. 


SHORT so _—<— 






Write for Literature and Dealer Prices. 








LONG Sa 


OR IN — 
BETWEEN 











ELWARD MANUFACTURING CO. 


Boker Street « 






Coloma, Michigan 










Write Today For New 
STANDARD BUSINESS FORMS 


ILLUSTRATED CATALOG 


Carbon Interleaved & NCR Forms 


2 to 3 week delivery. 

Standard forms for all businesses. 
Customer's heading printed on all sheets 
All forms illustrated for quick selling. 
We ship to your customer in your name. 


MIDWEST ROTARY MANIFORMS CO. 


Manufacturers of Business Forms for the Trade Only 


Box 112 Dept. 09 Caro, Mich. 





Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers “Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 





KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, WY. 
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You Can Make 
VOLUME PROFIT 


utc" tet SENTRY“ 


that sells for $48.55 less than lowest 
competitor — $130.04 less than highest 


Only SENTRY offers so many quality features 
at so low a price! “C” label protection—plus 
Vermiculite insulation, all-welded construc- 
tion, built-in 4-number combination lock, 
bank vault type lock bar, 2 drawers. Dimen- 
sions: Outsi 24%" x 17%" x 17%"; Inside 
—15" x 12” x 13". We. 240 Ibs. Full profit, big 
market. Write for details. 


JOHN D. BRUSH & CO., Inc. 


563 West Ave., Rochester 11, N.Y. 
















For every pasting and mounting use. Clean, 
speedy—excess rubs off. Will not curl, shrink 
or wrinkle paper. Tube to 5-gallon sizes at 
art, stationery and photo stores everywhere. 


WRITE FOR CIRCULAR 


UNION RUBBER & ASBESTOS CO. 
TRENTON, M. 4. 


BEST-TEST BA TVS NEL ee 









Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
QUALITY NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
ITEMS! NO. 204 — LETTER SIZE — 4 TRAY.$6.50 
NO. 205 — LETTER SIZE — 5 TRAY.$7.50 
LEADER IN THE FIELD FOR MORE THAN 43 YEARSI 


CURRIER MFG. COC hms 


COLORS 
COPPER TAN 
MIST GREEN 
OLIVE GREEN 
OFFICE GRAY 


waite FOR C 








INSIST ON 


MERRIAM-WEBSTER 


AND DISCOVER 
THE DIFFERENCE 


@ Meuam-loebsli 


&) IN 
“xc PROFITS! 


Dictionary G. &. C. Merriam Co. 


Springfield 2, Mass. 
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Want Ads 





Deadline 10th of month preceding issue dale. The rate for classified advertisements is twenty-five 


cents a word, minimum charge $5 


00 payable with order. Add five words if dept. address is used 


Address Dept. Reply to OFFICE APPLIANCES, 600 W’. Jackson Blvd., Chicago 6, Attn.: Dept 





SALESMEN WANTED 





PUERTO RICO is growing and the opportunitie 
experience in Record Systems, Safes, and Office F 
is not essential. Air mail complete informatior ‘ 
San Juan, Puerto Rico 





AGGRESSIVE AND AMBITIOUS for outside entirely 
come to the finest climate in the world; Box ' ut 





LARGE OFFICE EQUIPMENT MANUFACTURER 
salesman in San Francisco area. Excellent opportunit 
contacting top level management. Salary plus othe 
Office Appliances, Dept. 675 





SALESMEN AVAILABLE 





SALESMAN WHO HAS BEEN CALLING upe 

giving full time to one manufacturer is in a positior P 
line. Thoroughly capable and dependable. W onside t of 
Top references. Write Office Appliances, Dept ‘ 





MATURE; EXPERIENCED SELLING LEADIN 
furniture te Southeastern dealers. Desire mana 
facturer, jobber, or dealer. Headquarters Fic 
Dept. 708 








STATIONER—12 YEARS RETAIL EXPERIENCE 
printing sales, must find new opportunity. Experi« 

selling, buying #4 stock control. Married, age 43, w t wit 
travel in Midwest for manufacturer. Write Off c 





SALES REPRESENTATIVES WANTED 





KORES MANUFACTURING CORP. (complete highly repe 

Inked Ribbons-Stencils-Irnks) offers opportunity in Midwe thwe 
east territories. Will excellently round out line of we established 1 
representative. Line has become No. 1 seller with most 

pation in travel expenses to develop new account 

details of states covered, lines now handled. Write 

St., New York 59, N. Y 





SALES REPRESENTATIVES—MASTER MADE Off 
for established representatives to sel! their casters 
(except Philadelphia), Indiana, Kentucky er f 
Master Mfg. Co., 9200 Inman Avenue, Cleveland 





SUBSTANTIAL INCOME OFFERED to capable eff 
sentative visiting and training our dealers the east 
production equipment preferred end full deta 

tion, 387 Fourth Avenue, New York 1¢ New 





SALES REPRESENTATIVES AVAILABLE 





WANT SALES RESULT We get ti 
Indiana. Will handle two addit 
Office Appliances, Depot. 594 





QUALITY LINE OR TWO by me we know 
five years from Trenton, N Faste Pr 
Appliances, Dept. 7 





REPRESENTATIVE WITH ONE NE 
Philadelphia Baltimore and Washinaton area 
Office Appliances, Dept. 707, 100 East 4 
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MANUFACTURERS’ REPRESENTATIVE WANTED 






































N W ve N want to ve HOL TO N 
HOMA CITY, and if y want to be home with your family er half the time 
GQ away trom home less than half the time then the Southwest'‘s fastest grow 
¢ Manufacturers’ Representative organization has a once fetime opport 
you. Our prestige furniture lines allow you unlimited earnin« a partnershir 
Experience selling office furniture or commercial furniture preferred, but 
mportant the conscientious desire to establish a secure future f yourself. Writ 
at ine perie nt: P.O. Box r 
KNOW HAIR RER DESIRES MAN REPR 
TIVE fer W owa, Nebrask Miss¢ 
hurck ” Ne York 
TURER REPRESENTATIVE WANTED for the Office pply and 
tore field by a leading midwestern manufacturer of pape t tate 
“ f Minnesota, North and t kot 
‘ A fice Appliances, Der 
MANUFACTURERS’ REPRESENTATIVE AVAILABLE 
WANT BETTER tribut ‘ thwest: We 
H ‘ record witt 7 
P 
N f " BER wishe 
W \ w ounts and stock. Have nv w 
of W onsir N h ako v. 
¥ per Sula f A gan v 
Ww > work the pn. W 
WANTEL MAN ACTURER REPRESENTATIVE year expe 
a on West Coast Wholesa ealer, and Office furniture ts. Prov 
4 ‘ Write Office Aor ance Dept re) 
WE ESTAB HE MAN ACTURER REPRESENTATIV 
’ fice Appliance 9 
SALES MANAGER WANTED 
RE t M nanut 
] der “ a ed to assume f t y 
z r try. Writ 
MANAGER WANTED 
A WwW r , se 
p a f Wr rT 





POSITIONS AVAILABLE 
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RE! 
trit 


ret 


SAI 


oF 


Bus 


FOR 


Of 








HELP WANTED 












































T ERVICE A AKE F OFFICE 
‘ WEEK R sae ‘ Machine 
Muncie jiana, Phone: ATlas 8-9961 
A t A aily a 
b fully up? d ompetent 
ah P i x ence and 
SALES HELP WANTED 
n RE We are a long-estab 
‘ he 4 through ommercia 
W eek } ed by pe ality and ex 
ment P ale reps F 4 weak territorie 
acquaintance ar nercial station 
t t y f y qualify for this tougn t 
6 please write part ary expected 
OFFICE MACHINE MECHANIC AVAILABLE 
. T A € ne 
A Office Arc 
OFFICE MACHINE MECHANICS WANTED 
‘ Wr 
v yf f 698 
PREFEF MEONE W EXPERIENCE 
‘ [ NXW " c 
RETAIL BUSINESS FOR SALE 
D Me * 
BUSINESS FOR SALE 
$1 
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FFICE EQUIPMENT: SPEEDAUMAT & 
ew or refmished. ESterbrook 8-2681 
Chicago 44, Il! 





RROUGHS MOON HOPKINS 
jowell Micro-Twin Serial 2326 
d. SAVER, 1130 W 


MODEL 
P2201 





UNDERWOOD 
622296 and 661240 
ent 13 





WANTED TO BUY 





WANTED: Nationa 
MAKES Adders and Calculators. TRY 


1250 South Main St., Los Angeles 15 





WILL BUY Bookkeeping Machines 
ass 3000, 31, 32, REMINGTON 
BIAN BUSINESS MACHINES, 128 | 





KEYBOARD GRAPHOTYPES, MODEL 


any +2600 


VOQUEL 


6 Broadway, New York 7, N. Y 





WANTE Curroughs Billing, Sensimati 
apnoty pes List compiete mode and 








SUNDSTRAND BOOKKEEPING MACHINES. Mode 
Two Softone soundproof cabinets 


BURROUGHS Billers 
SUNDSTRAND 


36340 AND 26383 
HIGHEST PRICES PAID. Internationa! Office Appliances, Dept. GG, 


ADORE 6 et rays and bases 
National Addre 4615 W. Huron 


B285°1-8. Reciste Carriage; Bell & 
New Addressograph Frames $15 per thoi 


7th St.. Los Angeles 1 Calif 


C114090 Serials 
Write Office Appliances 


Burroughs and Underwood Sundstrand Accounting Machines, ALL 
WEST COAST. A 


Steen Office Machine Co., 
California 


Sensimatics NATIONAL 
ndicate details, model, serial 


afayette St., New York 13, N. Y 


ALSO SPEEDAUMAT, 


WO 2-320 


and N. C. R. machines 


Addressographs — 
Willlam Marion Co 


173 Lafayette St New York, N. Y 
H PRICE PAID for Burroughs, Sensimatics’ Mode! No. F211, F212. and Na 
a Mode! 31-10-10 (22) 26 SP, Brandt Coin Machines’ No. 60, 61, 100. 250 
A. Pear! Co., Dept. OA, 140 West 42nd St.. New York 36. N. Y 
WANTE Burroughs or N. C. R. Bookkeeping and Billing Machines, Calculators 
mptometers, Adding Machines, et any style. Quote complete description and 


e. AMERICAN BUSINE 





BM LIFTPLATEN TYPEWRITERS with Mode! 11 fanfold 


ents alone. Wolff Office Equipment 





Y PUNCHED PAPER, TAPE EQUIPMENT 


che Tape Processing 104 &£ 





FOR SALE AND WANTED TO BUY 














MACHINES, IN 


Broadway, New York 12 


attachments or attach- 


Co., 1775 Broadway, New York 19. WN. Y 


Friden Flexowriter, Computyper, Add 
40th St., New York City YUkon 6-8414 


El EXCHANGE Multiliths, Multigraphs, Folding Machines, Vari-Typer, Head 
er estetner, Roneo, Geha Duplicators, Offset Cameras, Gold Stamping Machines, 
phs howcard Presses. New Specialty Sale King, North Carolina 
TT HER AND N MACHINE Electromat Typewriter, Adders 

d all office mach yought and sold. Teeter-Warsh Co., 849 No. 3rd 
Milw ‘ Ww 
be Pitne Bowes Addressographs, Elliott abinets tying machines, 
‘ adders : ator: typewriter: Vari-type BM. SACHS. 121 West 
New York, N. Y. CHelsea 3-808¢ 














f NT ED VISIBLE CAB 
tyle A-1 conditior ve 
ee New York 12 
ER HINE 4 
, d sold. W 
LISTS 
N ‘ 
pewr , { 3 
wholesa anutacture 
Q EDADDRE 


NETS, KARDEX, ACME AND RAND. Variety 
ry reasonable Eve ter Equipment Company 


hine hines : flice 
wiey Comp Water Milwa 
er tat er ff appliance dealers 
tores. Write for FREE catalogue of lists 
titutic Dank ma thers We charge 
48-09, 425 t } und City 4, New 
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OA Advertisers 








Ace Fastener Corp 
Addo-X, Inc. . 
Advanco Products, Inc 
C. J. Aigner Co 
Allen, R. C., Bus 
Alvin and Company . 
Amberg File & Index Co 
American Chair Co 
American Photo Laboratories 
Ames Supply Co. 

Anco Wood Specialties 

Apex Business Systems 
Apsco Prods., Inc 

Ard Mfg. Co. 

Art Metal Constr. Co 

Art Steel Co., Inc 


Mach., Inc 


Bankers & Merchants, Inc 
Bankers Box Co 

Barkley, C. L.. & Co 
Baumgarten, Fred 

Bay Products, Inc 

Beach Publishing Co 


Berger Div 
Blumeuthal, Sidney 
Boling Chair Co 


Borden Company 
Brush, John D.. & Co., Inc 


Burroughs Corp 
c 
Cardinel! Corp 


Clarotype Co., Inc 

Cole Steel Equip. Co 
Consolidated Stamp Mfg. Co 
Corry-Jamestown Corporation 
Cotterman, I. D 


Cramer Posture Chair Co., Inc. 102- 
Currier Mfg. Co 

Curtis Office Partitions 
Curtis-Young Corp 19 
D 


Decar Plastic Corp 
Decatur Industries, Inc 
Dennison Mfa. Co 

Dolin Metal Prods. Inc 
Dome Publishing Co. Inc 


Downey, C. L., Co 
DuPont DeNemours E. | 
Durable Metal Prods Co 


Eisen Bros., Inc 

Elward Mfg. Co 

Ennis Business Forms Inc 
Ennis Carbon Paper Mfg. Co 


While et 
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Fulton Mar 


Gardner Rubber 
Globe-Wern 
Guide System & Supply 


Gunlocke, W 4 


Hale ind 
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Hardboard 
Haske! 

Hedges Mfg 
Herring-Hall-Ma 
Heyer Cort The 
Douglas Homs Company 
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Hygienic 


L 
aw sor r H Lo 146 
; eedall Products Mfg. | 118 
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,) Manifold Supplie Ce 129 
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. Milwaukee Chair Co 17-96 
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Quality Park E 109 
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Richcraft Furniture 150 
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Roberts Numbering Machine Div 145 
Rockwell-Barnes 36 
Rogersnap Bus. F DE 
Royal Typewriter 4 
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Seal-0-Matic D 104 
Sengbusch Self-C k id 114 
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Smead Mfg. C 

Smith, Chas. C 4 
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Speed-0-Print 7] 
Standard Furniture 
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Stark Calendar 4 
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Superior Typew 


Wholesale 


S. Carbon & Ribt 
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Busch Wins Keith Clark Award 
- — . — = ; ee 








SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups. For FREE sample packet write to: 


C. L. BARKLEY & CO. « Founded 1921 © Dept.0a12 
1220 W. VAN BUREN ST. © CHICAGO 7 © All PHONES MONROE 6-706! 











Hosts R. L. Nevin, sales manager, Keith Clark, Inc.: E. T. Mac Walnut base glass lined 
Intvre, sales nager, Dehance Calendar Co., Inc.: A. G. Mitch , 
; ice-president, Keith Clark, Inc., watch while Sandy Lipman ASH TRAYS 
ws the wu g ecord’’ at the NSOEA convention. Draw- 
ards in the shay f Hi-Fi ‘records’ had been sent to sta Attractively designed for 
| untry and the award, won by John A any office. Wood base 


e Stationery Ce was a Magnavox stereo with amber glass lined 

television combination. The drawing was ash tray. Available in 7” 

Keith Clark, Inc.. and Dehance ¢ ndar Co. in or 10” size. Another one 
S! Engineered Calendars 


of ovr quality, precision 
built products. 





ABS Distributes Overseas Write for catalog giving prices and complete information 


Exclus listributorship for Sweden, Norway and D | d : | 
I } 
D irk was granted to AB Parajett, Landskrona ecatur n ustries, nc. 
Qu 1e1 ’ 1 : rican Busine Ss Sy stems Ir tor the 209-211 Ss Eighth St., Decatur, Indiana 





der 








50°% PROFIT - FAST SERVICE - QUALITY 


RUBBER STAMPS 


to the trade 


Lines 1” Long 2” Long 3” Long 





HIGH IN 
QUALITY 





1 75 .85 95 

2 1.35 1.55 1.75 _ 

3 195 2.25 2.55 LOW IN COST 
4 2.55 2.95 3.35 . . 

5 3.15 3.65 4.15 W rite for Literature 


LESS 50% DEALER DISCOUNT 
F 


nest Visible Index Rubber Stamps A Nice ; 
FOB Wilkes-Barre, Pa. Free Sales Aids Profit For You 
Send Us a Trial Order Now 


GARDNER RUBBER STAMP COMPANY LYON METAL PRODUCTS, INC. 
. aS Se Wetinges Se, See. Teen Zz 1228 Monroe Avenue, Aurora, Illinois 


fundamentals 


THE, OFFICE FURNITURE DIVISION OF EISEN BROTHERS INC. 
eq WILLOW AVENUE, HOBOKEN, N. J 


Mn 




















for type that sparkles 
ike MEW 
— 

Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smert ora 

display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 
NO CARBON-TETRACHLORIDE 


CLAROTYPE CO 
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Write for our new hrochure 
TERRITORIES AVAILABLE FOR MANUFACTURERS REPS 





OA—12/59 155 








WRITE 
FOR 


our attractive 


HOODED 
CASTER 


Now available in 
all 2” wheel models. 
A!l Master Made 
Casters can be had 
with soft rubber, 
plastic hard tread, 
and grey non- 
marking wheels. 





discount list for 
handsome in- 
crease in your 


Caster profits. 





IMMEDIATE DELIVERY GUARANTEED 
———> 


—- x DOUBLE ACTIC 

















hs MASTER MADE 
| \ D472ES 2 WY 
' FITS TUBULAR META — , 
FURNITURE OF ALL-STEE 
CRAMER, FRITZ-CR : i 
HARTER, DOMORE, METAL % 
OFFICE, STURGIS, WELLS 5 
KF ARKED BC 
~m he ataiOog and a O edu/e 
: . = 4 
’ 
. 3 00 es J J 
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new design 
for doubling 
Sales! 


New SOLVCOAT Carbon Paper 
with Old Dutch Exclusive Franchise! 


1. NEWLY STYLED “PERSONALIZED” PACKAGE 
Your name imprint—right on the see-thru win- 
dow on the cover—clinches reorders! 

2. SHIPMENTS IN ACTION PROMPTLY—from 


many strategically located regional warehouses. 


3. MULTI-PURPOSE SOLVCOAaT reduces your in- 


ventory. One finish and weight works on most 
every typewriter, for every touch. 


4. NO SMUDGING, NO cuURLING. Gives clean, 
sharp copies. 


5S. COMPETITIVELY PRICED... WITH TOP MARK- 
UP FOR YOU. 


For free sample and further information 


e line of typewriter ribbon 


3, office supplies and carbon papers, write Old Dutch Line, Burlington, N.J. 


old dutch 





So easy to use, in only 4 minutes a prospect 
will be ready and willing to take over! 


When you demonstrate the Conqueror you take the hard work out of 
selling. You show such wanted features as: A new feed table that 
eliminates tricky side rubber adjustments; a more accurate, 
easy-to-see and easy-to-reset counter; adjustable feed wheels that 
handle any size, any weight paper; and a tension control 


for non-skip, wrinkle-free feeding. Prices Begin at Just $214.50* 


v for the MODEL 70—hand operated with all 
Heyer Conquerors print up to 330 copies in 3 minutes of features except electric drive. MODEL 76A 


. : a —electric, automatic start-stop, $299.50.* 
anything typed, written or drawn on a master, in 1 to 5 colors at once, Mode! 768—automatic, electric with 11” and 
on thin papers to post cards—even newsprint—in 3” x 5” to 14" cylinder stop selector, $324.50.* 

mi hy ap ‘ P , : *Plus Federal Excise Tax 
9” x 14” sizes. When you demonstrate the performanc 
the attractive Heyer prices, the Heyer dependability po low 


maintenance, you make customers of prospects, fast! 


® 
oe “Always Makes | 
| 


Heyer Conquerors are sold through 
franchised dealers—some dealer- 
ships are available. Write for details. 


HEYER INC. +1852-DSouth Kostner Avenue * Chicago 23, Illinois 


a Good Impression”’ 
Duplicators and Supplies Since 1903 











a 


